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NOWHERE Lt 


OUR earning ability may be 100 horse power, yet, you 
may be developing only 20. It may be caused by terri- 
torial restriction. A general agent may be taking a large por- 
tion of your earnings. It may rest with the service you provide. 


Perfect Protection is the service designed for the successful 
underwriter. It goes where he goes and commands enthusi- 
astic approval everywhere, for it appeals to the prospect 
who could not be interested in life insurance alone. It is an 
adequate service which does not limit either selling ability 
or earning power—for, beside Perfect Protection, the Reliance 
Agency Contract gives the right of unencumbered commis- 
sions and the freedom of Reliance territory. 


Need one question the Perfect Protection Man’s enthusiasm 
In 1925 and prosperity ? 
One Perfect Protection Man paid for $2,821,562. ’ 


h d fi 13,675. Four oth id e , 
Se cond GttR SEO. Gi others paid fac over Perfect Protection Men are not geared to “‘snail pace” pro- 


id foro 200,000, and . . or ° e e ° 
Pals age canadien of oon ie gress. Neither is this institution content that its underwriters 


in the entire organization of over 650 under- 


id f 100,000. ; a : é 
ee a oe ee be other than successful in their profession, representative of 
Reliance Life and responsive to the opportunities it affords. 


























If you are further interested in the Perfect Protestion Man’s prosperity, write for our booklet, “Perfect Protection—How and Why.” 


RELIANCE LIFE 


RELIANCE LIFE INSURANCE CO. of PITTSBURGH + FARMERS BANK BLDG., PITTSBURGH, PAs 


5 William Street, New York, N. Y. Entered as second-class matter June 28, 1879 


Tue Spectator is published every Thursday by The Spectator Company, at 135 
at the Postoffice, New York, N. Y., under ~ e act of March 8, 1879. THe Spectator, Volume CXVII, Number XIV, September 30, 1926; $4.00 per annum. 
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GROUP INSURANCE 


Important Opinion Given by Wiscon- 
sin Commissioner 


FINDINGS BASED ON CASE SUBMITTED 


Again States That Discrimination in Rate 
on Risks of Like Age and Policy 
Form Is Law Violation 
Mapison, Wis., September 27.—Olaf H. 
Johnson, insurance commissioner of Wisconsin, 
last Friday issued an important ruling regard- 
ing group life insurance as applied to a case 
submitted to him for an opinion. No definite 
company was mentioned in the case and no 
regular policy form was presented and the 
opinion was based on the facts submitted. The 
finding of Commissioner Johnson was, in full, 


as follows: 

A manufacturing concern with its office and 
plant located in Wisconsin and having a num- 
ber of active officers and reasonably large 
office force and a large group of people em- 
ployed at various tasks in manufacturing, ship- 
ping, etc., is solicited for life insurance on the 
pay-roll deduction or group plan. The average 
age of the group is forty-two years. The 
officers are authorized to take at their option 
up to $10,000 each. The employees are limited 
to not more than $3000 each. A rate of seventy- 
eight cents per $1000 of insurance per month 
is offered. The members of the group indi- 
vidually are to pay sixty cents per month; the 
employing corporation is to pay eighteen cents 
per month per $1000 of insurance. No medical 
examination is required. It is further a part 
of the proposal that the insurance company 
agrees to return annually not less than 88 per 
cent of the premiums paid. If the death losses 
in any year are less than 88 per cent of the 
premium, the difference between these two 
items will be refunded as a dividend. 

There is reasonable ground for the state- 
ment that the above case is not exceptional. 
Similar proposals are being made to other Wis- 
consin groups. This case raises a number of 
questions, some of which here are stated: ; 

1. Can a company operating in Wisconsin 
issue insurance to part of its policyholders 
without medical examination, while it requires 
other policyholders to submit to a medical 
examination? If so, must it segregate the non- 
medical group in order to avoid discrimination ? 

2. Can a company operating in Wisconsin 
grant to a group an average premium rate, the 
age of the members of the group varying 
widely? If an average rate is granted, will an 
average dividend, if any, be permitted? 

3. Can a company operating in Wisconsin 
guarantee a fixed return in death losses and 
dividends to a group where a similar guarantee 
is not given to other policyholders? 

4. Can a company operating in Wisconsin, 
writing a group or wholesale contract, agree to 
accumulate commission saved as a result of the 
direct writing, and to pay such savings from 
commissions as a special dividend? 

5. In the instance above cited, is there a 
discrimination in favor of the officers, particu- 
larly those of an age ahove the average where 


(Concluded on page 9) 


ENTHUSIASTIC 
CONVENTION 


National Association of Insurance 
Agents Full of Cheers 


FRANK L. GARDNER PRESIDENT 


Eugene H. Harrington Gets Chairmanship 
of Executive Committee — Closing 
Moments of Annual Meeting 
Reviewed 
By Ernest V. SULLIVAN 
ATLANTIC City, Sept. 24.—There never was 
a more enthusiastic convention of the National 
Association of Insurance Agents than _ its 
thirty-first annual gathering held this 
Past-President James L. Case, the or- 
ganization’s unofficial cheer leader, worked 
overtime. He was standing on a chair about 

as often as he was on the floor. 
There were three occasions for all this en- 
thusiasm among the 400-odd agents present. 


here 


week. 


FRANK L. GARDNER 


The first was the successful completion of the 
now famous agreement between the confer- 
ence committees of the Association and the Na- 
tional Board of Fire Underwriters, now signed 
by 195 companies, This leaves fifteen of the 
210 members of the National Board still to 
come into the fold. Of these fifteen only one 
has definitely refused to sign, the rest are sttil 
considering the matter. 

Agency qualifications remains a subject of 

(Concluded on page 17) 
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COMPULSORY AUTO 
INSURANCE 


Austin J. Lilly Calls Situation a 
Menace to the Business 





MASSACHUSETTS ACT REVIEWED 


Such Laws Partake of Socialism and Pa- 
ternalism in Government 

That compulsory automobile liability insur- 
ance is a menace to the insurance business at 
large was the conclusion reached by Austin J. 
Lilly, general counsel of the Maryland Cas- 
ualty Company, Baltimore, in his address be- 
fore the National Association of Insurance 
Agents at Atlantic City, N. J., last week. De- 
veloping his idea, Mr. Lilly said: 
} The persuasive influence of the discussion of 
it and the agitation for and against it has be- 
come nothing short of oppressive. The situa- 
tion created by it is menacing in many aspects. 
It is menacing to the public, since it involves 
@ serious extension of the theory and practice 
ot : strange governmental concepts—concepts 
which have been developing slowly but irre- 
sistibly during the past quarter-century, as ex- 
emplified, inter alia, in the Mann Act and the 
Eighteenth Amendment to the Constitution on 
the moral side and in the Bank Guaranty Acts 
and the Workmen’s .Compensation Acts on the 
economic side. It is menacing, more directly, 
more forcefully menacing, to our business, the 


great business of insurance, which will be 


called upon to bear, under Compulsory Auto- 
mobile Insurance, as it has heretofore borne 
under Workmen’s Compensation, the terrific 
first shock of the impact of the supreme power 
of government upon the structure of private 
enterprise. 

Compulsory automobile insurance, said the 
speaker, represents an extension of the applied 
power to the State over the individual citizen 
personally and directly and over the business of 
the citizen. The beneficiaries ‘of the plan con- 
stitute numerically an insignificant minority of 
the people, but the plan imposes its burdens not 
upon the five per cent of motorists whose cars 
cause accidents, but on 20,000,000 people, one- 
sixth of the country’s population. The applica- 
tion of such a plan overlooks the evil of avoid- 
able automobile injuries and deaths, and it ig- 
nores the effect of such a theory on independ- 
ent government, politics and economy. 

The Massachusetts compulsory automobile 
insurance law was described by Mr. Lilly, who 
went on to say that this tremendously enlarges 
the law of agency by providing that the owner 
shall be liable, regardless of every other con- 
tingency, for the negligence of any person op- 
erating the vehicle with his consent, express 
or implied. No assurance is given by the law 
with regard to rational risk-selectivity; rates 
are supervised and controlled by the State, and 

(Concluded on page 23) 
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INCIDENTALLY 











AWRENCE PRIDDY, who is too well- 

known to need further introduction, 
aroused a variety of emotions at the recent 
International Convention of Life Underwriters. 
Rising near midnight one evening, the last 
speaker on the program, his time was up be- 
fore he was fairly started. Despite evidence of 
antagonism from part of the audience he in- 
sisted upon finishing what he had to say. Fac- 
ing what most speakers would regard as in- 
surmountable difficulties, he continued to ex- 
pound the methods of one of the very largest 
personal producers in the country, himself. 
However good or bad that talk may have been, 
he then and there gave an exhibition of fear- 
lessness and ability to override obstacles which 
showed beyond question his ability to write the 
large lines that he does. The life underwriters 
present must have gotten from it food for solid 
thought. Mr. Priddy is a man not easily turned 
aside and he proved it effectively. There is 
nothing negative in his character. 


* * * 

T a luncheon of general agents which we 
attended the other day a good deal was 

said about the old time methods of the breed. 
Charles B. Knight (whom, by the way, we 
have never before seen on his feet) said that if 
anyone had dared issue invitations for such a 
meeting in the old days, every general agent 
arriving would have been careful to have a gun 
in every pocket. Life is not taken as seriously 
now, and men in the same business find their 
competitors good fellows after all. The world 
does not keep turning ’round and ’round with- 


out some result. 
* * x 


E are still wondering what would have 
W happened to the attendance at the ses- 
sions of the Third International Convention of 
Life Underwriters if it happened to rain dur- 
ing any of them. The weather was beautiful 
Our curiosity remains unsatisfied. 


*k kK * 


ie talking to Jack Berlet, Philadelphia man- 
ager of the Guardian Life Insurance Com- 
pany, and chairman of the committee on pub- 
licity at the Third International Convention of 
Life Underwriters held at Atlantic City re- 
cently, the manager of the Steel Pier, where the 
meetings were held, mentioned that at all the 
conventions held there he was asked to provide 
press tables but he could not remember that 
they were ever occupied by more than one or 
two men. He was greatly impressed by the 
showing at this meeting, where there were 
some twenty or twenty-five representatives of 
insurance journals. Probably the annual meet- 


ings of the National Association receive more 
publicity and attract as many, if not more, 
representatives of insurance journals than any 
other of the thousands of such meetings going 
on in this country. 





THE 
OBSERVATION POST 











ELL, we’ve read it! What? Such a 
question in this day and hour! Why, 
Spencer Welton’s” Confessions of a Conven- 
tioneer,” of course. After we put it down, 
there came to mind the phrase used by an 
acquaintance when, while we were still a pup 
in the business, we asked him what he thought 
of the vice-president of the Fidelity and De- 
posit. His reply, in a tone of loving admira- 
tion, was: “That lad’s a son-of-a-gun on 
wheels.” The “on wheels” might have been used 
literally, for Mr. Welton has attended so many 
banquet meetings, agency conventions, commit- 
tee gatherings, etc., that his brief periods of 
rest must be taken between trains and his itine- 
raries have all the earmarks of an attempt to 
lower Nellie Bly’s ’round-the-world record. 
The opening paragraph of Mr. Welton’s “Con- 
fessions,” is like the man himself—direct, force- 
ful, and epigrammatic, for, beginning his pref- 
ace, the author says: “What follows is the 
sort of thing which may be liked by those who 
like that sort of thing—if any. Otherwise— 
otherwise.” A perusal of the booklet is a jour- 
ney through insuranceland under the guidance 
of a keen observer, sympathetic critic, debonair 
vivant and gentilhomme. Mr. Welton takes 
you from place to place and man to man with 
a laugh here, a bit of mental legerdemain 
there, brilliant summaries of personalities and 
events, and a more-than-occasional sly nod and 
wink. When the last page is turned you have 
the conviction that here is a man who lives 
well, sees clearly and visualizes his fellowman 
with understanding and appreciation. Unlike 
De Quincy’s, Mr. Welton’s “Confessions,” in 
retrospect, become a pleasant memory. 
x * x 
N August 30 an aeroplane landed at Croy- 
den airport, England, at the conclusion of 
its trip from Berlin, Germany. There’s nothing 
strange in that, as the London-to-Berlin run 
is on regular schedule and Croyden is the Lon- 
don landing ground, but this particular plane 
was history-making. It was the first aero- 
plane to be equipped with sleeping berths. This 
marks a great step in aviation progress. The 
interior of the new type aeroplane is luxurious 
in the extreme; much more so than any rail- 
read sleeping car now operating. We wonder 
whether it will take the United States as long 
to install the sleeping-berth aeroplane as it took 
them to begin to realize that commercial avia- 
tion was a possibility. Also—will the coumry 
be as slow in the new development as it was 
and is with commercial aviation? 


A* English storekeeper, after having the 

plate glass in his shop’s window smashed 
by motorists trying to dodge cats, dogs and 
mere people, hung out the following sign, 
“We are pleased to see motorists interested in 
our windows if they will kindly leave their 
cars and motorcycles OUTSIDE!” 
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“SMOKE” 








¥ Kame pet worry of the fire insurance com. 

panies is finally out—and it’s not Tates, 
The gentlemen attending the course on fire Dro- 
tection in Chicago were told that the companies 
are distressed by the fact that there are more 
retail stores in the “sticks’—we’ll call it that, 
seeing we’re writing from New York, the “big 
hick town”—than the “sticks” can support. |p 
the small towns, the automobiles carry the peo- 
ple to the larger towns, where big stores give 
Hank and Ma that breath-taking experience of 
riding in the elevators and the poor little smal} 
town store is left flat against the prairie, the 
proprietor quite ready to welcome a tornado or 
a fire. The moral of this hazardous frame of 
mind: “If a new store looks as if it jgn' 
going to do business, leave it alone.” ..., If 
you don’t want to do this, check up the pro. 
prietor’s record in other towns and see whether 
or not he had a Palace Emporium that went up 
in smoke. 

ke 


UT in the City of Mighty Cough, as the 

circus Indians call Denver today, a cop 
in charge of the busiest corner in the city, 5 
we read, blew his whistle so ferociously at a 
swarm of bees that stalled in the midst of traf- 
fic that the queen bee talked back at him and 
said stingingly that she didn’t care whether she 
and her party were or were not blocking trafic. 
Finally, the fire department was called upon 
and a doctor was sent for. The latter was the 
first to arrive and fortunately happened to know 
a lot about bees. “Honey,” he said to the queen 
bee—and vamped the poor girl, taking her 
away with him, while all her boy friends fol- 
lowed. .... Then once more Denver was “on 
the go.” 

* * * 

RED “CERVICE” CALKINS, a Floridian 

agent who writes poems and_ insurance 
when he is not in a cellar hiding from a hur 
ricane, will soon be writing another master- 
In August, he dashed off the one be- 
low, but since August has come September and 
—Well, here’s the poem: 


piece. 


3etween the closing banks and a hurricane, 
We got in the front page column, 

And for a while, ’twixt loss and gain, 
Things ’round here looked right solemn, 


But glory be, the sun’s come out, 
And Florida’s on the way, 

We have settled our financial doubt, 
So come on down—let’s play! 


These Florida boys are great optimists. We 
know, having served overseas with them: 
They thought they were going to get home 
months before they did! (Now for a slap 
on the wrist from Monsieur Calkins!) 


* * * 
HINK we had better let you know that 


Fire Prevention Week starts on the 3rd 
and ends promptly at midnight on the 9th. 
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ANENT STATE SUPERVISION 

LL through the history of govern- 

mental supervision of insurance, it 
has been far too often the practice of 
the Governors of the various States to 
regard the office of State Insurance Com- 
missioner as a political plum to be awarded 
to faithful and useful political aids. ‘Too 
seldom have the Governors made such 
appointments with the welfare of the 
people and the efficient conduct of the 
oflice as their sole reasons for the selec- 
tion of Commissioners. l*rom this it must 
not be inferred that no State insurance 
officials of high attainments have held of- 
fice, for numerous such men could be 
cited, particularly in important States 
like New York, Massachusetts, Connecti- 
cut nad Pennsylvania, and these States 
are named without any purpose of in- 
vidious comparison with others. 

Many men still in the insurance busi- 
hess can recall the days, a quarter-century 
or so ago, when it was quite the custom 
for Commissioners from the open spaces 
of the west, hankering for the pleasures 
of a visit to New York, to make a junket- 
ing tour of the East, and bathe in the 
salt water of Coney Island, making brief 
calls upon insurance companies, just long 
enough to collect fees for an alleged ex- 
amination, and then departing upon their 
joyous way. This kind of junketing tour 
is so relatively infrequent in these days 
as to be almost obsolete. Modern meth- 
ods show more finess, and the tendency 
is more towards the use of the powers of 
their offices in the way of the cultivation 


of popularity by, for example, the order- 
ing of reductions in premium rates, even 
though such action may be beyond the 
express or implied legal powers of the 
office. There have been instances, of 
course, where the power of a State insur- 
ance official has been wielded, or threat- 
ened to be used, in the furtherance of the 
private interests of a State official. Most 
State Insurance Commissioners however, 
be it said to their credit, are honestly 
striving to conduct their offices along 
proper lines. 

Nevertheless, the immense resources of 
the insurance companies of the country 
constitute a temptation for an unscrupu- 
lous man in an important office to attempt 
action against insurance interests, and 
against the public interest, to secure some 
advantage, financial or political, for him- 
self ; and as long as human nature is as it 
is, insurance companies are subject to 
being harassed by such officials. 

Law-makers, when dealing with insur- 
ance matters, might well consider legisl&- 
tion from this aspect, and aim to limit 
the powers of State officials to those 
necessary for the requirement of annual 
statements, the preparation of statistics 
therefrom, and the protection of the peo- 
ple from the depredations of wildcat in- 
surance companies and dishonest promo- 
ters. These were the original reasons for 
the establishment of State supervision 
over insurance companies, and should 
be the only reasons for the existence of 
State Insurance Departments. 





THE PUBLIC BE SERVED 

HE prison committee of the Asso- 

ciation of Grand Jurors of New 
York County has just submitted its pre- 
liminary outline of the New York State 
prison parole system to Hon. George W. 
Alger, who was appointed by Governor 
Alfred E. Smith to investigate prison and 
parole conditions under the Moreland 
Act. 

While the report of the prison com- 
mittee is based only on such conditions 
as obtained in the Empire State, its find- 
ings and recommendations, evolved with 
intent to protect the community against 
professional criminals, may well be 
studied by the officials of other common- 
wealths. 

The reorganization of New York State 
departments, which becomes effective on 
January I, 1927, provides for a State De- 
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partment of Correction, to include a Pa- 
role Bureau which will have control over 
the parole systems of State prisons and 
other penal institutions which are to be 
incorporated within the department. The 
report of the prison committee deals with 
the functions of these departments as 
they effect the change and standardiza- 
tion of operation of parole systems, and 
it points out that the two primary admin- 
istrative functions of a parole system are: 

1. Whether to release criminals from prison 
before expiration of sentence imposed by judi- 
cial determination. 

2. Custodial 
leased on parole. 

Keferring to these two functional ele- 
ments, the prison committee’s report in- 
sists that the fundamental principle which 
should govern determination of early 
prison release is the “safety of the public 
from crimes committed by prisoners at 
liberty on parole.” This is a clear state- 
ment of evidence that administrative au- 
thorities have at last changed their atti- 
tude toward the criminal so that “the 
safety of the public” is a primary con- 
sideration. 


supervision of prisoners re- 


The parole system, as formerly oper- 
ating in New York State, admitted of 
many abuses. Inequalities of sentences 
imposed for similar offenses, for instance, 
are referred to in the prison committee’s 
report, which points out that “There is 
no rational basis for comparison when a 
boy, sentenced for robbery, as a first 
conviction for a felony, has to serve a 
sentence 25 per cent longer than that of 
a confirmed criminal convicted of the 
same degree of robbery, following three 
previous convictions for felony.” 

The whole tenor of the prison com- 
mittee’s report gives clear evidence of its 
firm intention drastically to curb the ac- 
tivities of professional criminals and place 
the extension of leniency rather on the 
shoulders of the first offender. This is 
a salutary thing. 


N conjunction with Fire Prevention 

Week, THe Spectator is launching a 
campaign against defective flues and 
chimneys in New York City and the met- 
ropolitan area. On page 37 of this issue 
will be found statistics tending to prove 
that the coal strike of last winter was the 
indirect cause for an almost unbelievable 
increase in fires due to chimney, defective 
flue and heating apparatus, excluding oil 
stoves and heaters. 
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e result of vision on the part of its management 
operation of a loyal, hard-hitting field force. 
The Missouri State Life 


its roster is made 





Is proud of its men. Careful in its selection, 
up of the best in the business, Availing themselves of 
the help extended and the training given through the Company’s Edu. 


n years ago to over six 
hundred and twenty-four millions today! It’s the men in the institution 


that are making it 8row—and making it a good Company to grow with. 
Always room for more good men. 


A great Company daily growing greater! 
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LIFE INSURANCE. 





1926 EDITION 


endium of Official Life Insur- 
ance Reports Just Out 


VALUABLE INFORMATION PRESENTED 


Comp 


—————— 
Three Hundred and Eight Statements in 
Detail 

The thirty-eighth annual edition of the Com- 
pendium of Official Life Insurance Reports for 
1920 has been issued by The Spectator Com- 
pany. This work is a complete pocket com- 
pendium of the various State Insurance De- 
partment reports, and contains an extended 
gries of tables of the business and financial 
standing of all of the active companies of the 
United States for the year ending December 
31, 1925. The book contains the full official 
titles of all of the old-line legal reserve United 
States life insurance companies, 357 in number, 
with their location, principal officers, date of 
incorporation and date of commencing busi- 
ness. Industrial insurance and group insurance 
are exhibited in separate tables, and show 
therein all of the leading items from the policy 
exhibit. A classification of bonds and stocks 
and mortgage bonds lends itself to a ready 
analysis of the companies’ official resources. 
The results of all the companies from their 
date of organization are carefully prepared and 
exhibited in a concise manner for comparative 
purpose. A section of the book is devoted to 
a comprehensive series of ratios totaling over 
7000. Other tables show the business of 1925, 
the companies being arranged in the order of 
their home State, premium receipts since or- 
ganization and a table of rank. The table of 
aggregates shows that the total new premiums 
were over $340,000,000, and the total renewals 
almost $2,000,000,000. Practicaliy $500,000,000 
were paid beneficiaries in death claims, while 
over $700,000,000 was paid living policyholders. 
The combined assets of the 308 companies are 
shown to have been over $11,500,000,000. 

The Compendium of Official Life Insurance 
Reports is compiled and published annually, 
prior to the issuance of a majority of Insur- 
ance Department reports, and it contains all 
the various details given in the financial state- 
ment of 308 regular old-line legal reserve life 
insurance companies as presented in the dif- 
ferent reports. It was designed anl is printed 
for pocket use, so as to enable a life agent to 
easily carry an official report of the condition 
of the companies in his pocket to use when 
occasion requires. Agents who have heretofore 
had recourse to bulky or incomplete State 
documents should not fail to get a copy of this 
work, for in it is contained in a concise and 
comprehensive manner all the statistical details 
of all legal reserve life insurance companies’ 
financial statements. Send in your order for 
an early copy of this important document. 
Price $5 per copy. 


GENERAL AGENTS MEET ARTHUR 
SCHMIDT 

Edward W. Allen Arranges Luncheon for 
New Partner 

About forty general agents of life insurance 
companies met at the Yale Club in New York 
city on Monday of his week on invitation of 
Edward W. Allen to meet his partner H. 
Arthur Schmidt in the newly formed general 
agency in this city of the New England Mu- 
tual Life Insurance Company. Mr. Allen was 
the last of the company’s branch office man- 
agers, having been in charge of the downtown 
office for many years. Mr. Schmidt, his new 
partner, has been the leading producer of the 
New England Mutual, as well as in Mr. Allen’s 
office. 

Mr. Allen spoke briefly ,outlining Mr. 
Schmidt’s career and his pleasure in the new 
association. Julian Myrick, who is a partner 
in the firm of Ives & Myrick, which was the 
first general agency partnership ever formed 
in New York city, was the first to offer his con- 
gratulations to Mr. Schmidt and his felicita- 
tions to the new firm. 

He was followed in rapid succession by 
Charles B. Knight, Union Central; Conrad V. 
Dykeman, Prudential; William F. Atkinson, 
Northwestern Mutual; S. S. Voshell, Metro- 
politan; C. S. Robbins, Home Life; Sigourney 
Mellor, of Philadelphia, and Graham Wells, 
Provident Mutual. Others who would have 
liked to have spoken were prevented from do- 
ing so by the lateness of the hour. The lunch- 
eon ended with a brief talk by Mr. Schmidt. 


Phoenix Mutual Contemplates Plan to 
Stabilize Renewal Incomes 

The Phoenix Mutual Life Insurance Com- 
pany, of Hartford, is contemplating a plan for 
stabilizing the renewal income of its agency 
force in such a manner as to secure each agent 
from financial worry in the future. ‘he plan 
is in many respects similar to the one used by 
the New York Life Insurance Company for its 
senior force, but is given much broader ap- 
plication by the Phoenix Mutual. It takes away 
from practically the entire force of the com- 
pany the need of worry on account of their 
financial future. Practically every agent in 
the company benefits under the plan, although 
those of long service only receive the full bene- 
fit of the plan. 


Oregon Life Shows 20 Per Cent Increase 

The Oregon Life Insurance Company of 
Portland, Ore., which moved on September 11 
into its new home on Alder street at Eleventh, 
as has already been noted in THE SPECTATOR, 
can also boast of a lot of new business. The 
company shows about 20 per cent increase in 
issued business over the corresponding period 
of last year. 


CELEBRATES ANNIVERSARY 





Lincoln National Life Has “Moving” 
Convention 





200 REPRESENTATIVES QUALIFY FOR 
TRIP 





Party Went from Chicago to Denver With 
Stops En Route 

Steps in the growth of the Lincoln National 
Life Insurance Company, Fort Wayne, were 
reviewed by its president, Arthur F. Hall, as 
one of the features of its twenty-first anniver- 
sary jubilee held in Colorado recently. 

President Hall spoke at the banquet at the 
Stanley Hotel, Estes Park, Colorado, and at 
the conclusion of this address he asked that all 
members of the party arise and drink with him 
a toast to “A Billion Dollar Company in 1930.” 

More than two hundred representatives of 
the Lincoln National Life qualified for the 
convention trip upon the basis of $150,000 of 
business for the year ending in September for 
qualifying the agent and $250,000 for including 
the wife as a guest of the company. From 
Colorado Springs to Denver, after the West- 
ern coaches had been added, the Lincoln Life 
Special carried thirteen Pullman cars. 

The convention was a moving one. It started 
from Chicago at midnight, September 12, and 
returned to Chicago Tuesday, September 21. 

At Colorado Springs on Tuesday, Septem- 
ber 14, a journey was made to the top of Pikes 
Peak and a trip to the Garden of the Gods, 
the Cave of the Winds and South Cheyenne 
Canyon. When the party arrived in Denver, 
Mayor Stapleton and a committee from the 
Denver Chamber of Commerce welcomed it. 

Vice-President and Manager of Agencies 
Walter T. Shepard served as toastmaster for 
the banquet that evening and gave a talk on the 
possibilities of the company. Other addresses 
were given by Roger Toll, superintendent of 
the Rocky Mountain National Park division, 
and Assistant Superintendent of Agencies V. 
J. Harrold. 


Actuarial Society to Meet in 
Washington, D. C. 

The semi-annual meeting of the Actuarial 
Society of America will be held on the 28th 
and 29th of October at the Mayflower Hotel 
in Washington, D. C. The first session of the 
meeting will start at 10 a. m. in the Chinese 
room on the main floor of the hotel. The dis- 
cussions will be informal, there being no ap- 
pointed speakers, and each one taking part will 
be limited to three minutes. 

An interesting program is being completed, 
the features of which will be Inucheon, golf 
events and interesting trips about Washington. 
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INTER-SOUTHERN 


This chart shows the in- 
crease in new business 
written by Inter-Southern 
agents under our new plan 
of home office cooperation. 


OPPORTUNITIES Exist 


Where Growth Is 
Taking Place 


; ie above chart illustrates 
graphically the increase in 
new business written by the field 
department of the Inter-Southern 
Life since its present management 
took control early in the year. 


The months of June and July, 
peak months in this growth, and 
each the largest of its term in the 
Company’s history, were the first 
months under which the Com- 
pany’s new plan of field and home 
office cooperation applied. 


This plan is unique among all 
methods of writing and handling 
life insurance, and offers advan- 
tages possessed by no others. 


With it to guide and assist the 
Company’s agents in their com- 


munities, and with the Company 
growing rapidly and steadily ex- 
tending its territorial boundaries, 
an opportunity of particular in- 
terest is presented for any agent; 
especially for those who seek 
utmost results from their daily in- 
vestments of time and labor. 


The Inter-Southern Life helps its 
agents create business. It goes 
into the field alongside of them. 
It works with them and for them. 


An Inter-Southern Life connec- 
tion in our opinion, today repre- 
sents as sound a means of building 
an underwriter’s success and of 
assuring his future financial inde- 
pendence, as has ever been offered. 


Let us tell you why. Address— 


CAREY G. ARNETT, President 
INTER-SOUTHERN LIFE INSURANCE CoO. 


ESTABLISHED~ - 1905 ~ IN 


LOUISVILLE - KENTUCKY 


Capital, Surplus and Reserves for Protection of Policyholders, $11,806,168.68 


Insurance in Force over ° - 


o - - o 


$110,000,000.00 
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FLORIDA LOSSES 


Between $10,000,000 and $15,000,000 
to Be Borne by Insurance Carriers 


POLICY PAYMENTS BEGUN 


Only 10 Per Cent of Damage in Miami 

Territory Was Indemnified—Life Com- 

panies Busy 
[Special to THE Sprecrator] 

Miami, Fxia., September 27.—Between $10,- 
000,000 and $15,000,000 of the $125,000,000 
hurricane loss in the Miami district will be 
borne by insurance companies, George G. Stem- 
bler, president of the Atlantic Insurance Com- 
pany, and vice-president of the George C. 
Stembler Insurance Company, estimated Sun- 
day. Only 10 per cent of the loss suffered in 
this community, which comprises Miami, Miami 
Beach, Coral Gables, Coconut Grove, Hialeah 
and smaller communities in Dade county was 
covered by insurance. An immediate-payment 
policy has been adopted by the insurance com- 
panies, the insurance committee of the Dade 
County Bar Association reported Sunday fol- 
lowing a three-day survey. Fifty representa- 
tives of insurance companies in greater Miami 
met Saturday and discussed mea:is of adjusting 
claims. All claims will be adjusted after the 
index file system of the National Board of 
Fire Underwriters has been placed in opera- 
tion here, it was decided; and all claims will 
be paid at the same time. 

It is understood that the first life insurance 
claim was paid Monday, September 20, by the 
Florida Life and Accident Insurance Company. 
Free medical service is being given to all pol- 
ieyholders and their families. Many other in- 
surance companies, both life and fire, have been 
working constantly since the storm, thirty days’ 
additional time for the payment of premiums on 
New York Life Insurance Company policies by 
persons within the devastated area was itn- 
nounced Saturday by O. M. Wellslager, State 
agency director, Jacksonville, Fla. Home own- 
ers whose dwellings were damaged by the 
storm are being advanced money by the Amer- 
ican Red Cross to carry on repair work until 
they can realize on their insurance policies. The 
story of how insurance agencies rallied to the 
aid of Miami is told in the report of the Dade 
County Bar Association survey. 

“We have canvassed the situation as to ad- 
Justment of insurance losses and are assured 
that there will be no disposition of insurance 
companies to take advantage of any technical- 
ity for the purpose of delay. On the contrary, 
companies themselves are assembling all facili- 
tes in every way possible to expedite adjust- 
ment. The companies will not take advantage 
of the 60-day clause in any policy we find. 
We found that many companies already have 
made arrangements for drafts in payment of 
losses to be made in Miami in order to avoid 
delay incident to the issue of drafts or checks 
from the home offices of the companies,” the 
Law Association report said. The Bar Asso- 
“lation appointed a committee to canvass the 


insurance situation when residents clamored for 
All insurance agencies were com- 
mended in the report for their attitude in the 
matter. 

A warning against untrue estimates was is- 
sued by the Bar Association committee, which 


information. 


stated that fairness will expedite all adjust- 
ments. 
Group Insurance 
(Concluded from page 3) 
they are permitted to have $10,000 of insurance 
at the average age rate as against the employee 
who is permitted not more than $3000? 


OPINION 
As to Query No. 1: Section 207.01 provides: 
207.01. No life insurance company doing 


business in this state shall make or permit any 
distinction or discrimination in favor of ind’- 
viduals between insurants of the same class and 
equal expectation of life in the amount or pay- 
ment of premiums or rates charged or in any 
return of premium, dividends or other advan- 
tages. 

Subdivision (b) of Subsection 2 of Section 

207.01 provides: 
(b) No insurance company, or any officer, 
agent, director or employee thereof, doing busi- 
ness in this State, shall pay, allow or give or 
otter to pay, allow or give, nor shall any person 
receive, any rebate of premium payable on the 
policy, or any special favor or advantage what- 
ever in the dividends or other benefits to accrue 
thereon, or any valuable consideration or induce- 
ment whatever not specified in the policy. 

Answer: Whether segregated or not, to 
grant the advantage of non-medical to some 
insurants and not to others of the same class 
and equal expectation of life, would clearly 
be a discrimination and a violation of the law. 
“Class” as referred to in the law means: “the 
same form of policy, i. e. life, limited payment 
policies of like term, and endowments of like 
term.” ‘‘Equal expectation of life’ means: “In- 
surants of the same age” and “Impaired insur- 
ants of the same age’ whose acceptance as 
substandard risks are given an equal or like 
rate adjustment according to like age at entry 
and similarity of impairment. 

Answer to query No. 2: 

An insurant in life insurance is a separate 
and distinct risk and no premium rate can be 
given to an individual of a group, that is not 
also given to an individual of like age and 
same form of policy; to so do would be a 
discrimination and is a violation of the law. 

Answer to query No. 3: 

Reference to the statutory provisions quoted 
clearly shows that this would be a discrimina- 
tion and is a violation of the law. 

Answer to query No. 4: 

A dividend in life insurance is a refund of 
premium overpayment and savings, and it would 
make no difference whether the source of such 
saving or overpayment was from loading, 
expense or commission savings, mortality or 
interest gains, so long as there was no discrimi- 
nation in apportionment and distribution be- 
tween insurants of the same age and like forms 
of policy; to offer such a refund under a 
group or wholesale contract and not to all 
other insurants would be a discrimination and 
a violation of the law. 

Answer to query No. 5: 

Whatever the favor or advantage when 
granted to one insurant and not equally granted 
to another insurant of the same age and under 
like form of policy results in discrimination and 
is a violation of the law and this would apply 
to the conditions presented in this auerv. 

For such discrimination and violation of the 
law, the commissioner of insurance, wnon com- 
plaint being filed, is required to cite the parties 
so charged to show canse whv the license to 
transact business in Wisconsin should not be 
revoked. 
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VALUATION OF SECURITY 


Insurance Department of Ottawa, 
Canada, Issues Requirements 


BONDS AND DEBENTURES TO BE 
DETAILED 


Particular Attention to Guarantees Af= 
fecting the Value of Security Held 

Orrawa, CANADA, September 25.—The De- 
partment of Insurance of Ottawa has just sent 
a circular to all United States and British 
companies doing business in the Provinces of 
Canada describing new requirements regarding 
the valuation of securities. The letter, in full, 
reads as follows: 

The department desires to have compiled at 
as early a date as possible complete particulars 
of all stocks, bonds and debentures which will 
appear in the Canadian annual statements of 
all insurance companies for the year 1926, and 
in order that this work may be proceeded with 
in time to ensure its completion before the end 
of the year, I would ask that you furnish the 
department at your earliest convenience with 
a list of all such securities purchased, held as 
collateral, or otherwise acquired by your com- 
pany between December 31, 1925, and Septem- 
ber 15, 1926. 

The following points should be carefully 
observed in the preparation of this list, as it 
has been found in past years that in the case 
of some securities considerable delay has been 
encountered in placing the particular issues 
and giving valuations therefor owing to the 
insufficiency of the data supplied by the com- 
panies to the department: 

1. All bonds and debentures purchased 
should be entered in detail. including par and 
book values, with no grouping according to 
interest date, maturity date, or otherwise, being 

ade. ; 
7" the case of municipal and school district 
debentures and rural telephone company deben- 
tures the province in which the municipality or 
school district or rural telephone company 1s 
situated should be stated, also the number, if 
anv, of the school district. ; 

Particular attention should be given to any 
euarantee affecting the value of the security. 
” Tn the case of industrial, public utilitv and 
railway securities, the description. should be 
sufficient to clearly identify and indicate the 
priority of the issue, and where new issues of 
such securities have been purchased a copy of 
the prospectus containing information regard- 
ine such issue should be furnished the depart- 


ment. 
2. When bonds and debentures purchased 


are renayable by instalments or on optional 
dates the maturity dates should be shown ac- 
cording to the following rule: und 

(a) When equal instalments of principal are 
repayable in successive vears, the dates of the 
Grst and last instalments should be separated 
by a dash, e.g. 1926-36. nae 

“(b) When equal instalments of princinal and 
interest or unequal instalments of principal are 
repayable in successive years. the dates of the 
first and last instalments should he separated by 
the word “to,” e.g. 1926 to 1936. 

(c) When there is an ontion to redeem he- 
tween two fixed dates these dates shonld be 
separated hy a diagonal line, e.g. 1920/50. 

2. In the case of stocks purchased where 
hoth common and preferred have heen issned, 
eare should be taken to specify the tssue pur- 
chased. ; 

" would ask that as soon as nossidle after 
November the 15 next, a similar list ef all such 
securities purchased or likely to he nurchased 
during the last two months of the vear be for- 


(Concluded on page 36) 
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Virginia Fire and Marine 
INSURANCE COMPANY OF RICHMOND, VA. 
January 1, 1926 
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An Exceptional Opportunity 
for 


General Agency Contract 
Unusually Liberal Terms 
Splendid Territory 

Home Office Cooperation 


Oldest Legal Reserve Company in Texas. 


Texas Life Insurance Company 
Write Today Waco, Texag 
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THE LONDON & LANCASHIRE 
INSURANCE COMPANY, Ltd. 
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THE > OF LONDON, ENGLAND « 
LONDON & 
LANCASHIRE. 
INSURANGE CO. New York Department: 

LTD. 





44-48 Cedar Street 





A. G. McILWAINE, Manager 
Missouri Insurance Company 
ST. LOUIS, MISSOURI 





CAPITAL FULLY PAID $200,000.00 


Admitted Assets December 31,1925 $718,265.95 





Speculation or Investment? 


They look alike—a gilt-edged bond and 
one that is not worth the cost of its en- 
graving—so with the insurance policy—a 
piece of printed paper—whose value lies 
not in itself but in the honesty and strength 
of the company behind it. 


The substantial agent does not allow his 
client to speculate with his insurance— 
every policy he writes is placed in a com- 
pany whose loss paying ability makes it 
a gilt-edged bond. 


FIDELIT Y-PHENIX 
FIRE INSURANCE COMPANY 


Home Office: Eighty Maiden Lane, New York, N. Y. 


ERNEST STURM, CHairnman oF THE Boaro. 
PAUL L.HAID, PREsipenT. 


CASH CAPITAL FIVE MILLION DOLLARS 


New York Chicago Montreal San Francisco 




















FIRE REINSURANCE TREATIES 


Eagle Fire Insurance Company 
New Jersey 


Baltica Insurance Co., Ltd. 
Denmark 


Franklin W. Fort Thomas B. Donaldson 
18 Washington Place, Newark, N. J. 




















Is It Insured ? 


PAINTINGS, STATUARY, WORKS OF ART, ETC. 
Insured against‘All Risks” Including bréakage. 
wherever -such property may be located. 


A. F. SHAW & COMPANY 


80 Maiden Lane Insurance Exchange 
New York City he ‘ p Chicago, Ill. 
General Agents -‘All Risks” Department 
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ans? Fire & Marine Insurance Co. 
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PROPOSES UNIVERSITY 
OF INSURANCE 


Harry L. Conn Makes Hit With 
Agents With New Plan 


OFFICIAL REPORTS RENDERED 


Agency Qualifications Keynote to First 
Session of Thirty-First Annual Con- 
vention of Agents’ Association 
[By A STAFF CORRESPONDENT] 
Attantic City, N. J., Sept. 22—Harry L. 
Conn, Superintendent of Insurance of Ohio, 
speaking before the National Association of 
Insurance Agents, assembled here in its thirty- 
first annual convention this morning, promoted 
a plan for qualifying agents which is an elab- 
oration of the insurance advisory board plan 
which has been functioning in Pennsylvania 
for some years. He would establish a State 
college of insurance under the supervision of 
the insurance department, 

which would be licensed as agents. 

His pronunciamento against bank agents was 
received with instant and pronounced applause 
from his audience. He is as much against them 
as he is against the entrance of corporations 
into the legal profession. 

Mr. Conn advocated no legislative cures but 
rather a purgative from the inside. He asked 
rather a statute providing for the licensing of 
agents under a system which would at once 
provide for proper supervision and guidance 


graduates from 


without violation of any legal or moral rights. 
But he held that if the courts can control the 
barring and disbarring of lawyers and the State 
medical boards can regulate the medical profes- 
sion, then an institution could be set up which 
could properly regulate the licensing of insur- 
ance agents. His address made a tremendous 
hit and the applause following it was prolonged 
and quite heartfelt. 

The session opened about 10:30 o'clock with 
a slowly gathering crowd. Called to order by 
President Cliff C. Jones, the delegates first lis- 
tened to the invocation by the Reverend Robert 
Arthur Elwood of the Boardwalk church. 
Major Frederick W. Hickman, president of 
the Insurance Club of Atlantic City, greeted 
the convention and described the progress of 
Atlantic City in fire prevention with especial 
regard to the high pressure system and the 
system of fighting fires. 

Response to Major Hickman was made by 
R P. DeVan of Charleston, W. Va. There 
tollowed a second address of welcome by Acting 
Mayor H. H. Harrison, who presented the keys 
of the city to President Jones. Mr. Jones re- 
sponded by remarking that he thought the keys 
rather useless as he had so far found no locks 
in the city, 


Several telegrams from members unable to 


attend were read by Secretary Walter H. Ben- 
nett. Thereupon President Jones arose and 
without further preliminary began the reading 
of his report. 

The report of the Secretary-Treasurer Wal- 
ter H. Bennett followed Judge Conn’s address. 
I-xtracts from this report will be found else- 
where in this issue of THE SPECTATOR. 

Some discussion of the reports of the officers 
followed. One of the discussants was A. S. 
Galland from Wilkes-Barre, who spoke about 
the advisory board plan there, admitting that it 
had not been entirely satisfactory but pointing 
out that it has done much good in weeding out 
undesirable agents and has paved the way for a 
meore satisfactory solution of the question. 

James L. Case, from Norwich, Conn., past- 
president of the Association, remarked that he 
hoped every officer of the State Associations 
present would carry the messages of the morn- 
ing back to their organizations for action. He 
said that he considered the morning one of the 
most productive of real ideas which any ses- 
sion of the National Association ever had. 

Clifford A. Payne of Jacksonville, Fla., was 
appointed chairman of the nomination commit- 
Harry R. Manchester of Cleveland 
was made chairman of the committee on reso- 


tee and 


lutions. 


T. S. McMURRAY, Jr., RESIGNS 
No Successor Announced as Yet for Indiana 
Insurance Commissioner 
The resignation of Thomas S. McMurray, 
Jr., Insurance Commissioner of Indiana, is in 
the hands of Governor Edward Jackson, to take 
The resignation 
has been accepted, but, as vet, no statement as 


effect as of September 30. 


to a possible successor has been issued. 

Mr. McMurray has been with the depart- 
ment since 1919, when it was a part of the of- 
fice of the auditor of the State. He was ap- 
April, 1921, i 
until September, 1922, when he was reappointed 
Despite the fact that a 


pointed Commissioner in serving 
for a four year term. 
number of insurance men were bestirring them- 


selves in the interests of his reappointment, 
Mr. McMurray refused to become a candidate 
for the office this vear. 

Unusual interest is manifested in the selec- 
tion of Mr. McMurray’s successor as a move- 
ment for a general rerating on various classes 
ot property insurance is now on foot in Indiana. 
The unusual spectacle of a woman Insurance 
Commissioner is a possibility as the name of 
Miss Cunningham, Republican Na- 
tional Committee woman from Indiana, is men- 
tioned frequently in connection with the post. 
[Eugene C. Wharf, at present a genera! agent 
for the Illinois Life Insurance Company, is 
the most nominee, Other 


possibilities are Clarence Wysong and Arthur 


Dorothy 


likely however. 


Renick. 





H.L.GODSHALL ELECTED 





Heads New Jersey Association of 
Insurance Agents 
REGIONAL VICE-PRESIDENTS CHOSEN 
May Introduce Advisory Board Plan in 

Garden State 

[By a Starr CorRESPONDENT] 

ATLAntTic City, N. J. September 23.—Harry 
L. Godshall, of Atlantic City, was elected presi- 
dent of the New Jersey Association of Insur- 
ance Agents this week. The annual meeting of 
that body was held here this Tuesday, with 
about fifty agents present. Former-President 
T. W. Cocker, of Patterson, presided. 

The meeting was a purely business session 
and lasted less than an hour and a half. The 
report of President Cocker included a recom- 
mendation that the Association consider em- 
ploying a paid secretary. This matter was re- 
ferred to the executive committee after some 
discussion as to whether or not provision for 
clerk hire would not be sufficient for present 
needs. 

The report of the Retiring-Secretary Robert 
M. Ekins showed the association to be in good 
financial condition. The organization has 407 
paid members, which is a gain over the last 
year. 

Mr. Godshall, who is chairman oi the enter- 
tainment committee for the National Associa- 
tion meeting, made his 
the New Jersey agents had contributed liberally 


report, showing that 


to make the stay of the national delegates 
pleasant. 
President Cliff C. Jones, of the National 


Association, was introduced and complimented 
the New Jersey Association highly upon the 
character of its officers and the splendid enter- 
tainment offered to the National Association. 

\nnouncement was made of partly-formulated 
New Jersey 
Phila- 


plans to introduce a system in 


similar to the advisory board plan in 
delphia. 

being carried on with the 
announcements 


Conferences are 
New 
can be expected within the next few months. 

Other officers elected included Fred W. Hick- 
man of Atlantic City as secretary-treasurer, and 
the following executive committee: Harry L. 
Godshall, chairman; T. C. Moffatt, Newark; 
T. W. Cocker, Patterson; W. S. McClellan, Jr., 
Camden; James Ransom, Jersey City; regional 
vice-presidents named were Walter W. West- 
phal, Jersey City; W. A. Hall Jr.. Newark; 
Joseph J. Smith, Ridgewood; S. W. Griffith, 
Morristown; Perth Amboy; 
A. B. Craig, Blairstown: Scett Fell, Trenton; 
H. Birdsali. Redbank; Carleton Adams, Atlan- 
D. Taylor, Vineland. 


Jersey department and 


William Fraser, 


tic Citv: and S. 
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NOW READY 


THE INSURANCE YEAR BOOK 


SERVICE for 1926—1927 


FIFTY-FOURTH ANNUAL ISSUE 


ata over half a century The Insurance Year Book has been relied 

upon as an accurate and comprehensive source of information, and 
has been and is justly regarded as the greatest encyclopedia of insurance 
statistics in the world. With the continued annual expansion in all 
branches of the insurance business, The Insurance Year Book has grown 
from one small volume until it is now published in 





Three Volumes, Comprising Some 4,000 Pages 


devoted respectively to LIFE INSURANCE, FIRE AND MARINE 
INSURANCE and CASUALTY, SURETY and MISCELLANEOUS 
INSURANCE 


In addition to the standard statistical history a prose history of 
each company from organization to date is given, including capital 
changes, surplus contributions, dividends, changes in control, changes 
in plan, kinds of policies written, etc. 


EACH VOLUME IS COMPLETE IN ITSELF 


BRIEF OUTLINE OF CONTENTS 
CASUALTY, SURETY AND MIS- ; FIRE AND MARINE VOLUME 


CELLANEOUS VOLUME (Subscribers are also entitled to Bulletins 


(Subscribers are also entitled to Bulletins - pana neeelenenee F 
and Special Confidential Reports) Reports of Fire Insurance Companies 


Reports of Life Insurance Companies | Reports of Casualty, Surety and —Historical Data. 
—Historical Data. Miscellaneous Insurance Com- Short Rate Tables. 


LIFE VOLUME 


(Subscribers are also entitled 
to Special Confidential Reports) 


Statutory Requirements. 

Statistical History. 

Compendium of Official Life Insur- 
ance Reports. 

Statistics of Foreign Companies. 

Canadian Department. 

Business by States. 

Stipulated Premium, Assessment and 
Fraternal Insurance. 

Directory of Insurance Agents, Law- 
yers and Medical Examiners. 





panies—Historical Data. 

Statutory Requirements. 

Statistical Tables. 

Classified Premiums, Losses and 
Expenses. 

Business by States. 

Liability and Workmen’s Compensa- 
tion Insurance Laws and Siatistics. 

Premiums, Losses, Commissions and 
Expenses by Classes for Five 
Years. 

Directory of Insurance Agents, Law- 
yers and Medical Examiners. 





Statistics of Fire Insurance Business. 
Classification of Premiums and Losses. 
Retired Companies. 

Underwriters’ Organizations. 
Foreign Insurance Companies. 
Marine Insurance Data. 

Fire Departments and Water Supply. 
(In towns of 750 to 2,000 population) 
Directory of Insurance Agents, Law- 

yers and Adjusters. 


PRICES: 
Life Insurance Volume.................. $20 Fire and Marine Insurance Volume....... +e. -$20 
(Including Special Confidential Reports) (Including Bulletins and Special Confidential Reports) 
Casualty, Surety and Miscellaneous In- Either Two Volumes, ordered together........ 35 
surance Volume.....................0.. 
(Including Bulletins and Special Confidential Reports) All Three Volumes, ordered together...... ateie< ee 


Sent postpaid to any address in the United States, or any country in the Postal Union (except Great Britain), on receipt 
of price; to other countries, extra cost of postage added. Customs charges added. 
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BETTER PRACTICES 


Cliff C. Jones Urges Need for Com- 
mon-Sense Underwriting 








PUBLIC RELATIONSHIPS DESCRIBED 





Retiring-President of National Associa- 
tion of Insurance Agents Reviews 
the Year 


Cliff C. Jones, retiring-president of the Na- 
tional Association of Insurance Agents, ad- 
dressed the thirty-first annual convention of 
that body in Atlantic City, N. J., last week 
and said that insurance is first sold as service 
even though indemnity follows. Mr. Jones 
reviewed the work of the organization during 
the past year and said that attacks on the 
American agency system had been successfully 
warded off. Among such attacks he listed the 
Chrysler insurance plan of wholesale automo- 
bile insurance and stated: 


That the forces of organized agents came 
through to victory with their proud standard 
of sound, common-sense principles intact, is 
due to the tireless efforts of the National Asso- 
ciation. Had there not been the greatest pos- 
sible degree of cooperation among member 
agents themselves, between agents and com- 
panies, between agents and the state insurance 
commissioners, and finally between agents and 
the public, it is doubtful if such a successful 
fight could have been waged. 

Upon this subject of wholesale insurance, 
there was conference after conference. We 
were menaced and worried by court suits. 
Actually we were threatened that unless a re- 
vised wholesale plan as submitted by high legal 
luminaries, was accepted, a case would be 
vigorously prosecuted to the United States 
Suprem Court. hacked by enormous resources. 
to shatter the very foundation of the American 
agency system. 

Todav the Chrvsler scheme is in the United 
States Supreme Court, but the odds favor us. 
The premium eyes have, perhaps reluctantly, 
shifted their gaze to loss ratios and conserva- 
tism in underwriting and agency representation. 
It is a good omen! 


The speaker referred to the conference agree- 
ment with the National Board of Fire Under- 
writers, outlined the principles embraced therein, 
and then continued : 


There will alwavs be returned policies for 
good reasons, but that number should be small. 
Here we find much room for improvement. 

A policyholder may be given ample notice 
sf approaching expiration; he can be aided 
to make up his mind without arousing ill-will. 
If we are engaged in a business of public 
service, which does not now derive the profit 
to which it is entitled—a profit for which we 
justly contend—then it is our obligation, among 
others, to control this evil of not taken policies 
in order to reduce to the minimum the expense 
of conducting the business. 

Not neglecting the policyholder’s views of 
Insurance, Retiring-President Jones touched on 
the subject of not taken policies and also re- 
ferred to the payment of company balances 
as follows: 

Payment of company balances within forty- 
ve days is a principle related to that of not 
taken policies. What has been said of the one 
applies as well to the other. To follow this 
Practice is also to reduce such needless expense 


for both companies and agents. 
Eventually these reforms will work a tre- 


mendous revolution in favor of the agents from 
which they will benefit every whit as much, 
if not more, than the companies themselves. 
The public also will profit, and that is the 
prime consideration. When the return of poli- 
cies on or before the fifteenth day of the month 
following their effective date is an accomplished 
practice, the agent will no longer be doing so 
much needless work. 

A real need exists for better underwriting 
practices with a view to establishing relation- 
ships of harmony between companies and 
agents, said Mr. Jones, and on this point he 
explained as follows: 

I do not pose as a prophet or the son of a 
prophet, but to me the signs of the times all 
point to one obvious fact: Not for much longer 
can the business carry the oppressive—yes, 
destructive—load of inferior agency service. 
Were the prevailing practice of multiplying 
competing agencies to be discontinued either 
by the parent companies direct, or through the 
subterfuge of “underwriters’ agencies” so- 
called, it would bring about an immediate re- 
duction in mounting loss costs. More than that: 
It would also reestablish the companies as 
community residents, encourage greater agency 
loyalty and gradually restore public confidence. 

Through competitive agencies insurance has 





JoNnEs 


CuirF C. 
Retiring-President, National Association of 
Insurance Agents 


actually been flirting with moral hazard until 
it has become so entangled that only the most 
heroic measures will dissolve what is almost 
an alliance. 

Even though I admit it to be unlikely, yet a 
score or so of the leading executives of the 
country might get together to restore under- 
writing to the common-sense basis which would 
reestablish a healthy relationship between com- 
pany and agent. What should be our course if 
called into conference? As a National Asso- 
ciation pledged to sound economic principles 
our duty would be plain to accept such minor 
sacrifices as we would be called upon to make 
for the good of the whole business. 

The National Association of Insurance 
Agents is a potent factor in educating the public 
insurancewise, Mr. Jones contended in his clos- 
ing remarks. Agents should analyse their con- 
tacts with the business and with their clients, 
he maintained. With regard to public relation- 


ships the speaker said: 


a 
) 





_ Transcending in importance almost any sub- 
ject for us is that of public relations—a sub- 
ject receiving attention, too, from the fire, 
casualty and surety companies through their 
organizations, 

Everywhere in the business is abundant reali- 
zation of the absolute necessity of bringing 
policyholders to a friendly and understanding 
attitude toward insurance. Through the fine 
service which is being rendered by the quali- 
fied agent and his cooperation in civic affairs— 
a voluntary, unselfish assumption of added duty 
—that is slowly being brought about. It is the 
agent on whom the brunt of this activity falls. 

‘ly and everywhere he is in direct contact 
with policyholders with whom he has an oppor- 
tunity of inculcating the principles of sound 
insurance. ‘Everywhere—in the chamber of 
commerce, the Rotary, Kiwanis, Lions, Coopera- 
tive and other clubs—he may be teaching and 
preaching insurance and agency service; what 
service-giving agents are; what they do and 
they hope to do, as they march forward 
steadily, keeping pace with the ever-increasing 
and ever-widening demands of modern business 
and industry. 


MISSOURI AGENTS’ MEETING 
Annual Convention to Be Held in Spring- 
field on October 22 and 23 
Sr. Louts, Mo., September 27——The Missouri 
Association of Insurance Agents is preparing 
for the greatest annual convention in its his- 
tory at Springleld, Mo., on October 22 and 23. 
The headquarters for the gathering will be at 
the Kenwood Arms Hotel, the newest high-class 
hostelrv in the metropolis of the Missouri 

Ozarks. 

Several of the most prominent insurance 
men of the country will be included on the 
program, including Ed. Allen of Helena, Ark., 
a former president of the National Associa- 
tion of Insurance Agents. 

The gathering will also take up several mat- 
ters of very vital interest to the insurance 
agents of Missouri, and among others will dis- 
cuss ways and means of checking and combat- 
ing any adverse legislation that may be intro- 
duced at the January session of the Missouri 
Legislature. 

This year’s gathering is unique in that the 
Springfield local association of insurance agents 
has taken full charge of the local arrangements 
and has prepared a tentative program for the 
entertainment of visitors that is the best ever 
arranged for any similar gathering in the State. 


National Board Acts to Expedite Handling 
of Florida Claims 

In order to expedite the handling of claims 
and the payment of losses growing out of the 
Florida disaster, the National Board of Fire 
Underwriters, acting for the stock fire insur- 
ance companies, has sent F. J. Breen, execu- 
tive assistant of the board, to Miami, to organ- 
ize and systematize the thousands of adjust- 
ments now pending. 

This announcement was made by General 
Manager W. E. Mallalieu, who added that 
although there are few, if any, fire losses in- 
volved, member companies of the association 
are interested in claims under automobile, flood, 
windstorm and other policies. 
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KEYNOTE IS ADVERTISING 


Charles H. Holland Speaks Before 
Agents 








FINANCE COMMITTEE REPORT 





National Board Agreement Outlined by 
Fred J. Cox, Who Calls It Greatest, 
Accomplishment 
[By A STAFF CORRESPONDENT] 

ATLANTIC City, N. J., Sept. 22.—Advertis- 
ing was the keynote of this afternoon’s session 
of the National Association of Insurance 
Agents and Charles H. Holland, president of 
the Independence Indemnity Company, deliv- 
ered the main address. His company is one of 
the most consistent advertisers in the insurance 
business and it was his purpose to point out 
that the functions of the business need to be 
sold to the general public. 

The session this afternoon opened with the 
report of the finance committee, of which J. A. 
Giberson of Alton, IIl., is chairman. The plans 
for the work of the National 
the coming year call for a somewhat increased 
budget and accordingly a Io per cent allocation 
levy will be made. Mr. Giberson also an- 
nounced that in ‘the future delinquent associa- 
tions will be dropped at once. This is in ac- 
cordance with a resolution adopted yesterday 
by the executive committee. 

The program was somewhat changed about 
and the next event was the introduction of 
Past-President Fred J. Cox of Perth Amboy, 
N. J., to tell of the formation of the confer- 
ence agreement with the National Board of 
Fire Underwriters, which has now been 
conditionally signed by 195 fire companies. Mr. 
Cox detailed the history of co-operation with 
the National Board since the Louisville meet- 
ing and also the development of the bank 
agency issue. He sketched briefly the immense 
amount of preliminary work necessary to set 
the stage for the conference which was held 
last spring. 
announcement of the number of company sig- 
natures received to date. 

Mr. Cox turned then to the 


Association for 


un- 


Vociferous applause greeted his 


part of the 


agreement relating to not taken policies, point- 
ing out that this was what the agents had 
promised in return for the agreement on the 


bank agency problem and that it now res 
the members of the Assoc: 


ts upon 


ation to carry out 


that part of the agreement. His closing sen- 
tences were in the nature of an impassioned 
appeal for thoroughgoing support of the Asso- 


ciation and its principles and strong support to 
the companies supporting the Association. 

D. Markham’s 
that the resolutions committee be 


In seconding George motion 


instructed to 














= FLEET =e 














Sound Insurance forovera Century. 





—— > 








LircSIssociation of Philadelphia 








Founded 1817 


The Reliance Ins. Co, Philadelphia 





Capital $3,000,000.” 








Founded 1845 


Lapital fiooe . os0- 





Toun 








Victory Jn Insurance b0,Philadelphia_ 


A199 


Lapital}1000.c007 





7 Constitution Judemnity Co, Philed idlphia 


Founded 1926 _ 


Home Office? dthand Walnut Strect, Philadephia, 


v Capital at ¢ jiges oo 

















| FIRE, AUTOMOBILE AND CASUALTY INSURANCE 








| Fidelit y and Sure ty Tonds. 











draw up a supporting resolution, James L. Case 
paid a tribute to John Morton, past-president 
of the National Board for his help in prelimi- 
nary work. 

Telegrams from Mr. Wallis, Kansas City, 
and Edson S. Lott, president of the United 
States Casualty Company, commending the ac- 
complishments in connection with the confer- 
ence agreement were received. 

President Jones then introduced Mr. Holland. 
Extracts from his talk appear elsewhere in this 
issue of THE SPECTATOR. 

W. H. A. Munns of Syracuse opened the dis- 
cussion incident to advertising by local boards. 
The Syracuse Agents’ Club has been using the 
local newspapers since the fall of 1919. The 
space used is a quarter page every other week 
in three newspapers. While uncertain of any 
direct benefits in the way of actual 
business, Mr. Munns felt that returns had been 
gotten in the way of increased prestige for the 
are signed 


specific 


business and the agents whose names 
to the advertisements, as well as a better posi- 
tion with The cost is $14 per 
month per for which each agent 


newspapers. 
agency, gets 


his name under a readable message. 
John Burwell of Scranton stated that similar 
advertising in his had resulted 
tically killing a plan of the local 
Association to put on an insurance plan. 
V. W. Ellis, president of the Insurance Ad- 
S. S. Mil- 


town in prac- 


Automobile 


vertising Confernce, and Chauncey 


ler, vice-president, were introduced. 

J. A. Giberson led the discussion on direct- 
mail advertising. He admitted that he spends 
using material fur- 
He stated that he 
at all times to use 


all his money for postage, 


nished him by companies. 


was perfectly willing com- 


pany folders and other matter and is glad to 


let his customers know that he represents such 


good companies. 


WHOLESALE INSURANCE 
C. Moffatt, past-president of the 
Association, reported as chairman of the special 
committee on wholesale insurance. The com- 
mittee of eleven studying the subject has had 
several sessions since the mid-winter conference 
in Cincinnati. Much information has been ob- 
and the conclusion reached that the 
resident agents’ laws will effectively protect 
the agents. He said that he did not believe 
any further plan would be developed which 
would seriously jeopardize the agent. He 
asked that the committee be discharged. 
Harry H. Manchester, of James & Manches- 
ter, Cleveland, O., told how his city has solved 
the question of financial institutions in the in- 
It rested solely upon a limi- 
the membership of the Cleveland 
board. The committee in charge met with 
Cleveland bank officers found that they 
were not getting the best possible service from 
the agents. A conference, or series of confer- 
resulted. 


Thomas 


tained 


surance business. 
tation of 


and 


ences, 
Death of F. C. H. Robbins 

F. C. H. Robbins, Pacific Coast manager for 
the Northern Assurance Company, Ltd. of 
died suddenly in his home in Almeda 
county, Calif., September 21. Although appat- 
ently in good health, Mr. Robbins had but re 
recovered from a serious illness and it 


London, 


cently 
is believed that he suffered a relapse. 

Mr. Robbins had served the company sinc 
1889, except for two years with the California 
He was appointed dix 


Insurance Company. 


trict manager in I912. 





Has paid losses for 
over 50 years 


J.HARRIS LENKER, President. 





City Insurance Company of Pennsylvania 


SUNBURY, PENNA. 


A strong, conservative Company, 


Organized 1870 
Cash Capital $600,000 


A. F. O’DANIEL, Secretary and Underwriting Manage-r 





noted for 
fair and prompt adjustment of losses 
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w.H. BENNETT’S TALK 





Secretary and Counsel of Agents’ As-= 
sociation Addresses Convention 





CURE FOR INCOMPETENT MEN 





Advocates Self-Governing and Self-Dis- 

ciplining Bodies in Each State 

Advocating the integration of the American 
agency system, Secretary-Counsel Walter H. 
Bennett of the National Association of Insur- 
ance Agents, in his address before the annual 
convention at Atlantic City last Wednesday, 
said that “Stock insurance finds itself today 
in an uncertain if not precarious position.” 

Referring to the recent suit in the Supreme 
Court of Missouri brought by Superintendent 
Hyde to compel the consideration of interest on 
the unearned premium in the making of rates, 
which is now in the Supreme Court of the 
United States with ex-Governor Charles E. 
Hughes of New York as leading counsel for 
the companies, the secretary said, “There is a 
possibility that eventually court decisions may 
compel the companies to lump their investment 
and underwriting profit in one for rate-making 
purposes.” 

Secretary Bennett in the further development 
of his subject called attention to the unre- 
strained and uncontrolled practice of fire insur- 
ance companies to appoint all kinds of irre- 
sponsible and incompetent agents, who “mis- 
represent the great business of insurance” in 
so far as public relations is concerned. 


To bring about a better condition and to 
place the fire insurance business in the hands 
of men who are worthy and well qualified, 
Secretary Bennett advocated the creation of a 
self-governing and self-disciplining association 
of insurance agents in each state, admission 
into which will depend solely upon qualification 
and character. Such an organization is to be 
coordinated with the insurance department in 
each state, and to have rules and regulations 
to meet the objects intended. The proposal is 
expressed as follows: 

My proposal now is to organize the state 
associations of insurance agents for self-gov- 
ernment, making membership therein all-inclu- 
sive and prerequisite to obtaining a state license 


to act as an insurance agent. 
Mr. Bennett in his address cites a number of 


instances which he holds to be parallel. To 
illustrate : 

“For hundreds of years there has been a 
maxim in the legal profession that ‘There 
is no higher or more sacred obligation than 
that which a lawyer owes to his client.’ Today 
that maxim is slowly yielding to the inexorable 
logic of a better civilization which holds that 
there is a higher duty, which relates to the 
common welfare. Bar associations are slowly 
awakening to the necessity of recognizing the 
public interest as equal, if not paramount, to 
this sacred obligation formerly flowing to the 
client alone. 


“We, too, owe no sacred duty either to the 
Companies or our clients that should take prece- 
dence over the higher public interest that en- 








velops insurance. When an insurance agent 
actively or passively becomes an instrument by 
which any person profits by a loss, either 
through over-insurance in the beginning or 
improper adjustment in the end, to that extent 
he wrongs both his company and the public 
whose interests he should guard and whose 
welfare he should protect. He who would thus 
betray his trust should have no place with 
those who believe in supporting right principles 
and opposing bad practices in underwriting. 
This proposal for an incorporated association 
to include all agents in a state, and to exer- 
cise reasonable powers with respect to licens- 
ing and disciplining of its members, is not 
without reason or parallel authority. The medi- 
cal and dental professions are now so organized. 
A number of state bar associations are so con- 
situted. Accountants, optometrists, undertakers 
and perhaps some others have legal super- 
visory rights of membership. The business of 
insurance, legally declared to be impressed with 





WALTER H. BENNETT 


Secretary-Counsel, National Association of 


Insurance Agents 


a public interest as these are not, should there- 
fore be in a position to have the benefit of this 
wise and wholesome procedure. 

The secretary, recognizing that this undertak- 
ing is “something new under the sun,” admits 
that it will not be an easy task to bring about. 
He says: 

The theory of compulsory membership in 
self-governing state association with such rules 
prescribing qualifications for membership as 
will provide a class of agents of character and 
a knowledge of the terms and conditions of 
the insurance contract they are handling, as 
well as a reasonable acquaintance with the law 
governing their transactions, will be opposed 
by some. Some will fear that the scheme is 
not practical. Others will fear that it is. 
Those who are unwilling to surrénder any 
kind of supervisory control over their actions 
will object, and those who now grossly mis- 
represent the business will not approve. 


F. W. Stine With National Liberty 

F. W. Stine has been appointed by the Na- 
tional Liberty and its affiliated companies, the 
Baltimore American and the Peoples National, 
as special agent in the New York suburban 
field. The territory is composed of Westches- 
ter, Rockland and Putnam counties and Mr. 
Stine will maintain headquarters at the Heath- 


cote Inn, Scarsdale, N. Y. 


r5 





BOARD AGREEMENT 
CHEERED 





Agents’ Convention Scene of Riotous 
Applause 





JOHN B. MORTON HAILED 





Thomas C. Moffatt Gets Woodworth Me- 
morial by Special Resolution 
[By «a STAFF CorRESPONDENT] 

ATLANTIC City, N. J., Sept. 23—Some ex- 
citement prevailed at the session this morning 
of the National Association of Insurance 
Agents, when a motion was made, and finally 
carried, that the list of one hundred and ninety- 
five co-operating companies be read by the sec- 
retary. The program was already behind 
schedule, and the officers and a good number 
of delegates were of the opinion that as the 
list had been printed, no particular good could 
come o¢ reading it. The majority prevailed, 
Secretary Bennett read the list, anid a riot en- 
sued. It was organized by Past President 
James L. Case, than whom there is no more 
enthusiastic member of the Association. J. A. 
Giberson of Alton, Ill., and Fred J. Cox of 
Perth Amboy, both made brief but highly im- 
passioned speeches urging actual support to 
the co-operating companies. 

Austin J. Lilly, general counsel of the Mary- 
land Casualty Company, was the speaker of 
the morning, delivering a splendid address upon 
the subject of compulsory automobile insur- 
ance. 

John B. Morton, former president of the 
National Board of Fire Underwriters, was in- 
troduced as one of the sponsors of the co- 
operating plan in force with that organization. 
He got a rousing cheer. 

The situation in Massachusetts as to com- 
pulsory automobile insurance was outlined by 
Fred R. Smith, president of the Massachu- 
setts Association. He told how the conference 
held in New York last week in regard to the 
commission scale, at which his committee added 
2.2 per cent to the scale offered by the Bureau, 
which translated into figures means about four 
hundred and forty thousand dollars. Thomas 
C. Moffatt of Newark, who represented the 
National Association at the same teeting, re- 
ported briefly concerning it. 

Before Mr. Moffatt could leave the platform 
George D. Markham of St. Louis, past presi- 
dent of the Association, took the rostrum and, 
in an finely appropriate speech, presented Mr. 
Moffatt with the Woodworth Memorial. A 
previous resolution had been passed suspend- 
ing for this year the rule prohibiting it being 
gievn to a member of the executive committee 
in order that Mr. Moffatt might be eligible. 
He loth to believe that he should ac- 
cept the memorial, nevertheless, but evidently 
the applause of the audience convinced him 
that they would hear of nothing else. Mr. 
Moffatt has done exceptional work as chair- 
man of the special committee of nine on whole- 
sale automobile insurance, which was deemed 
entirely apart from his work on the executive 
committee 
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Wish to 


for Yourself 


LL of us some time or 
other wished to en- 

ter business for ourselves. 
Perhaps we have had the 
opportunity but lacked 














the courage to venture. 
Top Contracts Opportunity is Ringi 
— mon The National Life A 

zona issou! e National Life Asso- 

—— a. ciation offers you the un- 
Colorado North Dakota limited opportunities of 
Florida Okiahoma a good paying business of 
— South Dakota your own. In Illinois a 
Iinols Tennessee National Life salesman 
indiena —_ has been noted for his 
ll — consistent production, 
Kentucky which over a spread of 

98 months has averaged 

$30,058.00. 


A number of National Life salesmen have increased their 
earning ability by 50% through the National Life’s popular 
low-cost policies. This same opportunity is possible to you 
through a National contract. Correspondence invited. 


AGENCY DEPARTMENT 


NATIONAL LIFE ASSOCIATION 


Home Office: Des Moines, Iowa 
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GO INTO BUSINESS 


Henry W. Ives & Company 


INCORPORATED 1910 


75 FULTON ST., NEW YORK 


UNDERWRITING MANAGERS for 
THE UNITED STATES and CANADA 





FOR 


RAIN INSURANCE EXCESS COMPENSATION 
CASUALTY COVERS 


OHIO MILLERS 
MUTUAL FIRE INS. CO, | Security Mutual Casualty Co, 


OF CHICAGO 
Canton, Ohio 
Assets $7,643,424 
ASSETS $800,000 Surplus $2,410,000 
Surplus $400,000 Surplus and Reserve $6,862,460 
ALL FORMS STRONGEST CASUALTY 





COMPANY IN AMERICA 




















HARPER’S LIFE INSURANCE LIBRARY 


Life Underwriting as a Career—By Edward A. Woods, President Edward 
A. Woods Co., General Agents, Equitable Life Assur. Society; Ex-Presi- 
dent National Association of Life Underwriters. $2.35. 


Analyzing Life Situations for Insurance Needs—By Griffin M. Love- 
lace, Director, Life Insurance Training Course, New York University. 
Price, $2.40 Delivered. 


The Psychology of Selling Life Insurance—By Dr. E. K. Strong. Jr., 
Schooi of Life Insurance Salesmanship, Carnegie Institute of Technology. 
Price $4.25 Delivered. 


Selling Life Insurance—By Dr. John A. Stevenson, Second Vice-Presidenx, 
Equitable Life Assurance Society; Formerly Director School of Life 
Insurance Salesmanship. Price, $3.75 Delivered. 


Meeting Objections—By Dr. John A. Stevenson. Price, $1.60 Delivered. 


The House of Protection—By Griffin M. Lovelace. Price, $1.60 De- 
livered. 


Inheritance Taxation—By L. G. Gilbert, Edited by John A. Stevenson 
and Griffin M. Lovelace—Inheritance Taxation is a book of 330 pages 
which goes into its topic Federal and by each state, in great detail and 
points out the value of life insurance asa method of solving inheritance 
tax problems. Price $5.00. 


IN PREPARATION 
Life Insurance Principles and Policies. 
Functions of Life Insurance—By Griffin M. Lovelace. 
Inheritance Tax—By Franklin W. Ganse. 








_SEND FOR 


CONSTRUCTIVE SALESMANSHIP 
By Dr. John A. Stevenson 

“Keen as the edge of a sharp knife. It goes straight to 
the heart of things and places before the salesman the very 
life principle of his business. One would like to quote freely 
from this most fascinating book, but the best way for the 
reader is to buy the book. He will read it as if it were a 
‘best seHer’ as it may well become.” —ZInsurance. 

PRICE $3.00 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 





























USEFUL NEW BOOK NOW READY 


WINDSTORM AND TORNADO INSURANCE 


By FREDERICK L. HOFFMAN, LL. D. 


Consulting Statistician, The Prudential Insurance Comte of Americe, 
Member Amerisan Meteorological Society; American Seismological Society; 
Engineering Section, National Research Council, ete. 


This excellent work covers its subject very fully and practically. 
It is invaluable for informing agents as to 
WINDSTORMS AND TORNADOES 
and provides them with effective arguments to induce their 
clients to carry storm insurance on properties located anywhere 
in the country. 





The chapter titles of this valuable work are: 


I, Storms and Their Occur- VII. Windstorm Insurance 
rence. 2 Premium Rates. 

II, Causes of Storms. VII. Rapetonse of Particular 

mpanies. 

ait. Eee Semen IX. Tornado Insurance Ex- 

IV. Destructive Storms. perience. 

V. Wind and Hail Losses. X. Cyclones and Hurricanes. 

VI. Weather Bureau’s Tor- XI. Storm Experience by 
nado Records. States. 


WINDSTORM AND TORNADO INSURANCE 


is a book of 116 pages, contains 20 illustrations, is handsomely 
bound in full cloth, with gold stamping, and will be found 
exceptionally serviceable to companies and agents desiring to 
build up their windstorm insurance business. 








PRICES 
Single Copy, $2.50 
copie: oD MQ ec cceveces . ° eees 06.25 
SScoriess Racer ARS Stace a a 
THE SPECTATOR COMPANY 
Publishers 
CHICAGO NEW YORK 
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Fire Insurance 














Enthusiastic Convention 


(Concluded from page 3) 
outstanding interest. The almost parallel 
plans of Superintenlent Harry L. Conn of 
Ohio and Secretary-Treasurer Walter Bennett 
to solve this question, met with instant sup- 
port from the agents. Judge Conn got his 
gare of attention from Mr. Case. 

The third matter concerns the wholesale 
automobile insurance situation anl the work of 
the special committee. of which Thomas C. 
Moffatt, past-president, was chairman. This 
committee undoubtedly worked hard. Mean- 
time the Chrysler-Palmetto plan. and most of 
the similar plans, went by the board. In fact, 
the situation has practically ceased to be a 
situation. So far as the agents are concerned 
they were willing to give Mr. Moffatt’s com- 
mittee all the credit. They did. it enthusiastic- 
ally and to the accompaniment of much hur- 


rahing. 


SENATOR GARDNER THE NEW PRESIDENT 

Precedents were maintained in the election 
of Frank L. Gardner of Poughkeepsie, N. Y., 
as president. He has served as chairman of 
the executive committee during the past year. 
Cliff C. Jones, the retiring president, could have 
served another term, but the pressure of per- 
sonal business forced him to refuse to become 
a candidate. 

The South won a big voice in the Associa- 
tion’s affairs through the selection of Eugene 
H. Harrington of Atlanta, Ga., as chairman 
of the executive committee. Mr. Harrington 
has been a member of the committee he now 
heads for the past year, and also served as 
chairman of the better business methods com- 
mittee. 

Regional vice-presidents were selected as fol- 
lows: New England States, Thomas D. Faulk- 
ner, Hartford. Conn.; Middle Atlantic States. 
Eugene A. Beach, Syracuse, N. Y.; Southeast- 
em States, Clifford A. Payne, Jacksonville, 
Fla; East Central States, Harry G. McMillan, 
Knoxville, Tenn.; Southwestern States, Joseph 
Ferrari, Fort Smith, Ark.; Missouri Valley, 
Fred H. Phillips, Springfield, Mo.; North Cen- 
tral States, Walter T. Greene, Milwaukee, 
Wis; Great Lakes States, Phil J. Braun, 
Flint, Mich.; Rocky Mountain States, M. S. 
Schayer, Denver, Col.; Southwest Pacific 
Coast States, I. O. Levy, Los Angeles, Calif.; 
Northwest Pacific Coast States, H. E. Briggs, 
Seattle, Wash. 





RESOLUTIONS 

The committee for that purpose presented 
four resolutions. The first referred in glow- 
ng terms to the aforementioned conference 
agreement. Agency qualifications was the sub- 
ject of the second. Sole agencies formed the 
basis for the third. The fourth supported the 
idea of an educational advertising campaign, a 
proposal for which is now before the com- 
panies, 


Curr Jones Gers Otnopnonic VictTROLA 

E. G. Strong of Cleveland, in behalf of the 
| delegates, presented retiring President Clifford 
b Jones with a huge orthophonic victrola. Mr. 





Strong was most graceful in his speech, as 
was Mr. Jones in his acceptance. 

The presidents’ membership cup went to 
Florida, and was accepted by Clifford A. 
Payne. The Des Moines attendance cup was 
won by New York, with an attendance of 35. 
Ohio was a close second. 


ENTERTAINMENT PAR EXCELLENCE 
An article of this sort could hardly be closed 
without reference to the splendid program of 





W. EuGENE HARRINGTON 
Chairman, Executive Committee, National As- 
sociation of Insurance Agents 


entertainment arranged by Harry L. Godshall 
of Atlantic City. Few conventions have ever 
been more completely and satisfactorily taken 
care of in that respect. Mr. Godshall well 
earned the hearty thanks which he got. 


FIRE PROTECTIVE FACILITIES 
Reports Upon Equipment of Municipalities 
in United States and Canada Given 
in Year Books 

Fire underwriters having to deal with ques- 
tions relating to agencies, rates, lines, etc., are 
naturally much interested in and dependent upon 
information as te the fire protection facilities 
of the respective cities and towns in which 
their companies operate, or which they may con- 
template entering. Such data have been gath- 
ered and published by The Spectator Company 
for about 50 years past, and are available in 
the fire and marine volumes of The Insurance 
Year Book. In the 1926 edition there are pre- 
sented facts as to the fire departments and 
water supplies of over 5300 towns and villages 
in the United States and Canada having popu- 
lations of from 750 to 2000; while similar in- 
formation concerning 3600 cities and towns of 
over 2000 population is given in the 1925 edi- 
tion of the Year Book, and will be presented 
in the 1927 edition, revised up-to-date. Thus 
between the 1925 and 1926 editions about 9000 
cities and towns are covered as to data of this 
character. This serviceable information will 
continue to be given in The Year Book, the two 
population groups being alternated from year 


to year. 


WELCOME TO ARKANSAS 
INSURERS 


National Association Takes New 
Body Into Its Bosom 








MISS JULIA HINDMAN SPEAKS 





Tennessee’s Woman Agent Analyzes Her 
Convention Experiences—Discussion 
on Bonds 


ATLANTIC City, N. J., September 22.—The 
Arkansas situation and the decision to recog- 
nize the new Arkansas Insurors Association 
and outlaw the Arkansas Association of Insur- 
ance Agents was reviewed at this afternoon’s 
session of the National Association of Insur- 
ance Agents, being held here, by Frank L. 
Gardner, of New York, chairman of the Asso- 
ciation’s executive committee. The members 
of the new organization present were brought 
front and introduced by E. M. Allen, of Helena, 
a past president of the Association, and him- 
self a member of the new body. The applause 
they received evidenced the popularity of the 
executive committee’s decision. Mr. Allen took 
a few moments to thank the Association for 
its action. 

C. M. Bender, of Tonawanda, opened the 
discussion on dangers to insurance, relating sev- 
eral incidents in his own territory showing 
that many agency appointments result in poor 
underwriting results, a diminution of favorable 
public opinion and are dangerous to the busi- 
ness. 

O. G. Strong, of Cleveland, described a sit- 
uation often occurring, in which a client is 
improperly advised as to the terms of his cov- 
erage and when a loss occurs forms a very un- 
favorable opinion of the business as a whole 
because the loss was not paid. 

Miss Julia Hindman, of Tennessee, who is 
a well known and universally beloved figure at 
all National conventions, opened the discussion 
on “What I Have Learned of Conventions.” 
Her first surprise arose out of watching men 
disagree agreably, a thing she remarked, that 
women never do. 

Her reference to Spencer Welton’s “Confes- 
sions of a Conventioneer” brought a call for 
the genial and brilliant vice-president of the 
Fidelity and Deposit Company. He was es- 
corted to the rostrum by Donald North and 
Henry Moses. 

Dan J. O’Keefe of Fort Wayne, Ind., led the 
discussion on “Finding and Selling Bond Pros- 
pects.” The real keynote of what he had to 
say was that the companies are doing every- 
thing possible to develop bonds, anl the agents 
should make every possible use of them. 

A question as to whether any agent present 
had sold any of the new mercantile blanket 
bonds developed the fact that, although the 
bond has been on the market, no one had sold 
one. The reason given was the high premium 
involved. John J. Yost of the Fidelity and 
Deposit Company opined that the same ex- 
perience had held when bankers’ blanket bonds 
were first issued. 
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Jefferson Standard 
LIFE INSURANCE CO. 


Home Office Building 


has some excellent 
territory open 


if Interested, Write 
JULIAN PRICE 





Tr? President 
== insurance in Force Over 
Greensboro, North Carolina $265,000,000 







































































$13,691,000 


Insurance in Force......... $857,429,816 
Increase over 1924............. $76,344,849 


New England Mutual Life Insurance Company 


Boston, Mass. 





+ ERA SIUBE 


HOME FRIENDLY INSURANCE CO. 
OF MARYLAND 
has grown so in popularity until it is now generally conceded to be 
issuing LIFE, HEALTH and ACCIDENT Patines ee Ameria” 
Write for Financial Statement 


GEO. A. CHASE, President BALTIMORE, MD. 


B. L. TALLEY, Secretary 


























AGENTS wuo can SELL as weLt as WRITE 


Can always be given an interesting proposition, mueh territory 
still awaiting capable representatives. Your inquiries will 
have consideration. 


UNION MUTUAL LIFE INSURANCE COMPANY 
PORTLAND, MAINE 





























The Colonial Life 
Insurance Company of America 


Industrial Life Insurance— 
Especially attractive and favorable to the 
Insured. 

Ordinary Life Policies— 
All forms of Life, Limited Payment and 
Endowment, containing attractive and 
novel features, with High Values at Low 
Cost. 


Give Agents Unusual Money-Making 
Opportunities 


OFFICERS 


E. J. Heppenheimer, President 
Geo. T. Smith, Vice-President S. R. Drown, Secretary 
Chas. F. Nettleship, 2nd Vice-President E. C. Wise, Treasurer 


HOME OFFICE: JERSEY CITY, N. J. 





THE 


Boston Mutual Life Insurance 
Company 


77 Kilby Street “7"¢,“ombany of the ~— BOSTON, MASS. 


H. O. EDGERTON, President E. C. MANSFIELD, Sec’y & Treas. 
ROBERT KING, Supt. of Agencies 
A corporation organized and operating under the Insurance laws of 
Massachusetts. All desirable forms,of up-to-date contracts issued, 
CORRESPONDENCE SOLICITED 
Boston Mutual Contracts in their wording are perfectly simple and their 
benefits SIMPLY PERFECT. 























THE GUARANTY LIFE INS, CO. 


DAVENPORT, IA. 














New Policy Contracts 
Excellent Territory Open 
Representatives Wanted 


L. J. DOUGHERTY, Sec’y and Mgr. 
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UNION MEETING 





Clarence A. Ludlum Re-elected 
President 





RESOLUTION ON CHANGED PRACTICES 





Adopt Recommendation That Rules of 
Group May Be Repealed by 75 
Per Cent Vote 

\t the meeting of the (Western) Union held 
last week at the Hotel Aspinwall, Lenox, Mass., 
c. A. Ludlum, vice-president of the Home 
Insurance Company, New York, was _ unani- 
mously re-elected president. F. B. Luce, West- 
ern manager of the Providence Washington, 
was again chosen vice president. 

It was recommended by the governing com- 
mittee and agreed upon that any rule of the 
Union affecting mandatory underwriting prac- 
tice may be repealed by a 75 per cent vote of 
members instead of 9o per cent, as is at present 
required. Changes in Union legislation per- 
taining to St. Louis were sanctioned, and it 
was decided to abandon all efforts to have the 
Eastern managers endorse the proposed reduc- 
tio in the excess rate under use and occu- 
pancy policies written with the co-insurance 
clause. 

Notice was given by the governing com- 
mittee of its plan to introduce at the next 
meeting, which is to be held in April at Wash- 
ington, a resolution compelling the separation 
from the organization of any company placing 
its representation in an agency with non- 
affiliated institutions. 

Following a lengthy discussion on fire losses 
in Cook County, Illinois, changes in the present 
methods of adjustment were discussed and the 
following resolution was offered and unani- 
mously adopted: 

The governing committee recommends a 
change in mandatory legislation to permit the 
companies or their agents to refer directly to 
an adjuster of their own selection and qualify- 
ing under the rules of the company’s organiza- 
tion all losses where the estimated loss is five 
hundred dollars, or less, and where the entire 
line on the identical risk is controlled or placed 
by any one agency or office, which agency or 
office may nominate the adjuster. ; 

Should it appear on investigation or during 
the progress of an adjustment that a loss is 
more than five hundred dollars, the adjuster, 
company or agent, shall at once notify the 
manager of the adjustment bureau and the 
claim shall thereupon be placed with the Cook 
County Loss Adjustment Bureau for adjust- 
ment, provided, however, that loss notices shall 
be promptly forwarded to the adjustment 
bureau as now, noting thereon the name of 
the adjuster to whom the loss has been assigned. 
Proofs of loss with the adjustment bills 
shall be sent through the bureau and vised be- 
fore payment, the bureau to retain the privi- 
lege of investigating at its option any loss and 
furnishing to the company or companies inter- 

ested in its recommendations. We also recom- 

mend that the governing committee be em- 

powered to modify, amend or enact further 

legislation with respect to the Cook County 
4° " 

Loss Adjustment Bureau. 

Mr. Ludlum, in his discussion of the return 
of the companies to a more conservative under- 
Writing policy, said: 

To be sure we as officers and managers of 


companies do not always and in every respect 
keep our houses in order, but what disorder 
there is, is after all quite insignificant as 
affecting the major truth that underwriting 
profit is practically a vanished vision. We may 
now hope to be excused if we do not consist- 
ently regulate our expense costs in large cities, 
for instance, but must expect that the effect of 
that item of disorder will be dealt upon and 
exaggerated beyond all due proportion to its 
dollars and cents relation to the total of our 
operations. 

We are connected with a business which in- 
volves invested and deposited funds of over a 
billion and a half dollars and which is an 
essential stabilizer of our country’s commerce 
and industry, and accordingly a guardian of the 
prosperity of its people. Is it to be driven to 
a condition of prostration and incapacity by 
official interference and legal deprivation of 
nourishment ? 

A reversion to old and tried measures of 
underwriting is fortunately recognizable. It 
can hardly be disputed that the years during 
and following the great war witnessed a depar- 





CLARENCE A. LuDLUM 


ture from the wise and prudent concepts of 
inspection, collection and rejection, which all 
experience has shown to be essential in our 
risk taking business. 

Then Mr. Ludlum turned to the discussion 
of fire insurance rates, saying: 

It is strong because it has been wisely directed 
and developed through its life of nearly half 
a century; it is respected because it has stood 
and striven for worthy, respectable and credit- 
able practices. It has had the courage of its 
convictions and has refused to compromise 
them respecting principles it believes in for 
the sake of maintaining a superficial appearance 
of harmony. Our friends of another affiliation 
doubtless respect us more and are themselves 
doing business under more certain conditions 
than prevailed prior to the historic Union meet- 
ing in September, 1924. 

We have, with but few exceptions and slight 
dissent, proceeded diligently to establish con- 
sistent and well-justified criteria of agency 
representation, and few will oppose the state- 
ment that the Union is a more virile organiza- 
tion because we have exercised our will-power 
and followed our conviction instead of fear- 
fully stepping aside from an essential plank of 
the Union’s platform of principles, long ago 
declared. 


Sun of London Appoints Valentine Burns 

Preston T. Kelsey, United States manager 
of the Sun of London, announces the appoint- 
ment of Valentine Burns as metropolitan de- 
partment manager of the company at New 
York 


19 






ANOTHER FIRE HAZARD 


Artificial Ice Plants Being Watched 
Closely 








HOME REFRIGERATORS RESPONSIBLE 





Business of Regular Purveyors May Be 
Seriously Affected 

Cuicaco, Itt, September 25.—Automatic 
refrigeration is fast becoming a common do- 
mestic fixture and, with its steady and rapid 
increase in public popularity, is already at- 
tracting the attention of cautious fire under- 
writers who foresee the growth of a moral 
hazard in connection with their artificial ice 
plant business, as a result of the inroads thus 
being made on the artificial ice industry. 
Mechanical refrigeration has been developing 
for a number of years, but only lately has it 


made stich remarkable advancement as to be- 
come a serious factor in curtailing the de- 
mand for artificial ice. 


The National Inspection Company of Chi- 
cago, well-known fire underwriting service 
organization of the West whose reports are 
a guiding force in the underwriting of nearly 
every fire office in the Western Union terri- 
tory, has issued a report on the subject based 
on observations of its various field men. The 
report points out that amalgamations and ex- 
pansion plans of some of the old and estab- 
lished plants of national distribution show 
that the output of domestic refrigerators of 
the mechanical type will increase amazingly in 
the next year or two. One concern has in- 
augurated a $20,000,000 expansion plan with 
the object of producing 600,000 units per year. 
Small producers are also doing well and grow- 
ing rapidly. The price of a domestic unit is 
steadily falling as competition increases, and, 
whereas the price of a good outfit has already 
dropped to as low as $190, it is said that a 
practical plant selling close to $50 may be 
placed on the market within the next few 
years. 


The report of the National Inspection Com- 
pany goes on to say that: 


Thus far the situation apparently has not 
had any noticeable effect on the artificial ice 
industry, at least so far as it might influence 
the underwriting. However, we have noted 
that the ice manufacturers have been adver- 
tising to counteract the influence toward 
mechanical refrigeration, and further rapid de- 
velopment, as conditions now indicate, might 
have adverse effects. There is no immediate 
cause for concern, but artificial ice factories 
have generally constituted a good class which 
has been written liberally and it has been 
thought advisable to point out that the situa- 
tion outlined above is one that will bear 
watching. 





Insurance Institute of America 

The Insurance Institute of America has got- 
ten out a pamphlet describing its educational 
courses in fire, casualty and marine insurance. 

The Institute has also begun the issuance of 
a bulletin entitled The Flying Post, which is 
designed to keep members informed concerning 
the activities of the Institute. 
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“LIKE FATHER LIKE SON” 


DEAS and ideals originating with the Home Office, and their practical 
application, that have welded together the Home Office Staff of the 
National Surety Company, has vigorously supported and educated an 


alert and appreciative agency force, is now extended by the parent com- 
pany to the 


New York Indemnity Company 


in writing 
FIDELITY and SURETY BONDS and CASUALTY LINES! 


The exact policies and management of the parent organization, whose fore- 
sightedness and breadth of view in underwriting, whose honest desire to pay just 
claims fairly and promptly, which contributed materially toward building the 
private fortunes of thousands of its representatives, is now offered to agents of 
the New York Indemnity Company. 


Former field men who, not for a moment, have ever lost their field viewpoint, 
comprise the Home Office Staff of the parent company. Such men pass on the 
problems and unusual situations confronting agents of the subsidiary company. 


General Agency connections for Fidelity and Surety lines in several of the 
larger cities are now being considered. Representatives are desired in the smaller 
communities to develop Surety and Fidelity Bonds. 


Special representative will call upon request. 


Write Thomas L. Bean, Vice-President and Superintendent of Agencies 





New York Indemnity Company 
owned and controlled by the 


NATIONAL SURETY COMPANY 
115 Broadway, New York 


WM. B. JOYCE, Chairman M. O. GARNER, President 
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ADVERTISING URGED 


Charles H. Holland Says National 
Publicity Is Best Means of Sell- 
ing Insurance Idea 


TALKS BEFORE AGENTS’ ASSOCIATION 


Cost of Campaign Less Than Seven Cents 
Out of Each $100 of Premium 
Revenue 


Charles H. Holland, president of the Inde- 
pendence Indemnity and Independence Fire 
companies of Philadelphia, in an address be- 
fore the National Association of Insurance 
Agents at Atlantic City, N. J., last week, said 
that a national campaign of advertising on the 
part of insurance companies was the best means 
of selling the insurance idea to the public and 
so enlarging the incomes of companies and 
agents in the business. 

The insurance business, he said, is conspic- 
uous by its absence from the news and adver- 
tising columns of the newspapers and maga- 
zines of the country, and this despite the fact 
that the age is one of publicity and that pub- 
licity begets progress. “Is it not desirable, that 
we should arouse in the public mind and the 
public conscience an understanding of the value 
of the present proved institution of protection 
known as insurance, and so enroll the multitude 
of our policyholders as active friends and de- 
fenders of that institution?’ Mr. Holland 
queried. With regard to the blame for the in- 
activity of insurance along this line, the presi- 
dent of the Independence companies said: 

Because the last few years of tremenayus 
prosperity in the United States have been ac- 
companied by vast increases in premium volume 
(and, by the way, in losses and claims) we are 
possibly inclined to sit back and comfortably 
assume that the days have forever passed when 
insurance could be the butt of agitators for gov- 
ernmental ownership, or the threatened prey of 
the none-too-altruistic and entirely misinformed 
‘reformer.’ And it is true that for a time the 
field has not been so fertile for those sowers of 
the seed of discontent; but are there not signs 
that we must still be on the watch to guard 
the interests of this great institution? Is there 
ever a session of any State Legislature before 
which one or more bills are not introduced 
which would have the effect of undermining the 
security and protection which insurance alone 
can give, and without which the business of the 
nation would to a greater or smaller degree 
be weakened? And when these attacks come, do 
we find that the public, our public, our policy- 
holders raise their voices in protest; or do the 
mouthpieces of the public—the daily and 
weekly press—urge caution before permitting 
the tampering with a mechanism so vital as in- 
surance? And if the answer is, as it must be, 


in the negative, are they—the public and the 
press—blamable for their apathy or for their 
occasional inclination to temporarize with a 
new and loudly expounded expedient as a sub- 
stitute for one which has maintained around 
itself for generations a profound cloak of mys- 
tery, and to which they have nevertheless felt 





compelled to contribute their premiums—albeit 
they have done so, many of them, with a feel- 
ing akin to resentment? The blame is upon us, 
not upon them, for our lack of effort to popu- 
larize the “idea” of insurance, and for our atti- 
tude of silence upon what I think I may prop- 
erly ca!l the “virtues” of our business. 

The contention of Mr. Holland was that “A 
national advertising campaign is suggested as 
a means, and the only practical means, of sell- 
ing the idea of insurance.’ 
panies and public utilities are on the same foot- 


’ 


Insurance com- 


ing with regard to the necessity for acquiring 
and mainta‘ning the good will of the public, and 
an advertising campaign on the part of insur- 
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ance companies would not only accomplish this 
purpose, but would greatly aid agents in their 
drive for new business particularly when the 
agents themselves made use of local advertis- 
ing. Regarding the cost of a national adver- 
tising campaign, Mr. Holland said: 

But, it will be urged, a national campaign 
of newspaper advertising would be prohibitive 
in cost. Indeed it would be for a single com- 
pany. But this plan is not proposed for any 
single company or for any small group of com- 
panies; it is proposed as a stimulant for the 
“idea” of insurance, and more particularly for 
the “idea” of stock insurance. It is to help us 
all rather than one or two of us; and it will be 
possible only when a large group of far-sighted 
and broadminded company managers are will- 
ing to make such a joint investment. 

The cost of carrying an advertisement of 
substantial size at least once a week in every 
daily newspaper in the United States would be 
less than one-fifteenth of one per cent of the 
premium revenues of the stock companies en- 
gaged in the fields of fir, casualty and surety 
business. Less than seven cents out of each 
one hundred dollars of premium. An incon- 
ceivably small cost for such far-reaching and 
important results as would assuredly be 
achieved. 
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Bankers Indemnity Advances Several 
Men 


NO PRESIDENT YET CHOSEN 


Company Expanding Rapidly—F. E. Wil+ 
kens Remains as Vice-President and 
General Manager 

The board of directors of the Bankers In- 
demnity Company of Newark held a meeting 
during the past few days at which new officers 
were selected to fill vacancies caused by resig- 
nations accepted at a prior gathering of the 
board. The company has made rapid progress 
and is expanding its field of operations so that 
there was necessity to have the resignations of 
John H. Conover as president, Frank V. Kelly 
as vice-president and treasurer, and Alfred 
D. Way as secretary replaced by active offi- 
cials as soon as possible. 

No new president was chosen at the di- 
rectors’ meeting, but several new officers were 
elected. as follows: Charles Niebling, vice- 
president; John F. Clark, secretary; and Wil- 
liam M. Grover. treasurer. Frederick E. Wil- 
kens, who has been prominent in the company, 
together with Mr. Clark, from the very begin- 
ning, remains as vice-president and general 
manager. 

Mr. Niebling is well known in financial cir- 
cles in Newark as president of the American 
National Bank. Mr. Clark was formerly with 
the Hartford Accident & Indemnity Company 
and the Norwich Union Indemnity Company. 
Mr. Grover has been engaged in the insurance 
business in Newark for the past twenty years. 

Julius S. Rippel of J. S. Rippel & Co.. in- 
vestment bankers, was elected a member of the 
board. He is president of the Newark Trust 
Company and vice-president of the Merchants 
& Manufacturers National Bank. 


Independent Bonding and Casualty Gets 
License 

The Independent Bonding & Casualty Insur- 
ance Company of Newark has just received its 
license to operate in New Jersey and will begin 
with a fully paid capital of $110,000 and a cash 
surplus of $66.000. The capital stock, by total 
subscriptions, now amounts to about $500,000, 
but only paid subscriptions are included as 
cash capital and surplus by the department. 

The Independent Bonding & Casualty will 
operate as the running mate of the National 
Guaranty Fire of Newark and, for the present, 
will write automobile liability only, but will 
branch into other casualty and surety lines as 
it develops. Robert R. Tuttle is the under- 
writing manager of both companies and Rob- 
ert S. Hudspeth is president of the Independent 
Bonding & Casualty, while F. Spencer Baldwin 
is chairman of the board. 








THE SPECTATOR 











Thursday 




















THE DEMAND FOR AN OUTLET FOR CATASTROPHE AND EXCESS REINSURANCE 
OF WORKMEN’S COMPENSATION, LIABILITY AND OTHER CASUALTY LINES 
IN AN AMERICAN COMPANY HAS BEEN MET BY 


American Re-Insurance Co. 


242 S..13th Street Philadelphia, Pa. 
Assets - - - - $4,700,216.33 
Capital - - - - 750,000.00 
Surplus - - -  1,001,125.89 
Voluntary Catastrophe Reserve 500,000.00 
Reserves - - -  2,449,090.44 


RE-INSURANCE ONLY 


Specializing in Workmen's Compensation, Catastrophe and Excess Liability Treaties 
Competing with no direct-writing Insurance Company 
Qualified before U. S. Treasury and Licensed by Principal States 
Financially Strong Conservatively Managed Liberal Contracts 
CORRESPONDENCE INVITED 

























FIDELITY ann SURETY BONDS 


ACCIDENT, HEALTH. BURGLARY, AUTO- 
MOBILE, LIABILITY, PLATE GLASS AND 
WORKMEN’S COMPENSATION INSUR- 
ANCE, 








CAPITAL, $2,450,000.00 


Union Inpemniry 
eccen, COMPANY wwe 












CASH CAPITAL $750,000.00 


CASUALTY AND SURETY COMPANY 
Home Office: Brumder Building 
MILWAUKEE, WISCONSIN 


Executive Offices Eastern Department 
UNION INDEMNITY BUILDING 100 MAIDEN LANE 
NEW ORLEANS NEW YORK 






























The 
United States Life Insurance 
Company 
In the City of New York 


Organized 1850. Non-Participating Policies 
Only. Over 75 Years of Service to 
Policyholders 


Good Territory for personal producers, under 
direct contract. 


HOME OFFICE 
105-107 Fifth Avenue New York City 














STANDARD HANDBOOKS 
OF FIRE INSURANCE 


Published by Charles and 
Edwin Layton of England 


Insurance Guide and Handbook 
Sixth Edition by R. C. Srmmonps, F. I. A., and Jos. H. Mar. 
THEWS, F. C. ig 


In 2 vols. 1. Life Assurance. Price $7.50 
2. Fire, Accident, Marine, etc., Insurances. 
Price $7.50 


The whole of this well-known treatise has been most thor- 
oughly revised by leading experts, and the work completely 
covers the Syllabus of the C. I. L. 


Vade Mecum for Fire Insurance Officials 

By Joun Gisss, F.C. I. I. Price $3.00, or interleaved, $3.25 
A pocket guide for the use of surveyors and others, in which 

Fire Risks, Terms, etc., are arranged under a new system of 

numbers. 


Bunyon’s Law of Fire Insurance 

Seventh Edition by R. A. Bateman, B. Sc. Price $17.50 
This recognized authority on the’ Law of Fire Insurance has 

been thoroughly revised and brought up-to-date so as to include 

all recent decisions. 


Noverre’s Pocket Guide to Drafting Fire Insur- 
ance Policies 

Third Edition by Wm. H. J. Cox. Price $2.50 
This popular pocket guide has again been carefully revised, 

and will be found indispensable to the Policy drafter. 


Fire Insurance Surveyor 
Third Edition (revised and enlarged) by JAMES BLAck. 
Price $3.50 
An instructive tutor to the student for the Chartered Insur- 
ance Institute Examinations. The definitions and detailed 
explanations of warranties, and the articles relating to mineral 
oils, etc., will interest the rank and file engaged in the business 
of Fire Insurance; while the special points, such as ‘‘Hands,” 
“Management,” “Plant, ” etc., will specially appeal to those 
in command of branch offices. 


Average and Contribution in Fire Insurance 

By H. S. BE. (Barrister-at-Law). Price $3.00 
Including clauses under consideration, History of the Average 

Clause, Contribution Clause, Effect of the Average and Con- 

tribution Clauses, Second Condition of Average, Percentage 

Average Clauses, Average Condition, Average and Contribu- 

tion, New Method of Apportionment. 


Fire Loss Settlements and the Conditions of 
Fire Insurance Policies 

By Tuomas J. MILNEs. Price $3.00 
A handbook both for the Insurance man and for general use. 

Recommended to C. I. I. students. 

Insurance Principles (other than Life and 
Marine) 

By ERNEST BROOKE, F. C. I. I. (Assessor). Price $1.00 


A pocket reference book for the use of Insurance men, inter- 
eaved. 


Fire Insurance Contracts 
By ERNEsT BROOKE, F. C. I. I. Price $4.00 


Fire Reinsurance 
Second Edition. By GrorrrREY W. WILKINSON. Price $1.25 


Common Hazards in Fire Insurance 
By GEOFFREY W. WILKINSON. Price $1.50 


Outlines of Burglary Insurance 
Second Edition. By F. D. McMILLan. Price $5.00 


Address orders to 


THE SPECTATOR COMPANY 


Sole Selling Agents 


Insurance Exchange 135 WILLIAM STREET 
CHICAGO OFFICE NEW YORK 
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ACQUISITION COST 





Massachusetts Figure to Be 17.2 Per 
Cent Under Auto Act 


10 PER CENT FOR PRODUCERS 


Conference Takes Action on Field Super- 
vision Expense in Bay State 

A meeting oi the company members of the 
Conference on Acquisition and Iield Supervision 
Cost for Casualty Insurance was held last week 
in the offices of the National Bureau for the 
purpose of considering acquisition rules and 
rates of commissions applicable to business 
written under the Massachusetts Automobile 
Owners’ Compulsory Security Act, effective for 
yehicles registered in the Commonwealth as 
of January I, 1927. The meeting was attended 
by representatives of the National Association 
a Casualty and Surety Agents, the National 
Association of Insurance Agents and represent- 
atives of the Massachusetts Local and General 
Agents Associations. 

Wesley E. Monk, Insurance Commissioner 
of Massachusetts, fixed and promulgated, on 
September 1, schedules of rates predicated on 
a total expense loading of 40.2 per cent. This 
loading included an item of 10.4 per cent for 
total claim expense, 8.7 per cent for home of- 
fice administration, 2.5 per cent for taxes, 2.5 
per cent for profit, .1 for Bureau expense, 1 
per cent for inspection, and 15 per cent for 
total acquisition and field supervision. The 











COMMONWEALTH 
CASUALTY 
COMPANY 


| PHILADELPHIA’S OLDEST 
CASUALTY COMPANY 


ACCIDENT and HEALTH 
INSURANCE 


AUTOMOBILE and TEAMS 
INSURANCE 


NO OTHER LINES 
BEST POLICIES 
LOWES © RATES 


UP-TO-THE MINUTE SERVICE 
WE SOLICIT YOUR BUSINESS 


CONSTANTLY INCREASING 
BUSINESS and FINANCIAL 
STRENGTH 























items suggested by the Commissioner for claim 
expense, administration and inspection were in 
excess of the amounts which the governing 
committee of the Massachusetts Automobile 
Bureau has suggested on the basis of the in- 
formation contained in the New York casualty 
exhibit. 

It was generally believed that the total ac 
quisition cost of 15 per cent would not ade-- 
quately remunerate the agents for soliciting 
this business, and it was therefore decided that 
tne diierence between the amounts suggested 
by the companies for claim. administration and 
inspection. and the amounts suggested by the 
Commissioner be added to the acquisition cost, 
thereby increasing the amount from 15 _ per 
cent to 17.2 per cent. This figure was there- 
upon adopted as the maximum acquisition and 
field supervision cost for business written 
under the Compulsory Security Act. It was 
further agreed that this figure should apply to 
the premium for excess limits and extra-terri- 
torial coverage, which premium had also been 
fixed by the Insurance Commissioner. 

The top commission cost for producers was 
fixed at 10 per cent, leaving an item of 7.2 per 
cent for field supervision expense for general 
A 2.5 per cent commission was also 
established for regional agents, with a further 
provision that a regional agent write his own 
policies in order to qualify for the 2.5 per cent 


commission on this class of business. 


agents. 


Compulsory Auto Insurance 

(Concluded from page 3) 
policy forms are supervised and controlled by 
the State. 
ance companies are taken away from them and 
put in the hands of governmental agencies. 
With regard to cancellations under the new 
law, Mr. Lilly said: 


Thus the true functions of insur- 


The act provides tor notice of cancellation 
to the Registrar of Motor Vehicles in such 
form as may be prescribed. It so happens that 
the Registrar is ex officio a member of the 
Board of Appeal on Policies and Bonds afore- 
said; and it is rumored that the Board is con- 
sider:ng the adoption of a rule the effect of 
which will be to require a statement in the 
notice of the reasons for cancellation. so that 
if the reasons should be such as the Board 
would not accept upon appeal in the individual 
case, tl ice will be ineffective and can- 
cellat‘on prohibited in advance. So far bad 
enough, but worse may come: for rumor also 
has it that the Board is considering a rule to 
the effect that non-payment of premium will 
not be accepted by the Board as a justifiable 
reason for cancellation. To state these arbi- 
trary requirements is to condemn them. 

The significant point in the Massachusetts 
act is that it nowhere forbids cancellation for 
non-payment of premium, but, on the other 


the not 


hand, it does not specifically authorize cancella- 
insisted Mr. Lilly. 
After reviewing the dangers of the Massachu- 
setts and New Jersey laws, the latter relating 
to the insurance of passenger-carrying vehicles, 


tion for non-payment, 


Mr. Lilly, during his conclusion, said: 


In sum and substance, compulsory automo- 
bile insurance partakes of socialism and pater- 
nalism. It leads to a direct invasion of the con- 
tractual rights of insurance company, insurance 
agent and policyholder alike, in the most vital 


23 


aspects of their dealings one with another, 
through legal imposition of unfounded _lia- 
bilities, through bureaucratic control of policy 
forms, rates, acquisition cost, including com- 
missions, home office and field expense, and 
through the restriction or complete abolition of 
free issuance, cancellation, special coverage and 
special services. 


IMPORTANT AUTOMOBILE RULING IN 
TORONTO 
No Damage Claim If Voluntarily Taking 
Ride in Private Automobile 

OtrawA, Ontario, September 27.—A jury 
in county court in Toronto, Canada, on Sep- 
tember 22 maintained the principle that if a 
person voluntarily enters a private vehicle and 
an accident occurs, there are no grounds for 
damages for injuries suffered. This verdict was 
returned by the jury in the case of Frank Foley 
and Henry Eskin, versus Mary J. Reed as 
administratrix of the estate of her son Thomas 
Reed. The plaintiffs sued for $5000, for in- 
juries sustained, according to their evidence; 
when an automobile driven by Thomas Reed, 
in which the plaintiffs were guests, collided with 
a street car recently in Toronto Reed was 
killed in the crash. 

Judge O’Connell quoted a recent amendment 
to the Motor Vehicles Act in which it is laid 
down that the burden of proving negligence 
rests with the plaintiff. It was argued by C, 
Thompson, for the plaintiffs, that the amend- 
ment was not in existence at the time of the 
accident, and was not retroactive. but he was 
overruled. The jury found there was no negli- 
gence on the part of Reed. 


Automobile and Accident Company Form- 

ing at Waterloo, Ontario 

The Automobile and Accident 

Company of Waterloo, Ontario, Canada, is be- 
ing formed by David McIntosh, formerly of 
the Merchants Casualty and before that with 
the Eagle, Star and British Dominions in To- 
ronto. The authorized capital of the new com- 
pany is $2,000,000, with shares.at $100 each. 
Sale of the first issue will provide a working 
capital of $60,000 and a surplus of like amount. 
The first 6000 shares will be offered at $r1O0. 
Incorporators of the new company are: Whl- 
liam D. Euler, publisher. 
James Malcolm, Kincardine, 
Ont.; Senator James P. Rankin, Stratford, 
Ont.; Edwin W. Clement,  barrister-at-law, 
Kitchener, Ont.; David MeIntosh, underwriter, 
Waterloo, Ont. 


Insurance 


Kitchener, Ont.; 


manutacturer, 


Utah Labor Federation Wants Increased 
Compensation 

Satt LAKE City, UtTan, September 27.—The 
Utah State Federation of Labor in session here 
last week passed a resolution in which it 
urged the increasing of the minimum weekly 
compensation from $16 to $25 and the percen- 
tage of weekly income allowed for compensation 
from 60 to 66%4 per cent. It was also sug- 


gested that the word “accident” be eliminated 
from the law and that in its place be “personal 
injuries arising out of and in the course of 
employment.” 
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FIOME IFE Insurance Ser- 
vice second to 


IFE 
L none for efficiency and 
SERVICE dispatch. 
means | Seance Policy 
Contracts which 
Continuous fully meet the public’s 


present day needs. 


Helpfulness 





ROGRAM _Insur- 


ance facilities. 


Meeting IVIDEND In- 
creases reflecting 
the advantages accru- 
Conditions ing from efficient man- 
agement as :well as eco- 
nomic prosperity. 


Men and Women of 
ability, character HOME LIFE 


and energy are need- INSURANCE COMPANY 


ed for the task of 


maintaining this ser- OF NEW YORK 


vice and effecting a 
greater distribution 256 BROADWAY 


of its benefits. NEW YORK, N. Y. 





Changing 
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THE WOMAN’S BENEFIT ASSOCIATION 


ORGANIZED OCTOBER 1, 1892 
Largest Fraternal Benefit Society in the World Composed Exclusively of Women 
The Rates are Adequate 
Total Membership including Juniors is over 270,000 
The Reserve Fund is over $20,000,000 
Its Business Standing is of the Best 
Gives Safe Protection to Women and the Children of its Members 
Health Service at W. B. A. Health Centers 
Visiting Nurse Service Free for Sick Members 
Summer Camps and Clubs for Girls 
Has Junior Rose Courts and Cradle Roll for Infants 
Its Reviews are Social and Welfare Centers 


Write for Information to 
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WHY NOT BECOME A GENERAL AGENT? 


Many successful agents outgrow their present duties, and 
continue as sub-agents only because no opportunity is given 
for promotion. 
In the states of Alabama, Arkansas, Louisiana, Oklahoma and 
Texas, we offer to well qualified agents, liberal General Agency 
contracts with choice of splendid locations, 
Your communication will be received and treated with con. 
fidence, 

IRA F. ARCHER, Superintendent of Agencies 


Louisiana State Life Insurance Company 
SHREVEPORT, LA. 
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Atlantic Life Insurance Company 


Richmond, Virginia 
General Agency openings available in 
Alabama — Michigan — Texas — West Virginia 
Assets more than $16,000,000 


“‘Honestly It’s the Best Policy’’ 


















" MISS FRANCES D. PARTRIDGE, ‘ ° 
dt Huron, Michigan Supreme Record Keeper, Port Huron, Michigan ALLEN H. RODES, President 











MINNESOTA 
calls you 


—and the Des Moines Life offers you the kind of personal 
cooperation that has made this company famous. We 
have a few towns in Minnesota which present such good 
opportunities that only good producers will be considered 
for them. If you are a good producer, we want to hear 
from you. aad 









We also have openings in 
lowa, Missouri, Nebraska and South Dakota 



























THE 
TWO-REPUBLICS 


Life Insurance Company 
EL PASO, TEXAS 


Offers exceptionally favorable 
contracts to men who will work. 


Openings in Texas, New Mexico and Arizona. 
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GEORGE WASHINGTON LIFE 


INSURANCE COMPANY 
Charleston, W. Va. 
Harrison B. Smith, President 


presents opportunity for liberal contracts covering definite 
territory with Home Office registry and with power of ap- 
pointment of sub-agents. 

The States of West Virginia, Virginia, Ohio, Kentucky, Ten- 
nessee, South Carolina, North Carolina, Georgia, Michigan, 
Oklahoma and Washington. 









Address ERNEST C. MILAIR, Vice President and Sec’y 











OUT IN INDIANA 


The state of history, a leading commonwealth in agriculture 
and manufacturing, can be found the widest possible scope for 
successful men in Life Insurance Salesmanship. THE WEST- 
ERN RESERVE LIFE INSURANCE COMPANY of Muncie, 
Indiana, has just closed a MILLION DOLLAR deal on one of 
the largest manufacturing enterprises in the west. The com- 
pany is making satisfactory progress and can use capable men 
in its organization under advantageous contracts. Address 
communications to— 


John W. Dragoo, Secretary, 
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MASSACHUSETTS MEETING 
Automobile Rating and Accident Preven- 
tion Bureau Holds Important Session 
Boston, MASS., September 25.—An impor- 
tant meeting of the governing committee of the 
Massachusetts Automobile Rating and Accident 
Prevention Bureau was held in Commissioner 
Monk’s office at the State House recently, when 
there was a general discussion of premium in- 
stallment payments and cancellation of exist- 
ing contracts, which brought out a number of 
different opinions. No definite action was 
taken on any of the subjects under discussion. 
The question of the cancellation of existing 
contracts has raised a great hullabaloo through- 
out the State, and those agencies who have not 
as yet made preparation for handling the tre- 
mendous amount of clerical work involved in 

this task are very much up against it. 

The meeting was attended by Insurance 
Commissioner Wesley E. Monk, a representa- 
tive from the office of Registrar Frank Good- 
win, a representative of Manager Magoun of 
the Bureau, and representatives of stock and 
mutual companies as follows: Employers 
Liability, Etna (Life), Travelers, United 
States Fidelity and Guaranty, Massachusetts 
Bonding, Liberty Mutual, Automobile Mutual, 
Federal Mutual, Lumbermans Mutual and the 
American Mutua! Liability. 





Kemper Insurance Team Wins in Chicago 
League 

“Kemper Insurance” baseball team, repre- 
senting Lumbermens and Manufacturers Insur- 
ance Agency (American), Lumbermens Mutual 
Casualty Company of Illinois and National Re- 
tailers Mutual Insurance ‘Company, of which 
James S. Kemper is general manager, won the 
championship of the Insurance Baseball League 
of Chicago by defeating the team representing 
Royal Insurance Company, Ltd., in the final of 
a three-game series at Logan Square Park. 
Each team had previously won the champion- 
ship of its division of seven teams. 


Casualty and Miscellaneous Insurance by 
States 

One of the departments of The Insurance 
Year Book, Casualty, Surety and Miscellane- 
ous volume, affords data for an interesting 
study of the various kinds of insurance writ- 
ten by the classes of companies indicated. It 
is curious to note the varying experiences of 
different companies in particular States, in the 
several subdivisions therein. Inspecting the re- 
sults of a particular type of insurance in almost 
any of the States, it is found that companies 
writing substantial volumes of business will 
have such varying ratios as 15 per cent, 45 
Per cent, 56 per cent and 35 per cent. In an- 
other State, under one class with an average 
loss ratio of 135 per cent, the individual com- 
panies’ losses range from none to 335 per cent. 
These figures indicate the wide variations of 
experience of different companies, due prob- 
ably in part to the methods and rules of un- 
and in part to fortuitous circum- 
stances as to which the underwriter might have 


no knowledge or control. At any rate, the 
wide differentiation in experiences gives room 
for speculation as to the reasons underlying 
such differences, and may, in connection with 
other information, convey a hint or warning 
to the thoughtful underwriter who studies the 
returns of business in the respective States. 


Roy M. Meekins Speaks on Accident 
Prevention 

Roy M. Meekins, safety engineer represent- 
ing the Employers Liability Assurance Com- 
pany, of Boston, addressed members of the 
safety committee of the Wayne Knitting Mills, 
Fort Wayne, Ind., at their last monthly meet- 
ing. 


Organize Jersey Mutual Casualty 

The Jersey Mutual Casualty Company has 
been organized by taxicab owners in New Jer- 
sey to insure their cabs under the State com- 
pulsory automobile liability law for passenger 
carriers. Officials of the new mutual are as 
follows: President, Joseph DeSent, of Bloom- 
field; first vice-president, Jesse Hendler; sec- 
ond vice-president, Samuel Steglitz; secretary, 
William A. Pagel; treasurer, Frank Kaul. The 
directors are Myndert Bonnema, Robert Wal- 
lace, George T. Marion, William V. Rule, 
Joseph Dunsky, all of Newark; Christian Jans, 
of East Orange; William T. Barry, of Ar- 
lington; John N. Brennan, of Passaic; Zed S. 
Hastings, of Elizabeth; Joseph Dunn, of Irv- 
ington. 








Spectaltzation 
Means Service 


HE specialist is the man you call for when you 
want service a little faster and better than 


usual. 


The specialist smiles at technicalities and 
concentrates on essentials. 


The writing of Fidelity and Surety bonds is not a 
departmental side-line with the F.& D. The F. & D. 
Started its corporate existence as a surety company 
and, after 36 years of constant growth, nine-tenths of 
its premium volume is still derived from Fidelity and 


Surety bonds. 


It stands to reason that a company which specializes 
in suretyship is far better equipped to meet the bond- 
ing needs of its clients and representatives than one 
whose activities are spread over many different lines 


of insurance. 


Hence, if you have not yet made a bonding connec- 
tion, remember that “specialization means service” 
and then use the application coupon below. 


FIDELITY ann DEPOSIT 
COMPANY 


of Maryland 
BALTIMORE 


FIDELITY and SURETY BONDS and BURGLARY INSURANCE 


Baltimore, Md. 








have full 


(Signed) 


Address 





PRODUCTION DEPARTMENT 
FIDELITY & DEPOSIT COMPANY 


If you are not already adequately repre- 
sented in this territory I will be glad to 
information 
agency connection with your Company. 


Sp. 102 
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LEON IRWIN & CO., Inc., New Orleans, La. 
Fidslty Phenix Fire USied Sean eae National Fire of GEORGE B. BUCK _ 
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ford Now York Casualty Co. ACTUARY ACTUARY ford 
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MILES M. DAWSON & SON CONSULTING ACTUARIES Busene; taal ite 
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ACTUARIES e R ; ove you a a pol of annual statement wae 
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Bar Building, 36 W. 44th St. We are also equipped to prepare cancellation Ps od 
NEW YORK and reinsurance schedules, or handle any job Gude, 
— — wee of tabulating machines or comp- a 
E. L. MARSHALL vesianniid Ralph 
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DONALD F. CAMPBELL CONSULTING ACTUARY anece 
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160 No. LA SALLE ST. Telephone State 7298 New edition, revised and enlarged - Fa 
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HISTORY, STATISTICS, PLANS ana 
CANVASSING HELPS and SUGGES- Gilber 
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F. M. SPEAKMAN, C. P. A. ania an 
A SIGTENHORST F.A.I.A A valuable book devoted to the service Curtis 
- De ee ee CONSULTING ACTUARY of those engaged in a most important — 
CONSULTING ACTUARY BURNS & SPEAKMAN, Certified Public Accountants branch of life insurance service. 
THE BOURSE PHILADELPHIA INDUSTRIAL LIFE INSURANCE ] 
SN ee See TRE i Sane sets forth the history of the business, 
explains its problems and tells agents how 
to conduct and increase their business. 2 
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INSURANCE STOCK QUOTATIONS 
All Bils and Quotations Subject to Con- 
firmation 

The following quotations, as of Sept. 27, 
1926, are from reliable New York and Hart- 
ford stock houses and if any of our readers 
are interested in stocks not appearing in this 
fist, the Research Bureau of THE SPECTATOR 
will endeavor to give to any correspondent 
whatever information may be desired. 

It can be readily understood that these quo- 
tations are not firm, due to the fluctuation of 
the market and are only intended to indicate 
the activity of their trading: 

Bid Offered 


icultural 
Araiph B. Leonard & Co., N. Y.... 240 260 
iance Fire 
Altilbert irate: or Co.) MCW 5... 3 47 51 
McCown & Co., Phtla........... 19 50 
merican Casualty of Reading, Pa. 
Gilbert Elliott & Co., N.¥........ 19 is 


erican Alliance 
9 K. Rice, Jr., & Co., N. Y 
Gilbert Elliott & Co., N. Y........ 2900 310 
American Ins. Co. 
American Surety 


Gilbert Elliott & Co.,N. Y....... 186 189 

Gude, Winmill & Co., N. Y........ 185 189 
Bankers & Shippers 

Cilkert Elliott & Co., N. Y¥........ 290 310 


Camden Fire 


Ralph B. Lecnard & Co., N. Y. 13 15 

McCown & Co., Phila. and N.Y... 1334 14144 

Tok Rice) Jes, so. No Yio s....... 1334 1414 
Carolina Insurance 

Gude, Winmill & Co., N. V........ 31 34 

|.K. Rice, Jr.,& Co, N.V....... 30 32 

Gilbert Elliott & Co., N. V........ 29 33 

Ralph B. Leonard & Co., N.Y... 30 33 
City of New York 

Gilbert Elliott & C>., N. V........ 290) 300 

Gude, Winmill & Co., N. Y........ 295 305 
Constitution Indemnity 

McCown & Co., Phila. and N.Y... 25 30 
Continental 


Coaning & Co., Hartford......... 133 
Gilbert Elliott & Co., N. Y........ 133 
Gude, Winmill & Co., N. Y........ 134 136 
J. K. Rice, Jt., & Co., N.Y. F 134 
Ralph B, Leonard & Co., N. ¥ 132 
Fidelity Phenix 


Gilbe.t Elliott & Co., N. VY... 190 194 
Gude, Winmill & Co., N. V........ 191 193 
ye CG: Wi, Oo COL, ING Yok cosas 190 195 
Ralph B. Leonard & Co., N. Y.... 189 194 


Fire Ass’n of Philadelphia 


McCown & Co., Phila. and N. Y... 5234 5314 
Franklin Fire 

ie ees Ve Oe CG. IN, Voi ove e 173 178 

Gilbert Elliott & Co., N. Y........ 174 178 

Gude, Winmill & Co., N. Y. : 175 180 
Glens Falls 

Ralph B. Leonard & Co., N. Y.. 3815 4016 

Gude, Winmill & Co., N. Y........ 39 41 
Globe & Rutgers 

Gilbert Elliott & Co., N.Y... 1400 1450 

Gude, Winmill & Co., N. Y........ 1425 1460 

Ralph B. Leonard & Co., N. Y..... 1425 1465 
Great American 

Curtis & Sanger; N. VY... 6565.00 288 291 





BANK STOCKS 
20 Year Analysis 





Shows extent to which 
stockholders of 37 New 
York City banks have had 
their principal and dividends 
increased. 


RALPH B. LEONARD & CO. 


Specialists in Bank Stocks 


25 Broad Street 
New York 


Telephone 
Whitehall 4270 











Gilbert Elliott & Co., N. Y........ 
sude, Winmill & Co., N. Y........ 


Hanover Fire 


J. he. eeee Dts, & Cou, Ne VY oicc ccc 
Gilbert Elliott & Co., N. Y........ 
Gude, Winmill & Co., N. Y........ 


Harmonia 


Je. Bice, Te, & Ca, Wa¥ oo cce. 


Home Insurance 


Conning & Co., Hartford.......... 


Gilbert Elliott & Co., N.Y........ 


Gude, Winmill & Co., N. Y........ 
LL B Rice. Ir:, & Co. Ni Vo. c ccc 
Curtis & Sanget, N. V......-..060 
Ralph B. Leonard & Co., N. Y..... 


Homestead 


J... Rice, ye: & Co., NW. Ye ccc 


Gilbert Elliott & Co., N. Y 
Importers & Exporters 


Curtis & Sanger, Ne VW . <...cccecces 


Independence Fire 


Jj. B. Ried, Je., & Co, Ni Yi. 25... 


Insurance Co. of North America 


Gilbert Elliott & Co., N. Y........ 
Ralph B. Leonaid & Co., N. Y..... 


Insurance Securities Co., Inc. 
(Union Indemnity Group 


Gilbert Elliott & Co., N. Y........ 


Maryland Cas. Co. 


Curtiss & Satigers Ne occ ee ceca cs 


Manufactureis Casualty 


McCown & Co., Phila. and N. Y... 


Milwaukee Mechanics 


Curtis & Sanger, No NY oc. 3. sce cece 


National Surety 


Curtis & Sanger, N. Y.........00. 
Gude, Winmill & Co., N. Y........ 


New Jersey Fire Ins. 


Gilbert Elliott & Co., N. Y........ 


Niagara Fire 


Gude, Winmill & Co., N. Y........ 


Northern Insurance 


Gude, Winmill & Co., N. Y........ 


Pacific 


Gude, Winmill & Co., N. Y........ 
Gilbert Elliott & Co., N. Y........ 


Preferred Acc, 


Ralph B. Leonard & Co., N. Y..... 


Reliance 


McCown & Co., Phila. and N. Y... 


Stuyvesant 


Gilbert Elliott & Co., N. Y........ 
Gude, Winmill & Co., N. Y........ 


U. S. Fid. & Guar, 


Gilbert Elliott & Co., N. Y........ 


U. S. Fire 


Gude, Winmill & Co., N. Y........ 
Gilbert Elliott & Co., N. Y........ 


U. S. Merchants and Shippers 
Gilbert Elliott & Co., N. Y 
Victory Insurance 


McCown & Co., Phila. and N. Y... 


Westchester Fire 


Curtis & Sanger. Ni. VY. oocccc cca ees 
Gilbert Elliott & Co., N. Y........ 
Ralph B. Leonard & Co., N. Y..... 


sude, Winmill & Co., N. ¥ 


Conning & Co., Hartford.......... 


HARTFORD STOCKS 


Aetna Casualty and Surety 


Conning & Co., Hartford.......... 
Markham & Company............ 


Aetna Insurance (Fire) 


Conning & Cy., Hartford.......... 
Markham & Company............ 


Aetna Life Stock 


Conning & Co., Hartford.......... 
Markham & Company............ 


Aetna Life (Full Paid Receipts) 


Conning & Co., Hartford.......... 
Markham & Company............ 


Automobile Insurance 


Conning & Co., Hartford.......... 
Markham & Company............ 


Conn, General Life 


Conning & Co., Hartford.......... 
Maikham & Company............ 


Hartford Fire 


Conning & Co., Haitford.......... 
* Markham & Company............ 


Hartford Steam Boiler 


Conning & Co., Hartiord. ........«: 
Markham & Company............ 


National Fire 


Conning & Co., Hartford.......... 
Markham & Company............ 


Phoenix Insurance 


Conning & Co., Hartford... .......% 
Marknam & Company............ 


Travelers Insurance 


Conning & Co., Hartford.......... 
Markham & Cumpany............ 


495 


570 


1600 
1600 
465 
470 
660 
650 


NEW ENGLAND STOCKS 


American Investment Securities Co. 


Chas. A. Day & Co., Inc., Boston.. 


Boston Casualty 


Chas. A. Day & Co., Inc., Boston. . 


Boston Insurance 


Chas. A. Day & Co., Inc., Boston. . 


Capitol Fire Ins. Co, 
Chas. A. Day. & Co., Inc., Boston, 


TREC Crunwcadrcaneeaewes 
CAM ec Cacctpewdgueaenes 


Columbia National Life Ins. Co. 


Chas. A. Day,& Co., Inc., Boston.. 


a= 


ee 


180 


290 
288 


192 


750 
775 
505 


515 
590 
610 
580 
610 


250 
300 
1650 
1700 
475 
480 
675 
680 
730 
740 
570 
580 
1190 
1200 


Conveyancers Title Ins. Co. 
has. A. Day & Co., Inc., Boston. . 100 

Mass, Bond & Ind. Co. 

Chas. A. Day & Co., Inc., Boston.. 260 
Mass, Title Ins., pfd. 

Chas. A. Day & Co., Inc., Boston’. . 40 
New Hampshire Fire 

Chas. A. Day & Co., Inc., Boston.. 358 
Old Colony Insurance 

Chas. A. Day & Co., Inc., Boston. . 210 oe 
Providence Washington 

Chas. A. Day & Co., Inc., Boston.. 305 315 


Ralph B. Leonard & Co., N. Y..... 300 310 
Securities Insurance of New Haven 

Conning & Co., Hartford.......... 84 85 
Springfield Fire & Marine 

Chas. A. Day & Co., Inc., Boston. . 455 465 


United Life & Accident Insurance 
Chas A. Day & Co., Inc., Boston. . 48 





Life Underwriters Express Appreciation of 
The Spectator’s Publicity 

It is a pleasant thing to know that effort is 
appreciated. This comment is apropos of the 
fact that after Tue Sprcrator had featured 
the meeting of the Third International Con- 
vention of Life Underwriters in its issue last 
week, the following letter was received from 
E. J. Berlet, chairman of the publicity com- 
mittee for that gathering: 

[To the Editor of Tue SPECTATOR] 

The general committee in charge of the In- 
ternational Convention of Life Underwriters 
just held in Atlantic City, as well as the pub- 
licity committee, has asked me to convey our 
sincere appreciation for the generous space 
given the activities of the convention before. 
during, and after the sessions. 

This interested co-operation on your part 
was one of the important factors in the success 
of this great gathering of life underwriters. 





Convention Examination of Virginia Fire 
and Marine 

RicuMonp, Va., Sept. 27—The report of 
the convention examination of the Virginia Fire 
& Marine, recently completed, has been made 
public. The company has $500,000 capital, and 
$1,230,402 surplus. Its liabilities, exclusive 
of capital, amount to $1,679,680. Included in 
this total is $149,423 for unpaid losses, $1,280,- 
507 for premium reserve, $30,0co0 for cash divi- 
dends due stockholders, and $150,000 contingent 
reserve. The company’s gross assets amount 
to $3,380,848. Last year its net losses were 
$422,412. It had a net premium income of 
$660,081, and a total income of $742,922. The 
examination was conducted by the states of 
Virginia, Massachusetts, and North Carolina. 


Dr. A. E. Booth to Change Territory 

Dr. A. E. Booth, who for several years has 
represented the Illinois Bankers Life Associa- 
tion of Monmouth in St. Joseph, Mo., has been 
given the Kansas City territory, and plans to 
move his headquarters to that city in the next 
few months. He spent several days at the 
home office in Monmouth, IIl., in September in 
connection with the new arrangements. 


H. Mosenthal & Son Honor Robert J. Fitz- 
gerald’s Twenty-Fifth Anniversary 
Robert J. Fitzgerald was the guest of honor 
at a dinner at the Hotel Astor, New York 
City, last week, given by H. Mosenthal & Son, 
Inc., insurance brokers, celebrating his twenty- 
fifth year with that firm, 
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me wt ‘ ly Premium plan. 
0. GC L. BUILDING 


Same Rates for Males and Females. 





Males and Females alike. 


B. R. NUESKE, President 


Our Agents Have 
A Wider Field— 


An Increased Opportunity Because We Have 


Age Limits from 0 to 60. 


Policies for substantial amounts (up to $5,000) for Children on a variety 
of Life and Endowment plans, thus enabling parents to buy all of the 
Family’s insurance on the Ordinary, i. e. Annual, Semi-Annual or Quarter. 


Double Indemnity and Monthly Disability Income features for | | | 


Standard and Substandard Risk Contracts, i. e. less work for nothing. 


We have openings in Ala., Ark., Dela., D. C., Fla., Ga., Ill., Ia., 
Kans., Md., Mich., Minn., N. M., Okla., S. D., W. Va. 


THE OLD COLONY LIFE INSURANCE COMPANY 
of CHICAGO, ILL. 


The Company has its Home Office in its own building at 166 W. Jackson Blvd. running through 
Quincy and Wells Street, right in the heart of Chicago’s Financial District. 


Participating and Non-Participating Policies. 
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HOW DOES THIS STRIKE YOU? 


The Golden Rule Agent’s Contract has been Revised and Improved 


60% graded and one renewal right off the bat. 
5% extra for cash. 
Bonus and additional renewals for volume. 

Five renewals of 5% for a volume of $25,000 paid personal 
production in any agency year. 

$1.00 per thousand bonus and 10 renewals for $50,000 
$2.00 per thousand bonus and 10 renewals for $100,000 
$3.00 per thousand bonus and 15 renewals for $300,000 
$4.00 per thousand bonus and 15 renewals for $600,000 


AUTOMATIC PROMOTION—VESTED RENEWALS— 
UNRESTRICTED TERRITORY AND THE RIGHT 
TO APPOINT OTHER AGENTS 

Their volume is combined with yours, and YOU receive the 
bonus and renewals for which you qualify and they fail to 
qualify on their business. 

There is our whole wonderful agency proposition in a nut shell. 


The Policies You Would Sell Are Equally Attractive, 

You have heard of Perfected Endowments which are 
Ordinary Life with endowment additions and return the savings 
in addition to the face of the policy in the event of death. You 
should also investigate. 

THE PREFERRED RISK $5,000.00 SPECIAL 


Ordinary Life—$5,000—Age 35—Premium...... $106.50 
Dividend $17.25—First Year Net Cost.......... 89.25 
or $17.85 per thousand. (Contingent opon payment of the second premium.) 


Compare our net cost with that of your favorite company or 
with Government Insurance. You have a surprise coming 


AND THE END IS NOT YET! 


The Columbus Mutual Life Insurance Company 
580 East Broad St., Columbus, Ohio 
C. W. Brandon, President D.E. Ball, Vice Pres. & Sec’y. 














We Will 
Stick To Our Story 


We have always believed that the right of a life 
insurance company to succeed is based upon 
earnest and prompt service to its policyholders 
and to its field force. 


We have practiced that principle in performing 
the duties of our Home Office organization. tam 


ee aR < i ee 
Our story about Lincoln National Life ideals 
and activities is told in the new issue of our 
booklet ‘‘Can You Measure Up?”’ 


This illustrated pamphlet is just off the press 
and will be mailed to any of our friends who 
request it. 


(nk UP()wirs we () LINCOLN) 
The Lincoln National Life 


Insurance Co. 
“Its Name Indicates Its Character” 
Lincoln Life Building, FORT WAYNE, IND. 
More Than $425,000,000 in Force 
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Raising the Standard of Life Through Life Insurance 


By Dr. S. S. HUEBNER 


Professor of Insurance, Wharton School of Finance and Commerce, University of Pennsylvania 


Raising the standard of life is the ideal of 
advancing civilization. The expression “stand- 
ard of living,’ however, must not be interprete:| 
narrowly as a purely materialistic concept. It 
should represent a blending of the 
material with the mental, of the physical with 
The two are complementary and 


proper 


the cultural. 
both are necessary to happy, healthy and worth- 
while living, as contrasted with mere mate- 
rial existence. There is a world of difference 
between the making of a mere physical living 
and the living of a life in its higher sense. In- 
creased power to acquire for one’s self and 
dependents a larger and more diversified enjoy- 
ment of material comforts for the time being 
(i.e, in the present) is important, of course, 
But equally vital is serenity and happiness of 
mind, and a growing consciousness of our 
future pecuniary independence, of the scientific 
organization and management of our life value 
forces with a view to future permanence, of 
the ultimate accomplishment of our economic 
programs according to our respective abilities, 
and of the sure and adequate fulfillment of 
our economic, cultural and spiritual obligations 
to those dependent upon us and for whom we 
work and live. 


A CREATIVE FORCE 

Regarding the raising of both the material 
and cultural standards of life, life insurance 
should be viewed as a great creative force. As 
a single institution it has no peer, save only 
the home and our educational system, in its 
creative power for constructive good in the in-: 
terest of efficient and happy living. It is there- 


fore regrettable that we—its friends—have for 
so many years been in the habit of emphasiz- 
ing life insurance as a most intangible and 
altruistic service, and one intended almost alto- 


gether for the protection of widows and or- 
phans. 

This mental attitude is all wrong. 
it is changed, we need feel no surprise if the 
average layman continues to regard life insur- 
less vague and negative 
proposition—one that is connected only re- 
motely, if at all, with his personal advance- 


Unless 


ance as a more or 


ment and happiness. Life insurance is not in- 





The accompanying article is extracted 
from the talk made by Dr. Huebner be- 
fore the Third International Convention 
of Life Underwriters in Atlantic City, 
Wehey 


recently —Epttor’s Norte. 











tangible and vague. On the contrary it is a 
very definite proposition, the very purpose of 
which is to render tangible and definite the in- 
tangible and indefinite elements of life. It is 
not altruistic in the sense that its purchase 
should invite special commendation as com- 
pared with the purchase of other economic 
products. Instead, its purchase is just plain 
common sense from a business standpoint, and 
just plain decency and justice when a depend- 
ent family is at stake—an ethical duty of the 
husband, a wife’s right, and a child’s claim. 
Nor should our view of life insurance protec- 
tion be limited to protection of widows and or- 
phans only, although that mission of life in- 
surance is all-important. The concept is much 
broader in that it should also be extended to 
the insured—premium payer—himself. In other 
words, a more balanced emphasis is required. 
Ninety-eight per cent of human adults are made 
wrong financially and are little better than finan- 
cial weaklings. They need to be protected 
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through the life insurance methods against 
their own failings with respect to saving, in- 
vestment, and the orderly and wise arrange- 
ment of their monetary affairs. The protec- 
tive influence of life insurance extends beyond 
wife and children. It applies to the insured 
himself, enabling him to live more fully, mate- 
rially and culturally, beth before as well as 
following retirement from active work. 


COMMENDABLE SELFISHNESS 

Man loves to deal in tangible things that 
promise a definite economic result for himself. 
In his economic purchases he is almost always 
actuated by the sense of personal gain. He is, 
in other words, commendably selfish, and that 
is not at all a bad thing, judging from the 
tremendous economic headway of this nation 
that is directly attributable to private initiative 
prompted by anticipated personal profit. With 
that thought in mind, should emphasis upon the 
intangible and purely unselfish nature of life in- 
surance remain so largely our principal avenue 
of approach to the premium paying public? 
Nearly all of our life insurance education seems 
to be imbued with this saintly view. Much of 
our educational effort therefore fails to appeal 
to man as he is constituted and remains sus- 
pended in the region of the clouds. In other 
branches of applied economic learning the 
emphasis is upon the tangible aspects and the 
personal return derived from commendable pri- 
vate initiative. 

Why should we not make our life insurance 
education conform to a similar standard, since 
the subject-matter involved is equally tangible 
and equally gainful to the purchaser? Should 
it not be our purpose to make the purchaser 
of life insurance see—from the standpoint of 
saving, investment. maintenance and enhance- 
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ment of credit, protection against business in- 
terruption, protection against depreciation of 
estates already accumulated, orderly arrange- 
ment of life’s financial program. and freedom 
of mind for greater initiative—that life insur- 
ance in the last analysis is a very commend- 
ably selfish service that is well worth the pre- 
miums paid, that it is highly creative and pro- 
ductive to the insured himself both materially 
and culturally, and that it is just as dynamic- 
ally utilitarian for self-advancement and per- 
sonal gain as any oher economic action? Should 
we not bring home to the public the thought 
that life insurance always involves two bene- 
ficaries, namely, those who are designated to 
benefit in the event of the premium-payer’s 
death, and also, and this is highly important, 
the premium-payer himself while he is living? 


PROMOTION OF MAN’s MATERIAL 
DESIRES 

Society is a collection of family units, and 
the general standard of living for the com- 
munity as a whole is raised only as we raise 
the standard of life within each home. Life 
insurance recognizes the human life factor in 
the economic and cultural life of the individ- 
1al family and via that road in the life of 
society en masse. It represents an individual 
account which, although benefiting Society as 
a whole by improving the lot of its component 
units, you and I operate specifically for the 
benefit of ourselves personally and the depend- 
ent members of our own household. Through 
its creative force it ministers to our commend- 
able desires for the acquisition and maintenance 
of greater material substance and the attain- 
ment of greater mental enjoyments, thus rais- 
ing us beyond the plane that would otherwise 
be reached. Specifically, life insurance can 
further our desires along at least ten laudable 
lines, of which five may be classed conveniently 
as physical in character and the other five as 
mental. Assuming the will to work and ade- 
quate vocational preparation for decency in cur- 
rent earning capacity, these ten desires are, to 
the thinking person, the lights that illuminate 
the path that leads to a higher standard of 
In their observance they serve in our 


living. 





economic and cultural life the purpose of a 
decalogue. 


ACCUMULATION OF WEALTH 

Every person with a spark of ambition de- 
sires to accumulate a personal estate of decent 
proportions. In the fulfillment of this desire, 
life insurance serves the individual creatively 
in four main ways, namely, by fostering thrift, 
by increasing and maintaining credit, by effect- 
ing a more judicious distribution of current 
expenditures, and by promoting personal earn- 
ing capacity. 

Thrift may be defined as sacrifice over a pe- 
riod of time with respect to our current ex- 
penditures. It is a characteristic which 98 per 
cent of adults find difficult to make an integral 
part of their daily financial life, since they are 
so inclined to live in the present with its bound- 
less opportunities for expenditure. In fact, 
the adage that it is harder to keep than to make 
is only too true. Only one out of every ten 
adults, we are told, by the Devney figures, 
manages to have an estate at the retirement age 
of sixty-five, which, at 6 per cent interest, will 
yield a monthly income of even fifty dollars, 
while about three out of every four end their 
working career without any estate at all that is 
worthy of the name. 

The savings account in life insurance is too 
well understood to require elaboration at this 
time. If thrift among our population is a good 
thing to elevate the general social standard, 
then life insurance is certainly good to prac- 
tice because it is the embodiment of thrift. Its 
very purpose is to enable man to organize his 
savings effort over a long period of time—the 
whole of the working period of life if desired 
—and on a most convenient and easy instalment 
basis. Moreover, by judiciously uniting our 
saving program with our family protection, 
life insurance instills within the thoughtful per- 
son, as no other method can, the spirit of stick- 
to-itiveness in his savings resolution. I know 
of no other savings method which enables us 
more easily and more semi-unconsciously, and 
therefore without adverse results to our current 
financial needs. to accumulate the little odds and 
ends which we all have such a habit of fritter- 
ing away needlessly into a substantial total 
20 
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and for a good purpose at the end of a long 
period of time. Nor should this statement 
construed as being adverse to other methods of 
saving. If universally adopted among our pope. 
lation, life insurance would, because of the 
thrift-producing habit and the sound ideas cop, 
cerning thrift that it inculcates, redound greatly 
to the benefit of all other good savings instity. 
tions by virtue of a much wider public partig. 
pation. 


CREDIT SUPPORT 
Wealth accumulation also depends vitally 
upon a sufficiency of commercial credit, which 
is largely dependent for its security upon the 
Credit 


is the very life-blood of economic activity, and 


character and ability of the borrower. 


supports fully 80 per cent of all modern bys. 
ness. Of this 80 per cent, commercial loans 
represent about two-thirds, as contrasted with 
collateral loans. Yet 
very indef- 
nite in their lasting qualities, and their mone. 


one-third for so-called 


personal character and ability are 


tary worth, if loans are to be based on such 


personal factors, ought always to be guar. 


anteed against loss to the creditor. The pur. 
pose of life insurance is to convert commercial 
loans into collateral loans, in that it enables the 
borrower to appraise his life value from a 
credit standpoint, and to have that value eyi- 
denced by a life insurance bond which may 
then be pledged as security for a commercial 
loan in the same sense that corporate bonds 
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stocks and other evidences of property 


and e . e 
pledged to-day for the protection of 


yalues are 
led collateral loans. 
ditional commercial credit and at bet- 


Life insurance thus 
go-Ce 
creates ad : 
r rates of interest. It also serves as addi- 
ter Pte. . 

tional blanket collateral for loans already se- 
' ‘ . . . 
collateral, again giving a 


cured by property 
And last, but by no 


hetter rate of interest. 
means least, sight should not be lost of that 
large number of young potential but as yet wm 
demonstrated lives which are undergoing their 
vocational training with a view to crossing 
shortly the threshold of economic production. 
It pays to borrow if that which borrowed is 
wisely used. To this vast group ot prospee- 
tive working lives, so many of whom are in 
need of credit to finance the initial stage of 
their future career, life insurance offers a real 
opportunity as a means of borrowing from 
parents, relatives, friends and others, without 
the possession of any tangible property col- 
lateral whatever. 
Wealth accumulation 
upon a judicious distribution of current ex- 


also depends largely 


penditures. In business enterprises this is se- 
cured mainly through the practice of budgeting 
Future expenditures for the year are itemized 
in the order of their importance, those most 
imperative standing at the top of the list and 
With fu 


ture income uncertain. budgeting serves to pro 


those least essential at the bottom. 


tect the most necessary expenditures against 
those of lesser consequence by relegating to the 
latter only such funds as may be left after the 
more vital requirements have been satisfied. 
Needless to say, this every-day business prac- 
tice needs also to be extended to the family 
estate if the family is to be conducted on a 
business-like basis. Budgeting can prove highly 
creative in the up-building of a family estate, 
and its creativeness consists of the thoughtful 
emphasis that is constantly directed upon desir- 
able expenditures, and in that way upon the 
elimination of unnecessarily wasteful or com 


paratively needless outlays. 


JUDGETING 
Careful budgeting makes a given income do 
much more towards a higher standard of family 
life than can possibly be accomplished under an 
expenditures. In the 


unorganized plan of 


family budgeting life insurance should stand 


It should be ranked 
For os 


high in the itemized list. 
among the absolute necessities of life. 
per cent of family heads it needs to be viewed 
as the very financial foundation of the home. 
It is strange, therefore, that even where family 
budgeting is practiced, the creative force of 
life insurance either is not understood or is dis- 
regarded. The great majority of family bud- 
gets seem to provide for the two items of 
And still more 


“saving” and “Life Insurance.” 
strange is the general practice of placing the 
“ 9 ° ° . 

Insurance” item lower in the list than the 
Lah SP a ” * . a 
Saving” item, and almost always for a smaller 


annual contribution. Life insurance is saving 


absolutely, but it is saving judiciously combined 
The 


with protection of the potential estate. 
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INSURANCE EDUCATIONAL 
overwhelming majority of families live only in 
the life insurance stage. For them there should 
he and need be only one item in the family 
budget, instead of the two so generally found 
at present, and that is life insurance of at least 
the ordinary whole life variety. 

Budgeting, however, may serve the additional 
funetion of showing the family head the neces- 
sty for making a larger income. [low many 
there are who do not earn nearly so much for 
their families as they might, and without the 
slightest injury to themselves! Tlere is an 
other human failing that needs to be protected 
against. Life insurance again appears in its 
creative role, furnishing to the thoughtful per- 


added 


‘Too 


son an urge towards a higher income 


level. many men are masters over the 


time at their disposal without being masters of 
themselves. They therefore need a compul 
sory stimulant in the form of a solemn self-as- 
sumed financial obligation. Life insurance con- 
stitutes such a stimulant to the thinking per 
son. Few there are who could not at the end 
substantially ahead of what 


of cach year be 


would otherwise be the case by assuming the 


responsibility of an added premium obligation 
and resolving to meet it through a little extra 


personal effort. 


$1 2,000,000,000 IN SAVINGS 
Life insurance now has within its keeping 
about twelve billions of savings of the Ameri- 
every 


can people, or about one dollar out of 


nation’s entire material 


third of -this 


twenty-seven of the 


wealth. Probably not a huge 
amount, with its manifold blessings to its own 
ers and their families, would be in existence 
force of 


to-day were it not for the creative 


life insurance by way of fostered thrift, in 
creased eredit. a more judicious distribution of 
expenditures, and stimulated earning capacity. 
Yet the surface has hardly been scratched and 
the future of life insurance lies ahead. 
Union National of Florida Progressing 
Excellent progress is reported by the Union 
National 
burg, Fla., which began business a few months 


Insurance Company of St. Peters 
ago. 

It has already written over $600,000 of life 
insurance, and its officers are much gratified 
with the outlook for the future. The com- 
pany is managed by a board of directors, made 
up of bankers, business and insurance men, and 
has such automatic reinsurance arrangements 
that it can handle very large lines promptly 
and efficiently. It has excellent territory avail- 
able for agents, and furnishes them with leads, 
paying renewal as well as first-year commis- 
sions. 

The officers of this enterprising young com- 
pany are: Max A. H. 
ecutive vice-president and medical director, Dr. 
John L. Davis; vice-president and agency di- 
rector, John C. Roberson; actuary, E. F. H. 


Roberts. 


Presient, Fitz; ex- 


Dr. John L. Davis, who had previously been 
medical director of the company and will con- 
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tinue as such, was recently elected executive 
vice-president as well, and will have full di- 
rection of the life insurance work. President 
Fitz, who is also vice-president of the First 
National Bank, has been and will continue to 
be in charge of the company’s finances and the 
financial department of the organization, such 
matters as loans an investments coming under 
his direct supervision. 

Two vacancies on the board of directors 
were recently filled by the election of E. F. H. 
Roberts, the company’s actuary, and Robert L. 
Newman, Sr., who is agent for the company at 
It. Myers. 
in securing business for the company, having 


Mr. Newman has been successful 


written an average of $30,000 weekly since the 
company commenced issuing policies, and it is 
anticipated that he will continue to keep up this 
rate of $1,500,000 annually. The company now 
has over a dozen agencies established in the 
principal cities of Florida, and plans are nearly 
completed for the appointment of other agents, 
so that before the end of the year it is ex- 
that the and the 
greater part of the east coast cities of Florida 
will have Union 


pected entire west coast 
National agents at work in 


them. 


AVERAGE VALUES OF ESTATES LEFT 
Life Isurance Should Enhance the Amount 
That Each Man Leaves Behind Him 
Out of 43,512 estates recorded after the death 
of the individual, the average value of all the 
estates was seen to be only $3800, but nine out 
less. 


of every ten had estates 
Of the estimated 


amounting to 
wealth represented, 50 per 
cent was owned by 1 per cent of the decedents 
and about 65 per cent of the total number of 
probated estates were between $1000 and $25, 
000 in size. These conclusions are reached in 
Keuben A. 


ican Bankers Association Journal and the data 


. otese ] Pt . 
a article by Lewis, Jr., in the Amer 


there given should prove of real value to in 
surance men in convincing prospects or tne need 
ror adequate amounts of life insurance. A per- 
tinent extract from Mr. lewis’ article is as fol 


lows: 


To insure averages that would not be lop 
sided by considering only the estates left by 
individuals in the rich centers, the Federal 
agents selected nine counties of the rural type, 
in which there was not a single town of more 
than 5000. ‘Ten counties of the town type were 
chosen, where the largest town had 
tion of 0,000 
of the city 
acity of more than sooo, These were Savin 
nah, Ga.; Topeka, Kan.; Washington, D. C 
Oklahoma City, and Fall River, Mas: 

Tse popular belief that there is more wealth 
unong the individuals in the city than in the 
country is based on the faets. 


a popula 
The other five 
type, each containing 


from 000 to 


countes were 


having cities of more than 
50,000, the average value of the estates pro 
bated throughout the twelve-year period wa: 
$16,900. In counties having towns of between 
5000 and 50,000 population it was $10,070, and 
in the rural counties $13,950. The concentra 
tion of probated wealth was also greatest in 
the counties with large cities. 

While 43,512 estates were recorded, there 
were about 141,466 estates in these counties that 


In the countie: 
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were worth so little that they were not even 


probated. 


What did the estates filed reveal as to how 


wealth is 


distributed ? 


About I per cent of the estimated number of 
decedents owned about 59 per cent of the esti- 


mated wea 


Ith. 


More than go per cent of the wealth was 
owned by about 13 per cent of the decedents. 

The average value for all estates was $3800 
—but nine out of every ten had estates amount- 


ing to less 


than this figure. 


About 65 per cent of the total number of pro- 
bated estates were between $1000 and $25,000 


in size. 


The records support the general idea that 
there is getting to be a more general distribu- 
tion of wealth, as has been suggested by re- 
cent estimates that there are now as many own- 


ers of securities as automobiles. 


In 1912, the 


estates that ran over $100,000 amounted to 52.6 
per cent of the total value of all probated 


estates examined. 
only 45.9 per cent of the total. 


In 1923, they amounted to 
But while the 


pendulum seems to be swinging in this direc- 
tion, there is still ‘a rather high degree of con- 
centration” of wealth, the Commission asserts. 

Here is how wealth in the United States is 
distributed, as indicated by estates of the deced- 


ents in the 


selected counties: 


No. of 

Size Group Estates 
INGE AIIDIREOE (a :e:sie-cls erssinla se alolece 141,446 
NOME ROO oloa asi aieie ols we s/0% 6,099 
BUG 00> SEO O sc ciccew cs eevee 4,824 
SU-000 46 $2:500 5.6 occacccewnss 8,766 
S2'500 to $5000 s.< <ics.s 60008 7,572 
55.000: to ‘SIOIOD0. «...0-<:0.0:5:00%'s 6,446 
SIO0;000 to S25000 65. ose cee sc 5,518 
$25,000. to. S50;000. ......6660-006 2,231 
$50:000 to S100,000:....<... sccc< 1,105 
$100,000 to $250,000.......... 651 
$250,000 to $500,0000.......... 179 
$500,000 to $1,000,000......... 76 
Over SUDOODOG oissckcesrcsccees 44 


Average 
Value 
$258 
$258 
$702 
$1,619 
$3,557 
$7,006 
$15,446 
$34,930 
$68,815 
$149,922 
$337,015 
$684,563 
$2,975,296 
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This well-known leaflet has been the 
means of closing many ‘‘hopeless’’ cases 
for large amounts. 


THE COST OF DYING 


proves‘the need for life insurance to 
protect the estates of those of moderate 
means, as well as men of wealth. 


A difficult prospect, after reading 


THE COST OF DYING 


said: ‘‘No agent on earth could sell me life insur- 
ance, but I am going to buy a policy just the 
same’’; and he signed up for $75,000. 
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North American 
National Life 
Insurance 
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Nashville, Tennessee 





Under new management this 
company is making rapid prog- 
ress and is in position to offer 
liberal General Agency Con- 
tracts. Our Disability Clause is 
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Address for further informa- 
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LIFE INSURANCE EDUCATIONAL SECTION 


Some Points on Scientific Programming in Life 


Underwriting 


By Dr. GrorceE B. VAN ARSDALE 


Superintendent of the Educational Department, Equitable Life Assurance Society of the United States 


One policy is better than another as a method 
of buying, just as a number nine shoe is better 
for a man with a number nine foot than a 
number eleven shoe. It fits him better. Not 
even an actuary can figure what will be the 
most economic method for any particular man 
to use in buying his insurance, for no actuary 
knows anything about how much he is going 
to pay for it, but the underwriter knowing 
what his needs are, can apply the appropriation 
that he can make for insurance so that it will 
effectively cover his needs. Have you not some- 
times found yourself handicapped in your abil- 
ity to underwrite a client’s needs, just as a 
physician finds himself unable to cure his pa- 
tient, not because he has an incurable disease, 
but because of complications brought about by 
something some other doctor has done? 


SCIENCE OF SELECTION 


When the underwriter has arranged settle- 
ments on his client’s existing insurance to give 
it the maximum efficiency he should then use 
the science of effectively applied power in 
selecting from the different methods of buying 
which his company offers, those tools that will 
program his client’s future buying with due 
regard for other uses that he will have for his 
income. A program of buying, together with 
a program of settlements, constitutes the real 
test of efficiency—and there is no substitute for 
efficiency when guarantees are at stake. Pro- 
gramming in life underwriting means discrim- 
ination as to: 

The times in a man’s life when he should 
buy insurance, 

How much he should own at different stages 
in his career, 

What per cent of his income should be 
allocated to the factor of safety, 

The proper distribution of his premium pay- 
ments, 

When and how they will be completed, 

Whether the protection will be temporary or 
permanent, 

Whether his insurance should be left as an 
estate or endowment for himself, 

Such settlements on his policies at maturity 
as will furnish the money that his family will 
need at the dates and in the amounts that they 
will need it. 

Consideration of these items by the under- 
writer will tend to eliminate from the mind of 
the client the unscientific and disconcerting 
viewpoint of competitive rates in his own or 
other companies. It may prove to be “That 
Something” that will break down the greatest 
of all barriers in providing life insurance ser- 
vice which is the thought in the mind of the 





prospect that “This man is trying to sell me 
something.” You and I have nothing to sell 
except the service that our companies can 
render in helping men use their money to do 
the things they want to do with their money. 

A salesman relieves his client of money and 
gives him a commodity in return—a commodity 
that may be worth all he has paid for it, but 
you and I never relieve a man of his money. 
We transfer it from one account to another 
and in the transfer he always receives more 
than he transfers. Other transfers may give 





This article is extracted from the 
speech made by Dr. Van Arsdale before 
the annual convention of the National 
Association of Life Underwriters at At- 
lantic City, N. J., recently —Epttor’s 
Note. 











equivalents to create obligations, but the life 
insurance transfer immediately changes the 
policyholder from the class of men who are 
debtors to the class of those who are creditors 
—a man who is living at a premium and will 
die at par. 


Many MeEtHops AT HAND 

The ways in which programming in life un- 
derwriting will raise the standard of life are 
as many and varied as life itself. Glance over 
the span of human life. We have at last sensed 
something of our responsibility to equip a boy 
to live by extending life insurance service to 
the age of ten. The boy’s standard of life 
when he begins to live will be raised if his 
father has given him a sense of his economic 
value by imputing financial worth to him be- 
fore he actually could produce. His ability 
to finance his profession or his business, to save 
money, to assume family obligations, will be 
enhanced by this financial reserve power which 
his father gave him when he was too young 
to know why. He will then see that his father 
did not have death in mind, but life. He will 
then see that his life insurance is one of those 
reserve funds of equipment which his father 
gave him just as the hundreds of words that 
he seldom uses in conversation are a reserve 
for confidence and emergency with which he 
would not part. 

His standard of life will be raised if, I say, 
if, what his father did for him was scientific- 
ally programmed to fit him for what was to 
come afterwards. When he begins to earn 


money his standard of life will be raised hy 
the scientific program of life insurance because 
he will find that he cannot program without 
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an objective. An objective will demand a bud- 
get of investments as well as a budget of ex- 
penses. He will be less apt to make hasty and 
unbalanced decisions. Having an objective as 
well as a reason for thrift will strengthen his 
purpose to get ahead and increase his ability 
to save. As he passes into the larger respon- 
sibilities which attend ownership of property 
and the building of a family his standard of 
living will be raised by the increased income 
that comes from decreased worry. He will 
have more money for travel, education, art, 
music, religion, philanthropy and more capac- 
ity to use and enjoy them because he has that 
sense of accomplishment from which comes all 
enduring satisfaction. Some of the advantages 
of a program in buying life insurance are: 

First—It puts life insurance in the class 
“A” of the institution he is using in his life 
objectives, 

Second.—It gives him the “Long Look,” 

Third—It prevents hasty and unbalanced 
decisions which so often result in dissatisfac- 
tion, 

Fourth—It prepares him to meet the unex- 
pected and unusual which is the real index of 
strength, 

First—It initiates and maintains system in 
his savings, 

Sixth—It increases his ability to save and 
strengthens his persistence in saving through 
the budget of investments that has an objective, 

Seventh.—It makes his premium deposits an 
event of progress to be anticipated rather than 
an ordeal to be dreaded. 

Obviously it would be unwise to attempt to 
put your entire program into effect at once. 
The magnitude of it may overwhelm your 
client. Programs grow with the individual as 
one thing leads to another. A good place to 
begin programming is to get the present own- 
ers of insurance to do two things— 

First—Decide why they have insurance at 
all. 

Second.—To apply what they own to the so- 
lution of the preblem for which they own it. 


A Bic Jos 

This is a task of large proportions, a ser- 
vice of professional duty and will be a source 
of increased business. The policyholders of 
America own more than eleven billion dollars 
of securities, which are the reserve on more 
than seventy billion dollars of money that is 
to be delivered to their families. The public 
has been sold the idea that it is better to trans- 
fer the responsibility of providing for the 
needs of the family from the individual’s shoul- 
ders to the life insurance company and for 
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Write all about yourself to 
ROBERT D. LAY 


One of the oldest—established in 1868. 
Operates in more than forty states of the Union. 


President 


29 South LaSalle Street 
MORE THAN $170,000,000 OF INSURANCE IN FORCE 





THE NATIONAL LIFE INSURANCE COMPANY 
OF THE UNITED STATES OF AMERICA 


ALBERT M. JOHNSON, Chairman of the Board 


Has a few General Agency openings offering opportunities for immediate 
income, 100 per cent Home Office field co-operation, and a future with 
tremendous possibilities. 


Double Indemnity—combination Life, Accident and Sickness—in one policy— 
Permanent and Total Disability—Modified Life—and every other conceivable 
sales building facilities. 


If you are qualified—the Company is able and willing to aid you to make good. 







WALTER E. WEBB 
Vice President 


CHICAGO, ILLINOIS 





A PROGRESSIVE OLD COMPANY FOR AMBITIOUS YOUNG MEN 
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THEIR OWN FUTURE IS SECURE 
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“FOURTEEN POINTS” 
A. M. HOPKINS, Mgr. of Agencies 


PHILADELPHIA LIFE INSURANCE CO. 
Philadelphia, Penna. 














Building a Reputation for Service 


Certain brands of merchandise are so conspicuous 
for high quality that their names, when we read or 
hear them, automatically suggest superiority. There 
is a make of automobile—and a watch—and a piano— 
which create an instant impression of ‘‘class’’: whose 
goodness you involuntarily acknowledge. 


Similarly the Peoria Life, by years of conscientious : 


attention to the interests of its agents and policy- 
holders, has built up a reputation for Service. Such 
a reputation does not come as a result of claims and 
pretentions, unsupported by the facts. The public 
recognizes excellence only when there is excellence to 
be recognized. Not just fair or average excellence, 
but of a degree striking enough to attract notice and 
cause comment. 


The Peoria Life has not been satisfied merely to 
talk Service: it has never for a moment relaxed its 
efforts to give the most complete and useful Service 
possible. Such an ideal, persistently followed, ex- 
plains why the name of the Peoria Life, when heard, 
instinctively suggests ‘SERVICE TO AGENTS” 
and “SERVICE TO POLICYHOLDERS!” 


Peoria Life Insurance Company 


Peoria, Illinois 
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that purpose owns more than seventy billion 
dollars of life insurance. This huge sum—a 
veritable Niagara of power—awaits the scien- 
tific skill of the professional life underwriter 
to give it the nth degree of effectiveness. Time 
will not permit a detailed study of the science 
of applying this money further than to say that 
two main items are involved in it— 

First—Sufficient money paid in cash to cover 
the insured’s debts and transfer his estate with- 
out loss. 

Second—The application of the rest of his 
insurance to the financial problems which will 
arise in his family or business in the event of 
his passing away. 

If I may venture an opinion here it is that 
no other service we could render would so im- 
prove the standing of the life underwriter or 
give the public as much appreciation of and 
satisfaction with their insurance as to arrange 





settlements on the present life insurance poli- 


cies. If I may venture a second opinion it is 
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Seventy-Five Years Ago 


the Massachusetts Mutual Life Insur- 
ance Company was organized by a group 
of men with unusual foresight. They 
conceived an organization that would 
create a personality of strength and 
friendliness, and conduct its affairs so as 
to win and hold the confidence of policy- 
holders. 


During all these years this institution 
has faithfully maintained the spirit of 
service inaugurated at its birth. To-day 
it ranks with the best companies in the 
country and is known throughout the 
land as 


The Company of Satisfied Policyholders 


Joseph C. Behan, Superintendent of 
jAgencies. 


Massachusetts Mutual Life 
Insurance Company 


Springfield, Massachusetts 
Organized 1851 
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INSURANCE EDUCATIONAL SECTION 


that no other thing that we could do would 
so stimulate the purchase of new insurance 
as the application of the present insurance to 
the purposes for which it was bought. 


Various Poricies 

If we might impute to that collection of 
policies that is in the safety deposit box the 
powers of thought and speech we might imagine 
a conversation like this when they are released: 

The clean-up policy—“Mine is to clear away 
the rubbish and set the stage for my com- 
panions who are to follow. My task will soon 
be over, but my satisfaction is in knowing 
that my companions could not do their work 
as well if I did not do mine.” 

The readjustment policy—‘Now that the 
stage has been set I will enact the prologue. 
My stay, too, will be short but most gratifying 
because I will furnish the backing until the 
performers are accustomed to the new play.” 

The monthly life income policy—“T am the 
star performer. I start with the opening scene. 
I am in every act. My services furnish the 
solution of the play and my part is complete 
only at the last fall of the curtain.” 

The educational policy—“My appearance will 
be temporary and will probably be deferred 
until the play is well under way and no one 
may think much of men until that time comes, 
when the part that I am to take will require 
an expert of no mean ability. But that boy 
or girl whom I send through college will never 
forget me and I may have the satisfaction of 
having furnished the equipment for a great 
financier, educator or statesman.” 

The Christmas present policy—“Somehow I 
like my job best of all because while I only 
appear at Christmas, I will come every Christ- 
mas and my coming will always bring sweet 
memories.” 





How to Judge Rail Securities 


In a recent issue of the Savings Bank Jour- 


nal there appeared an article by Philip A. Ben- 
the Dime Savings Bank of 


son, secretary ol 
3rooklyn, upon the subject, How to Judge Rail 
Securities. While this prepared 
particularly for the guidance of savings bank 


article was 


officials in the making of investments, it will 
prove equally helpful to the officers and direct- 
ors of insurance companies in the selection of 
rail securities in which to invest company funds. 
Mr. Benson’s article is interesting and enlight- 
ening. After discussing various features per- 
taining to railroad securities, he summarizes as 
follows: 


In conclusion, what points, in this brief dis- 
cussion of railroad bonds, may be emphasized? 
To buy or not to buy, to keep bonds os to sell 
them is a matter of individual judgment. It is 
easier to buy them and to keep them than to 
sell them—if they have gone up we think they 
are too good to sell and if they have gone down 
we hate to take a loss. Income accounts, bal- 
ance sheets and _ statistical figures should be 
studied and compared year by year in order that 
we may be informed as to the financial condi- 
tion of the railroad and the trend in earnings. 
Adequate net earnings are necessary and lack 
of them is a danger signal. Obtain all the in- 
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Middle-west 
Casualty Company 


writing most approved Accident 
and Health forms on A, B, C 
and D risks (commercial plan) 
in eight States, wants Produc- 
tion Manager who has record as 
personal producer and is capable 
of managing agents. Good sal- 
ary and Home Office connection 
to man who can qualify. When 
writing give age, experience, 
present connection and refer- 
ences. 


All correspondence treated in 
strictest confidence. Address 
XYZ, care THE SPECTATOR. 











formation available regarding the road’s physi- 
cal condition, its policy as to extensions, 
branches, etc., and the character of its man- 
agement. 

3e informed as to the rank in order to lien 
of each bond you hold, and if it is a first mort- 
gage bond in name, be sure that it is actually 
a first mortgage on an integral part of the rail- 
road system. To be informed and then to use 
our best judgment is all that can be expected 
of us. 
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CHICAGO 
29 S. LA SALLE ST. 


PROMPT SERVICE 
FROM BOTH OFFICES 
MAXIMUM SECURITY 
TO TREATY HOLDERS 


A. C. BIGGER, President 
MORTON BIGGER, Secretary 
Cc. W. SIMPSON, Medical Director 
BERT H. ZAHNER, Chicago Mgr. 
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INDUSTRIAL INSURANCE SECTION 


“INSURABILITY” 

A New and Helpful Book for the Guidance 
of Life, Health and Accident Examin- 
ers and Underwriters 

“Insurability,” a complete and comprehen- 
sive treatise on life, health and accident un- 
derwriting procedures, will appear shortly from 


the press of The Spectator Company. Disabil- 
ity and life underwriting are discussed jointly 
by Dr. H. W. Dingman, the author, who is 
well qualified for this task, being medical di- 
rector of a large casualty company as well as 
a life company. 

Emphasis is placed throughout the book on 
the economic value of human lives. As Dr. 
Dingman says in his preface: 


Study insurability and you study human life 
values. You determine present health, and 
future. You estimate what length of life may 
be expected. You assess earning power, past, 
present and prospective. You appraise human 
life. 

There has been a long-felt need for an ade- 


quate presentation of the fundamentals that 
determine selection of risks for insurance. Con- 
sidering how long personal insurance has been 
written, it is peculiar that this phase of the sub- 
ject has been neglected in the literature of the 
business. The Spectator Company takes pleas- 
ure in announcing this pioneer work. 

Section I has six chapters that deal with 
methods and modes of selection. Mortality and 
disability tables are explained in non-technical, 
understandable language. The evolution of un- 


derwriting from the old fraternal days to the 


present numerical system is presented in a clear 
and readable manner. 

Section II has seven chapters dealing with 
the personalities concerned in analyzing risks. 
The applicant is seen to have a surprising 
power of self-selection, as potent, perhaps, as 
that of the medical examiner. The responsibili- 
ties of the agent and inspector are clearly de- 
tailed. 

Section III discusses systematically the basic 
elements of insurability, such as age, sex, 
weight, habits, habitat, family history, racial 
history, and so forth, there being thirteen chap- 
ters in all in this section. 

Section IV comprises half this large volume, 
giving detailed information on impairments, 
alphabetically listed from abdominal injuries, 
abortion and abscess, to yaws, yellow fever 
and zoster. A subject like tuberculosis is han- 
dled with one hundred and twenty citations 
from the literature upon the subject to illus- 
trate and prove just what a hazard tuberculosis 
is to the individual who has it. 


Abraham Seff Is New President of Nylic 
Club 

The New York Life Insurance Company an- 
nounces that this year 930 of its members made 
the Nylic, or $200,000 Club. They paid for 
$312,714,492 of life insurance, an average of 
over $336,000 per member. The new president 
of the club is Abraham Seff, of the Knicker- 
bocker Branch, New York city. 


Valuation of Security 
(Concluded from page 9) 


warded to the department. This list should he 
received not later than December 1, Noti 
of any later purchases made before the pe 
of the year, not include in this list, may fe 
given during December by supplementary state 
ment. ; 
Please notice that this circular refers oy 
to securities which will appear in the Canady 
annual statement for 1926, that is, to SECUrities 
actually held in Canada at December the 3 
1926. Securities held at the head office or ely. 
where outside of Canada, whether Canada, 
securities or otherwise, are not required, 
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The First Supplement To 
The Handy Guide, 1926 


The first supplement to The Handy 
Guide to Premium Rates, Applications 
and Policies, 1926 edition, has been js. 
sued by The Spectator Company. This 
supplement contains new policy forms 
and premium rates of several prominent 
companies, thus bringing The Handy 
Guide fully up to date. 

Copies of this supplement will be supplied to 
those subscribers to The Handy Guide whose 
names appear on The Spectator Company’s 
books, at 35 cents each, while the price to non. 
subscribers will be 50 cents. The three supple. 
meats to the 1926 edition of The Handy Guide 
will be furnished to subscricers to that book for 

( 


$1.00 
Orders should be addressed to 


THE SPECTATOR COMPANY 


135 Wi tam Street 
NEW YORK 


INSURANCE EXCHANGE 
CHICAGO 























Going Up! 


HEN an old established company, resting solidly 
on one of the strongest financial foundations to 
be found in life insurance, begins to grow, it 

usually moves upward by leaps and bounds. 
opportunities are then created for the representatives of 
With them it is a case of ‘‘being in on 
the ground floor,’’ for the company’s success is their 
success, and as the company grows so do they. 


that company. 








years. 
average. 
for all leading companies. 


over the first half of 1924. 


Ls 


stop there. 
portunities with us. 





Backed by its great financial strength, The Guardian 
has enjoyed an unusual growth in these past several 
Our new business in 1925 was nearly 50% better 
than 1924, a gain of about three times greater than the 
For the first half of 1926 our gain was 20% over 
the same period of last year, or twice the general average 
This is a gain of about 62% 


These figures tell the story better than anything more 
we could say, except that The Guardian does not mean to 
Men of the right calibre will find their op- 


T. LOUIS HANSEN. Vice-President 


THE GUARDIAN LIFE INSURANCE 
COMPANY OF AMERICA 


Founded 1860 under the Laws of the State of New York 
50 UNION SQUARE, NEW YORK 
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EDITORIAL 


CLEAN THE FLUE AND CHIMNEY WEEK 


A Loss Saving Adjunct to Fire Prevention Week Suggested for the 
Benefit of Property Owners and Fire Insurance Companies 


October 3 to 9 has been designated, through- 
out the nation, as “Fire Prevention Week.” 
The meaning of that phrase is self explanatory 
but its application to various sections of the 
country is something that depends entirely 
upon local environment and local needs. Being 
cognizant of their own needs, to a far greater 
extent than anyone else, particular areas have 
within their power, the capacity and knowl- 
edge of making Fire Prevention Week, a suc- 
cess, as far as it pertains to the specific region. 
In the last then, Fire Prevention 
Week will realize its greatest usefulness when 
it is localized by the individual village, town 


analysis, 


or city. 

In New York State in general, and in New 
York city in particular, we are confronted 
with a situation far more acute from that which 
prevails in other States and cities. The coal 
strike of last winter produced its greatest ef- 
fect in the Empire City, due to the fact that 
New York city is credited with consuming ap- 
proximately, two-thirds of all the hard coal 
used in the United States. New York there- 
fore, was not prepared to cope with the effects, 
resulting from the use of substitutes for an- 
thracite, such as bituminous, coke, wood and 
waste materials. 

Besides turning the town of gay lights into 
acity of soft coal filth, the coal strike worked 
havoc in the city’s fire loss. The New York 
Board of Fire Underwriters estimated that the 
nnmber of fires during the first five months of 
1926 increased 16.65 per cent over those dur- 
ing the corresponding period in 1925 and that 
the increase in terms of monies was from $o,- 
343,908 to $10,807,865. This estimate is based 
on figures representing 60 per cent of the city’s 
total fire loss. 

Concerning fires in New York city due to 
chimney, defective flue and heating apparatus, 
excluding oil stoves and heaters, the June edi- 
tion of the Fire Insurance Monthly Bulletin 
states that “during the last quarter of 1924, 
New York city reported 814 fires due to the 


above-mentioned causes. In the last three 
months of 1925, this number jumped to 1032. 
The first quarter of 1925 showed 666 fires and, 
during the first three months of the current 
year, a climax of 1687 was reached. In other 
words, there were 218 more chimney, defective 
flue and heating apparatus fires in New York 
city during the last three months of 1925 than 
there were for the corresponding period of 
1924, and for the first quarter of 1926, there 
was an increase of 1021 fires over the first 
quarter of 1925.” 

In the same publication we stated that a 
predominant cause “for the fire increase was 
small fire boxes, narrow flues and chimneys, 
and small areas. In the West, where 
anthracite is almost unknown, and bituminous 
coal is used almost exclusively, the fire boxes 
are much larger than in New York, flues and 
chimneys have a greater diameter, and the grate 
areas are larger. Due to the incomplete com- 
bustion of soft coal, and intense heat generated 
by it a great deal of soot and partly combus- 
tible coal is deposited on the walls of the flue 
and chimney. In New York, where furnace 
apparatus is not built to cope with this sur- 
plus, the result is often a fire—soot narrows 
the opening in the flue to a very small passage, 
ignited sparks settle upon the already deposited 
surplus which is still partly combustible, and 
the result is a chimney or defective flue fire. 
In the West, this possibility is almost negli- 
gible due to the different construction of heat- 
ing apparatus. 

“During the summer months, the soot and 


grate 


deposit in chimneys and flues will have an op- 
portunity to dry out thoroughly and, due to 
the fact that the combustible qualities have not 
been entirely eliminated from the particles of 
bituminous coal, it is very likely that there will 
be a great deal of chimney and flue fires when 
the furnaces are put to use again in the fall. 
Unless owners and landlords see to it that the 
flue and 
cleaned, the results of the coal strike will not 


furnace, chimney are thoroughly 
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have been exterminated. but will recur again, 
during the winter of 1926-27, wih renewed 
energy and force, effecting a loss which will 
at least equal, if it does not surpass, the tre- 
mendous loss of this past soft-coaled winter.” 

Just what should be done in New York city 
to make sure that the effect of the coal strike 
will not repeat itself, can no longer remain a 
matter for conjecture. Fire Prevention Week 
presents us with an opportunity to bring home 
to householders the necessity for cleaning flues 
and chimneys before Father Frost puts them 
in use again. In homes where financial embar- 
rassment prevents the employment of an expert 
chimney sweep to give the chimney and flue 
a thorough and professional cleaning, various 
methods can be used. One of the most com- 
mon methods is to place a weight in a thick 
piece of merchandise with a rough exterior, 
such as folded burlap or rugs, and scraping the 
sides of the chimney by swinging the cleaner 
around. Then there is the time-worn but effec- 
tive method of an old fashioned flatiron sus- 
pended at the end of a rope. These two sys- 
tems have been found very satisfactory as well 
as economical, and are within the reach of those 
who cannot afford to employ a chimney sweep. 

Flues and stovepipes should be subjected to 
a thorough cleaning, particular attention being 
given to the stovepipe thimbles through which 
the pipe passes for here it is that pipe deteriora- 
tion and rust are most apt to pass unnoticed 
and undisturbed. 

The merging of a “Clean The Flue and Chim- 
ney Week” with “Fire Prevention Week” will 
do much to check embryonic fires of the com- 
ing winter, and we recommend that the local 
authorities incorporate such an idea for New 
York city. Other cities, materially affected by 
the use of substitutes for anthracite, could 
also profitably war on defective flues and chim- 
neys. On the theory that an ounce of preven- 
tion is worth a pound of cure, it might be said 
that a day of cleaning is worth a month of re- 
building. 
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Historical and Statistical 





AMERICAN GENERAL INSURANCE 
COMPANY 
Chicago, III. 
Company in Process of Liquidation 
The Insurance Department of the State of 
Illinois is liquidating the American General 
Insurance Company of Chicago which was or- 
ganized five years ago. The company since 
that time has conducted a small and decreas- 
ing business in fire and tornado lines, and the 
liquidation proceedings are a climax to heavy 
tornado losses suffered by the company last 
year in Southern Illinois. 





AMERICAN LLOYDS, INC. 
New York, N. Y. 
Officers of New Stock Company 

The American Lloyds, Inc., of New York, 
recently organized as a stock company by the 
Underwriters at American Lloyds, the organ- 
ization of which was chronicled in the May 
issue of the Fire Insurance Monthly Bulletin, 
announces the following list of officers: Leo 
O. H. Wise, president; David S. Walton, vice- 
president; Robert L. Stewart. secretary and 
treasurer, and C. C. Vail, assistant secretary 
and treasurer. As previously announced the 
new company will have an initial capital of 
$300,000 and a surplus of approximately $150,- 
000. 





CALIFORNIA INSURANCE COMPANY 
San Francisco, Calif. 
Company Extends Writings 

The California Insurance Company of San 
Francisco has announced its intention of ex- 
tending the writing of all risks insurance to 
include the entire United States. This an- 
nouncement varies the company’s original in- 
tention to confine its all risks coverage to the 
Pacific Coast field alone. It is understood, that 
the extention will be under the supervision of 
W. B. Brandt & Company, general agents. 


HOMESTEAD FIRE INSURANCE 
COMPANY 
St. Louis, Mo. 
New Company Incorporated 
The Homestead Fire Insurance Company 


of 
c i / : 
St. Louis, Mo., has been incorporated to oper 
ate on the mutual plan and write fire and 
lightning insurance. Incorporators are: James 


W. Garner, Harry Hochman, D. V 


. Greenway 
and L. J. Gabbert, Jr. 


MARQUETTE NATIONAL FIRE 
INSURANCE COMPANY 
Chicago, III. 

Fraudulent Stock Deal Charged 

The Marquette National Fire Insurance 
Company of Chicago, IIl., was recently brought 
before the Blue Sky Commission of Keene 
due to a complaint filed against Anthony Matre, 





president and his brother, Francis Matre, sales- 
man, alleging violation of the laws as well as 
misrepresentation in the sale of stock of the 
Marquette National. It was but a few months 
ago, that the Marquette National merged with 
the Pittsburgh Fire into the new Marquette- 
Pittsburgh Insurance Company. 

The charges against the president of the 
Marquette National are being brought by Rev. 
J. Verdan of Greenburgh, Kan. It seems that 
in 1913 the Marquette National was permitted 
to sell $100,000 worth of stock in Kansas and 
in 1916 at the company’s request, its certificate 
and licenses of agents were revoked. It is, 
however, alleged that in 1924 Francis Matre 
sold Father Verdan $50,000 worth of Mar- 
quette stock, dispiaying the old certificates and 
licenses to sell the stock, which had expired. 
In the complaint, it is further alleged that the 
Matre brothers persuaded Father Verdan to sell 
his Marquette stock to them in return for 
stock in other company which he claims is 
worthless, and that as he received no dividends, 
he began an investigation terminating in the 
present suit. Since the original purchase of 
Marquette stock, the claimant asserts that he 
has purchased $171,000 worth of securities from 
Francis Matre and the Kansas Blue Sky Com- 
mission have been informed that the Matre 
brothers and their agents have sold over $18,- 
000,000 worth of in the last three 
years, over an area of 27 States. 

The Marquette National asserts that the sale 
of Marquette stock was not in violation of 
the Kansas laws. 


securities 


NATIONAL UNION FIRE INSURANCE 
COMPANY 
Pittsburgh, Penna. 
Company Institutes Legal Proceedings 
Against Agency 
The National Union 
pany of Pittsburgh has recently 


Insurance Com- 
filed a peti- 
tion in Kentucky courts to have a receiver ap- 


Fire 


pointed for the Perry Agency at Louisville. 


The petition avers that the agency failed to 
account for premiums over a period of eight 


months, which premiums total $4700. Other 
complaints, it is understood, have been filed 
against the agency and Commissioner S. M. 


Saufley has ordered that all the licenses of 


members in the Perry Agency be revoked. 


NEW ENGLAND FIRE INSURANCE 
COMPANY 
Pittsfield, Mass. 

Company Terminates Palmetto Argeement 

The New England Fire Insurance Company 
has brought to a close its agreement made with 
the Palmetto Fire to take 60 per cent of the 
Chrysler business which was turned over to 
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the Palmetto Fire, and it is understood that 
the New England Fire has forwarded a check 
to the Palmetto Fire representing the differ. 
ence between premiums received from the Pal. 
metto on Chrysler business, and the losses and 
expenses incurred. The New England Fire 
had reinsured the Palmetto-Chrysler business 
to the extent of 20 per cent and it seems that 
the present action on the part of the New Eng. 
land Fire will probably wind up in the courts, 





PAN-AMERICAN FIRE AND MARINE 
INSURANCE COMPANY 
San Antonio, Texas 
New Company Being Organized 

The Pan-American Fire and Marine Insyr- 
ance Company, a new company crganized with 
a proposed capital of $1,000,000 has been 
granted a license to sell 5000 shares of cap. 
ital stock at $150 a share with a commission 
allowance of 20 per cent. Although the new 
company has not as yet filed articles of in- 
corporation, it has selected a board of direct- 
ors which consists of the following: Judge D, 
A. Gregg, W. J. Watkins, J. E. Adams, H. W. 
Tucker, R. H. Cameron, H. H. Ochs and A. 
L. Moon. All of the above mentioned men are 
from San Antonio with the exception of Judge 
Gregg, who is an Austin man and who at pres- 
ent is chief clerk in the office of the Secretary 
of State. 


PEARL RIVER FIRE INSURANCE 
COMPANY 
Pearl River, N. Y. 
Voluntary Liquidation Proceedings Insti- 
gated 
The Pearl River Fire Insurance Company 
of Pearl River, New York, which was organ 
ized in 1924 has been served with an order to 
show cause why it should not be liquidated by 
the New York Insurance Department. Sub 
scribers of stock have paid in $6338, but the 
company has never actively participated in the 
It is understood that those 
vitally interested in the company’s organiza. 


insurance business. 


tion wishing to pay back the full amount of 
subscriptions desired to dissolve the compaty 
and took the liquidation means to do s0. 


PHOENIX SECURITIES COMPANY 
Hartford, Conn. 
Holding Company Increases Capital 
The Phoenix Securities Company of Hart 
ford, Conn., has voted to increase its capital 


from $2000,000 to $3,000,000, but at present, no 
plans have been divulged for the use of the 
The Phoenix Securities Company be 


sides being the holding company of the Phoenix 


crease. 


Insurance Company, holds the majority of the 
stock of the Central States Fire Insurance 
Company of Wichita, Kan., and the Equitable 
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Fire and Marine Insurance Company of Prov- 
idence, R. I. The Phoenix Securities has also 


9 shares of the Connecticut Fire and con- 
’ able block of stock in the Re- 
Philadelphia, 
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SEABOARD INSURANCE COMPANY 
Baltimore, Md. 

Company Controlled by New Interests 

The Seaboard Insurance Company of Balti- 
more, Md., has recently changed hands. The 
new interests are headed by Rodney J. Brooks 
of Joseph W. Brooks & Company, general 
agents of the Seaboard in charge of under- 
writing. Mr. Brooks, who was formely vice- 
president and treasurer of the company, suc- 
ceeds Louis Eliasberg as president. Other of- 
fcers of the new regime are: Vice-President 
William L. Geddes, Treasurer Adrian J. 
Grape, Secretary Charles H. Knapp, and As- 
sistant Secretary John S. Forestell. The Sea- 
board Insurance which does a fire business and 
particularly specializes in automobile insur- 
ance, is now governed by the following board 
of directors: Rodney J. Brooks, Luther M. R. 
Willis, Louis Eliasberg, Charles H. Knapp, 
Adrian J. Grape, A. Krieger, Charles E. 
McCoy, Martin J. Rielly, Thomas B. Sheridan, 
Timothy J. Hooper and L. W. Cottman. 


WATERLOO INSURANCE COMPANY 
Des Moines, Ia. 
Articles of Incorporation Filed 

A new company known as the Waterloo In- 
surance Company, has recently filed its articles 
of incorporation at Des Moines, Iowa. The 
company which is being organized with a cap- 
ital stock of $25,000 has the following officers: 
President La Mar Duke, Vice-President F. A. 
Duke and Secretary and Treasurer A. R. Ham- 
lin, 
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ANCE COMPANY 
Richmond, Va. 

Company Examined by Insurance Depart- 
ments of Virginia, Massachusetts and 
North Carolina 
The Virginia Fire and Marine Insurance 
Company of Richmond, Va. was examined by 
the insurance departments of Virginia, Massa- 
chusetts and North Carolina as of June 30, 
1926. The report, dated August 10, 1926, is 

herewith presented in full: 

The last examination of this company was 
made, as of December 31, 1922, by the depart- 
ments of Minnesota, Ohio and Virginia. This 
examination covers the period from that date 
up to and including all transactions of June 30, 
1926, 

History 

This company operates under a charter dated 
March 14, 1832, and as its complete history has 
been recited from time to time in reports on 





file with the Virginia department, it is not 
thought necessary to repeat it here; suffice it 
to say that the company has been in active op- 
eration since it started business and has weath- 
ered the various financial panics without loss 
to its stockholders, 

Although its charter gives it the privilege to 
write every kind of insurance, the company 
confines its writings to fire, tornado and sprin- 
kler leakage risks. 


Territory 

The company operates in the following 
States: Alabama, Florida, Illinois, Louisiana, 
Michigan, New Jersey, North Carolina, Penn- 
sylvania, Texas, Connecticut, Georgia, Indiana, 
Massachusetts, Minnesota, New York, Ohio, 
Tennessee, Virginia, Wisconsin and the District 
of Columbia. 

Officers and Directors 

On July 14, 1926, the company suffered the 
loss, by death, of its president, William H. 
Palmer. 

The affairs of this company are conducted by 
a board of directors of seven, elected by the 
stockholders for a period of one year. The 
following is a list of directors and officers: 


Directors 
W. Meade Addison, Julien H. Hill, Fred E. 
Nolting, H. L. Cabell; J. Jordan Leake, E. A. 
Palmer* and Wm. H. Palmer, Jr. 


* Elected by the board of directors to fill the va- 
cancy caused by the death of Wm. H. Palmer. 


Officers 
President, Fred E. Nolting+; vice-president 
and chairman of board, Wm. H. Palmer, Jr.; 
B.C. treasurer, J. C. 


secretary, Lewis, Jr.; 


Watson. 





+ Elected by the board of directors, July 27, 1926, 
to fill the vacancy caused hy the death of its late 
president. 


Officers’ Bonds 

The secretary, B. C. Lewis, Jr., Treasurer 
J. C. Watson and Assistant Secretary W. P. 
Hill are bonded each for $10,000. The general 
agent and several of its clerks are bonded for 
amounts ranging from $5000 to $10,000. All 
of the under a scheduled 
bend in a company admitted to this State for 
the transaction of this class of business. Work- 
men’s compensation, as required by the law of 


above are covered 


Virginia, is carried on all of its employees. 


Financial Statement 
The following is a statement of the income 
and disbursements for the six months’ period 
ending June 30, 1926, together with a list of 
assets and liabilities as of the same date: 


Capital Stock $500,000 


Ledger Assets, December 31, 


$3,176,962 


INCOME 
Gross premiums $1,169,945 
Less: Returned Prems 


Reinsurance......... 


317,314 509,864 
Net Premiums....... $660,081 
Gross int. on mortgage loans ; 
Gross int. on collateral loans..... 3e 
$ross int. on bonds and div. on 

stocks, less $87.50 accrued int. 

on bonds acquired during the 

year...-- 








Sadie ItGte0E oi « oic.o 2 onze cocae ,o77 
Gross rents, including $2,500.00 
for occupancy of company’s own 
WAN otras cond bcccueedcanas 4,000 
Total Interest and Rents..... $70,760 
Refund of Federal income taxes............ $20 
From agent’s balances previously charged off. 96 
Gross profit on sale of bonds..............- 11,965 
TOU TRGB Sig cetiecossincensaintse $742,922 
Te le SCO NON oa a ccs creme semen $3,919,884 
Amount brought forward............---+++ 3,919,884 
DISBURSEMENTS 
Choon lotiee PGE oi. 6 cvs ciincicces $639,802 
Less: Salvage........ $4,903 
Reinsurance......... 212,487 $217,390 
INGE Bene TUM es celscedvccnvedanedses $422,412 
Loss Adjustment expense..........-.--+--- $7,259 
Agents compensation incl. brokerage........ 169,131 
Ageitth ANGWEMEES 6 2 oo oe hock te niewee snes 2,197 
General and Special Agents’ expemses....... 9,731 
Selasses GF GO SI eons 605 seo oR a ene Ss 16,279 
Executive traveling expenses..........-..+- 1,100 
Salaries & Fees, Directors, Officers & Clerks. . 38,016 
Rent including $2,500 for rent for company’s 
occupancy of its own building............ 5,742 
Purnsture and Wintatess< .<..:00 2 6k ees cciees 904 
pT RR Se Ne ere rer rr re 1,604 
Inspections and surveys...........2-+++00- 16,441 
be ere errr re cr tr 
State, County and Mun. taxes... $25,659 
Departatent F668... 6 occ ccccscee 2,152 
Fire departments. .............. 3,888 
Fire patrol and salvage.......... 2,000 
SuRty CANOE oo ccc odes cssencce 104 $33,803 
Postage, telephone, telegraph and express... . $1,359 


CORR Coin 50 sno Cenccesecmnnncensee 1, 
Advertising and subscriptions $3,857; Print- 

















ing and Stationery $7,889..............- 11,747 
Cama. 5 5 Soe aiccie die evinces aee ess 396 
Real Estate expenses: 

Repairs and expense.......... $492 

Taxes on real estate.......... 1,340 $1,832 
Dividends on stock outstanding. ........... $30,000 
Logs Guy dale GF Dandi e656 .cdi 0 cc weicescamies 287 

Da re PE ey ree $771,436 
NOI a noc o ca aed wnakaae oe Sena 3,148,448 
LEDGER ASSETS 
Book value of Real Estate................. $71,798 
Mortgage loans on real estate.............. 60,400 
Book value of Bonds $.......... $2,159,149 
Book value of Stocks........... 463,900 $2,623,049 
RIGUCOHE TE OMEN e ook cece ecsnce mode ages 111,452 
Agents, Balances: 

Prior, $37,943; Sub., $241,982......0...... 229,925 
GIN SGUPAMOINIE o.oo: oe 0 acca so 6-srar sin ine eraln ete 274 
New York Agency balance...............-- 1,600 

Total Ledaut Assets 2.0.46 esis 00s 0c oes $3,148,448 
Non LEDGER ASSETS 

Int. accrued on mortgage loans... $676 
Interest accrued on bonds....... 31,440 $32,116 
Market value of real estate over book value.. 48,202 
Market value of bonds over book value..... 144,559 
Reins. recoverable on losses paid........... 16,523 
Clea Ants i 5 5c ce se ccdiouwscutveudes $3,389,848 

Non ApMITTreD ASSETS 

Agents balance over 90 days due. $37,943 

Hitlts RECOVERING. 6.6.6 sc cesccesess ; 224 
New York agency balances...... 1,600 $39,767 
Total Admitted Assets...... $3,350,081 

LIABILITIES 
ee meer ere eC $149,423 
Estimated expense of investigating losses... . 1,2 

Unearned premium reserve.........--+-++++ 1,280,507 
Div. declared and unpaid...............+-- 30,000 
Bilis etc., due’ OF accru!d . ... 2 6 ees cccwss ss 2,500 

Estimated amount hereafter payable for fed- 

eral, state and other taxes based upon the 
business of the year of this statement... .. 6,000 
Reserve for contingencies.............+-+++ 150,000 
Total Liabilities Except Capital........ $1,619,680 

Capstal Paid Ut ..< .o.2cfe-cs cc ces $500,000 
SNE ra cionddeccececsooen sso 1,230,401 1,730,401 
WORM Si ob dvice esau dee ncemees $3,350,081 


INCOME AND DiIsBURSEMENTS.—The items of 
income and disbursements are self-explanatory 
and need no particular comment, as they are the 
regular items incident to the conduct of the 
company’s business. 


Assets 
Rea Estate.—The company owns three 
parcels of real estate which are: home office 
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building located at 1015 East Main street, a 
warehouse in the rear of the home office build- 
ing and 754 feet of unimproved lots on North 
7th street, all located in Richmond, Va. 

Deeds showing ownership of these parcels 
were exhibited and all are carried on the books 
of the company at cost to them. These par- 
cels were appraised by the Virginia department 
in 1917 for $151,500.00, and as the company 
only claims as market value over book value 
on real estate of $48,201.72 it was not thought 
necessary to have these properties reappraised 
and no change in the non-ledger figure has been 
made. 

Mortcace Loans.—This 
fied by inspection of the mortgage notes and 
supporting papers, all of which is loaned on 
improved real estate in the City of Richmond. 
From the appraisals on file, it appears that 
these loans are not jn excess of 50 per cent of 
the value of the property mortgaged. All loans 
are protected by fire insurance policies with the 
loss payable clause in favor of the company. 

Bonps AND StocKs.—These items were veri- 
fied by actual inspetcion of the bonds and stocks 
in the company’s possession, with the excep- 
tion of those on deposit with the various in- 
surance departments, kept in a lock box of a 
local bank and consist of: 


amount was veri- 


United States Government................ $719,707 
State, County & Municipal................ 692,464 
ME ci re es ee relates eke 327,062 
RU EINE oo sock cre nn Gives Mace awrccveie 118,143 
DE TSS ORS eR es eee ieee ae ania 301,773 

ee ne ea aE $2,159,149 

Ee Care AE: a Meeks Nail nw Ea 463,900 


$2,623,049 


The market value, as of June 30, 1926, was 
obtained from a local brokerage concern and 
the excess market value over book value is al- 
lowed as a non-ledger asset. There are no 
bonds in default and no past due interest. 

Bonds on deposit were verified by signed 
statements from the various States in which 
the company maintains a special deposit. 

Deposits IN BANKs.—Moneys in banks were 
verified by statements from the depositories 
and, reconciled with the outstanding checks, 
found to agree with the ledger account. 

AGENTS’ BaLances.—A trial balance of the 
agents’ ledger was drawn off and separated into 
the prior and subsequent to ninety days due. 
Balances over ninety days due were deducted 
as non-admitted. 

Interest due and accrued was computed, as of 
June 30, 1926, and the amount as allowed as a 
non-ledger asset is considered correct. 


Liabilities 
A compilation of the unpaid losses, as of 
June 30, 1926, showed a total of $149,422.61, 
which includes $15,000.00 estimated losses not 
reported. A careful check of the loss register 


shows that the list as compiled is correct and 
that the estimate for unreported losses is ade- 
quate. 

The amount as set up in the financial state- 
ment for the estimated expense of investigation 
and adjustment of losses is considered ample. 

The company’s unearned premium reserve is 





carried on hollerith cards. A test check from 
the original records to the cards was made and 
no errors were discovered. A complete inven- 
tory was then taken and the reserve as reported 
in the financial statement was the result. 

At a meeting of the board of directors on 
June 4, 1926, a semi-annual dividend of 6 per 
cent was declared, payable July 1, 1926. This 
amount is set up as a liability. 

All other liability items 
statement are considered adequate and are self- 


included in the 


explanatory. 

All reinsurance and agents’ contracts in ef- 
fect June 30, 926, were examined and all ap- 
pear to be regular in form. All of them con- 
tain a contingent commission clause, the con- 
tingent period being the calendar year in all 
cases. 

The capital stock liability was verified by 
inventory of the certificate stubs and found to 
consist of twenty thousand (20,000) shares out- 
standing with a par value of $25.00 per share. 

The stockholders’ and directors’ minute books 
were examined. On March 6, 1925, the board 
of directors authorized the payment of expenses 
in connection with the pooling arrangement of 
th company’s stock. This payment, amounting 
to $7,500.00, was disbursed in March, 1925, and 
charged to legal fees. 

A detail check of all disbursements and a 
test check of income items for the first six 
months of 1926 was made, also test checks for 
the years 1923, 1924 and 1925. There were no 
errors detected and the work was neatly done. 

Examiners S. W. Hauser and J. P. Baldwin 
of the Virginia department assisted in making 
this examination and we wish to acknowledge 
the courtesy of both officers and employees 
shown us during the course of this examination, 

Respectfully submitted, 
T. H. O’Connett, 

Examiner, Massachusetts Insurance Dept. 

A. L. FLETCHER, 

Examiner, North Carolina Insurance Dept. 

C. O. Evans, 
Chief Examiner, Virginia Insurance Dept. 





COMMERCIAL UNION ASSURANCE 
COMPANY, LTD. 
London, Eng. 
Extracts from Examination by New York 
Insurance Department as of December 
31, 1925 


History and Organization 

The Commercial Union Assurance Company, 
Ltd., was incorporated under the laws of Great 
Britain in 1861. In 1871 the company estab- 
lished a United States Branch and was ad- 
mitted to transact the business of fire insur- 
ance in the State of New York under Article 
III of the Insurance Law and subject to the 
provisions of section 27. In 1911 the company 
increased its statutory deposit with the State 
of New York and qualified for marine powers 
under Article IV of the Insurance Law. 

At present the company is licensed to do 
business in all the States of the United States, 
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the District of Columbia and the Territory of 
Hawaii. 


General Statement 


” The following is a statement of the com. 
pany’s assets and liabilities as determineg by 
this examination: 


ASSETS AND LIABILITIES 
December 31, 1925 
ASSETS 


Ledger Assets . 
Book value of real estate. ............0000. $1,811,799 


ND RANI TORINIR ISS 0.5 5.4% vido far oipve.'s lal sl-eracineerevecevera 000 
Book value of bonds and stocks............ 8,455,887 
ITA SNE CMR oan 0's ners vi acepiaseecese $3,008 ' 
RSGIN AIT IAD TANS os. vars: cov ahe-s’e1 a) su, are 2,517,50 2,520,510 
Balances due from agents, brokers 
ANG COMPACTS « &.6-5. 5: 5.0's:0:606.5'9 9-5 $2,279,569 
Less due for reinsurance, etc..... 380,141 
$1,899,428 
Less reserve for premium withheld 
under reinsurance treaties........ $454,293 
$4 
Funds held by agents for Co’s real estate..... 12,908 


Canadian Railroad a-c, Fire Branch......., 8.086 


Canadian Account, Marine Branch......... 20,839 
Bills receivable take for premiums........., 29,498 
Reinsurance recoverable on paid losses...... 75,139 
——— 
Total Ledger Assets...... - $14,438 724 
Non-Ledger Assets 
Accrued interest on bonds not in default..... $100,309 
Accrued interest on mortgage loans......... 541 
Rerits duc: and acctued: ... . . 6 css cbse cwes 1,722 
Market value real estate over book value.... 934,184 
Market value bonds & stocks over book value. 393,360 
as NERS oose5 hs as wre 4 5 ein ene enna $15,868,840 


Deduct Assets Not Admitted 


Agent’s balance over three (3) 

MIOHEHS GUC ce. 6- wicesaie elec sieiere $108,612 
Canadian R.R.a c, Fire Branch... 8,086 
Canadian a c, Marine Branch.... 20,839 
Canadian Bank of Commerce bal. 13,099 
Bills receivable past due......... 2,875 


Excess of bills receivable not past 
due, over unearned premiums 





HOROMIA 3! <4 ios iva-c a-cic o ee ears 3,009 $156,520 
Total Admitted Assets...... $15,712,320 
LIABILITIES 

Unpaid losses (Gross)........... $2,056,879 
Less authorized reinsurance...... 554,763 $1,502,126 
Unpaid loss adjustment expenses........... 25,000 
Unearned premiums..............; Pearse 8,783,686 
Amount reclaimable on perpetual policies.... 84,339 
PRCGPE UGE COROS og 5.5 6.456 sie scent ww tierra hans 250,000 
Expenses due or accrued..............+000% 15,000 
Real Estate expenses due or accrued........ 7,000 
Rent received in advance.............00085 4,167 
Contingent commissions due or accrued..... 60,000 
Special refund reserve—State of Wisconsin... 2,930 
Special refund reserve—State of Missouri.... 50,000 
Total PAaPities ..< 5 os. ciccaisreaiesotene wes $10,784,248 

WeHOsit Capitals 66.65 ss acciersc ese $400,000 

RAMEN cae annie bd oo ece Oe ONS ee oie 4,528,072 
Surplus to policyholders......... $4,928,072 
$15,712,320 


Liabilities 

Unpaw Losses (FireE).—The liability for 
unpaid losses was established by examination 
of the company’s loss registers at the offices 
in New York, Chicago and Atlanta and from 
statements furnished by the departments which 
were not examined. 

Losses outstanding on December 31, 19% 
were listed at the amounts paid if settled since, 
and at the amounts estimated if still unpaid at 
the time of making the examination. Losses if 
curred prior to December 31, 1925, but reported 
subsequently, were listed in a similar manner. 

As a result of examination, the following 
changes were made in the company’s figures 
as reported in its annual statement: 
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Increase De O00 
York Office...-+-+++eeeees a 4 
Meicago Offices. see eeerer ese $70,000 adie 
Pvc nese ernst sere 
Ata ramcisCO RS ceo o-te wooo ___ 8,000 Oe 
$76,000 $44,000 


The net increase in the company’s figures is 
$32,000 and is due to the losses reported sub- 
sequent to the close of the statement period, 
which were in excess of the reserves carried 
for unreported and any savings effected by dif- 
ferences between estimates and settlements. 

Unpai Losses (Martne).—The loss rec- 
ords of the marine department were examined 
at the office of the marine manager. In addi- 
tion to the unpaid losses reported by the New 
York office and the various branches the com- 
pany included a reserve for estimated unre- 
ported losses, amounting to $148,500.00. This 
is believed to be ample to provide for all the 
losses the company will be called upon to pay 
for which it was liable on December 31, 1925. 

UNEARNED PREMIUMS (FirE).—The com- 
pany’s record of premiums in force is made up 
from tabulations of punch cards representing 
writings and cancellations and _ reinsurance 
effected and canceled. 

The branch offices punch their own cards and 
furnish the New York office with summary 
master cards each month. These cards are 
combined with those of New York office and 
the totals are balanced with the ledger figures 
monthly. 

Test checks were made of the distribution 
of premiums by terms and expirations. The 
summaries and recapitulations were checked 
and found to be correctly treated except for 
certain differences which practically offset each 
other without materially affecting the final re- 





sults. The following is a summary of the fire 
premiums in force and the unearned thereon 
as at December 31, 1925: 
Term In Force Fraction Unearned 
One year & less 1925-1926....... $3,976, 383 1-2 $1,988,192 
Twoyears  1924-1926....... 2,012 1-4 503 
ais 1925-1927....... 24,985 3-4 18,736 
Three years 1923-1926....... 2,527,843 1-6 421,307 
ees 1924-1927....... 2,988,685 1-2 1,144,343 
omy 1925-1928....... 2,226,821 5-6 1,855,684 
Four years 1922-1926....... 906 1-8 113 
es 1923-1997....... 1,244 3-8 466 
eS 1924-1998. ......- 4,975 5-8 3,109 
ae 1925-1929....... 15,651 7-8 13,695 
Five years 1921-1926....... 382,492 1-10 38,249 
ial ips 432,741 3-10 129,822 
2 1923-1928....... 480,263 1-2 240,131 
as 1924-1929....... 532,561 7-10 372,793 
ais 1925-1930....... 635,546 9-10 571,992 
Over Five Years REE PES 18,108 Pro rata 10,190 
Advance premiums............. 33,337 100% 33,337 
$13,584,553 $6,842,665 


In the above schedule a small correction has 
been made in the figures as reported by the 
company, by transferring $26,556.20 from ad- 
vance premiums to one year and short term ex- 
piring in 1926, 

UngarNep Premiums (OTHER THAN Fire) 
—The premiums in force on miscellaneous 
classes were tabulated in the same manner as 
fire business, except ocean and inland marine 
classes, 

The following is a schedule showing the 
Premiums in force and unearned under miscel- 





figures 





laneous classes as at December 31, 1925: 


Premiums 

in Force Unearned 
CECH MAGNO SS 5 iss oie veer eiee $73,774 $55,727 
Motor Vehicles SR eg ee ee 675,198 339,454 
Inland navigation and transporta- 

tion (including jewelry)........ 1,947,468 981,128 
OMIM a5: ince oi Sai koe ea ee 880,961 482,730 
gL ee Re Pree ee eee 124 74 
Sprinkler leakage............... 25,299 13,527 
Riot, civil commotion and explo- 

SUN So as 5 warns ene reece a Oe 48,650 25,645 
PMGCIIAN oo oasis cai edle Rare 51,367 39,051 
UMN cro) own ral are ule b Hawa ol wleece aie 8,003 3,685 

BOGGS. is. « clatincuteeras $3,710,844 $1,941,021 


PERPETUAL Risks.—The total net premiums 
on deposit for perpetual risks amounts to $88,- 
778.08 and a reserve of 95 per cent, or $84,339.- 
18 is carried to provide for the amount re- 
claimable under such policies. 

CoNTINGENTS CoMMISsIOnS DUE oR AC- 
cRUED.—An estimate of $60,000.00 has been in- 
cluded in this report as a liability for con- 
tingent commissions due or accrued. Approx- 
imately $40,000.00 was paid during the first 
part of 1926 and the additional $20,000.00 is 
a conservative estimate to provide for accrued 
contingent commissions of the marine depart- 
ment for the year 1923, 1924 and 1925. 

OTHER RESERVE AND LyiABILITIES.—The re- 
serves for taxes, expenses and other liabilities 
due or accrued have been estimated and are 
believed to be adequate. 

Missourt RATE CAsE.—Fire insurance com- 
panies doing business in the State of Missouri 
were ordered to reduce their rates in that State 
as of November 15, 1922. The Supreme Court 
of Missouri in May, 1926, sustained the order 
of the Superintendent of Insurance of Missouri 
and unless the decision is reversed on appeal 
to the United States Supreme Court, com- 
panies will be liable for return premiums 
amounting to between $7,000,000.00 and $8,000,- 
000.00. A contingent reserve of $50,000.00 is 
included in this report as a liability to cover 
this company’s proportion thereof, without prej- 
udice to the interest of the companies. 


Capital Statement 
The financial condition of the company un- 
der the provisions of Section 27 of the Insur- 
ance Law, as at December 31, 1925, was found 
to be as follows: 





SSETS 
Deposits with State ieee (excluding Sprciul Deposits) 
Par —— 
Value 
en WEN aso ota denmacname #800,000 3768. “160 
Qs os aris nos wr oe emis Ae oaels 120,000 121,200 
MGsNENUSCLES. scence ecoune es 100,000 89000 
NOR a ii Sec adaciweneees $1,020,000 $978,360 
Deposits with United States Trustees 
TORE FIMEROM ew 5.o cred. oie cane wale etre noo wale cel $2,562,509 
DAOR LON i kc accveedésecdvdousecwe 59. ,00C 
ORGS ANGE CROCEM ik <6 6.0.00 <u no eeccavincseus 7,785 927 
CAMIE TR OMT « oi5 oc) 5% cravinrcirewler vremeew esis 355, 572 
VOM er ncaa 5 oo sca olalera kiven area deters $10,761,008 


Total Gross Assets in the United Staces de- 
posited with State Officers and U.S. Truste e$11,739,368 
LIABILITIES 
Unpald losses: QiG6) occccecc kecceteeceec eee $1,502,126 


Unpaid losses adjustment expemses......... 25,000 
Umeasied PL@WIUIEG .. «6.666006 voce nesocaces 8,783,686 
Amount reclaimable on perpetual policies... . 84,339 
Due to other companies for reinsurance, etc... 380,141 
Premiums withheld under reinsurance treaties. 454. 293 
Expenses due of accrued... sc cccccccccecs 15,000 
TR BOE WR in oes cas etencpucervess 250,000 
Real estate expenses due or accrued......... 7,000 
Rent received in advance.............cc008 4,167 
Contingent commissiyns due or accrued..... 60,000 
Special refund reserve; State of Wisconsin... 2,930 
Special refund reserve; State of Missouri.... 50,000 





$11,618,682 
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Deductions allowed for liabilities 
offset by assets: 





Company Balances........... $249,881 
Special State Deposits......... 86,960 336,841 
INGE Eta io digs decd catnetaawnes $11,281,841 
Capital Under Section 27 Insurance Law.... 457,527 
$11,739,368 


Under the capital statement the company 
shows a “capital within the United States” un- 
der the provisions of Section 27 of the Insur- 
ance Law, amounting to $457,526.87. Under 
the general form of statement the company 
shows a surplus to policyholders amounting to 
$4,928.071.76. The difference is accounted for 
in the following reconciliation: 


Surplus to policyholders (Gen’! Statement)... $4,928,072 





Capital under Section 27 (Cz apiti ul St atement) 457, 527 
PARC sc dics gencatnncweciamecbes $4,470,545 
Assets not allowed in Capital Statement 
Real estate (Philadelphia) not trusteed...... $183,474 
Caslt BOG (GGG o 5 i.c'4 a cccadeiancatccom 2,151,839 
Accrued interest and rents...............2. 102,572 
Agents’ balances (Gross). -ee- $2,279,569 
Less over 90 days due........... 108, 611 
$2, a 958 
Reinsurance recoverable......... 75,139 
$2,246,097 
Less deductions allowed......... 249,881 1,996,216 
Real estate agents Meee eer eas asa 12,906 
Bills receivable not past due, less excess ovef 
unearned premiums AHOEEOD EL . w cicenaas 23,538 
“$4, 470 ,545 


UNITED STATES BRANCH 
of the 
CoMMERCIAL UNION ASSURANCE CoMEFANY, LD. 
JANUARY 1, 1925 To DECEMBER 31, 1925 


INCOME 
Gross premiums written................-.-$19,023,618 
Returt premiums... 5 < 62 oe cee $3,727, 716 
Reinsurance premiums.......... 5,594,273 9,121,989 





Net premiums written................ 
Deposit premiums written on perpetual risks. 2'744 





Incerest on mortgage loans. ............... 387,170 
Interest on bonds and dividends on stocks... 55,811 
Interest on bank deposits..............00.. 812 
Interest on bills receivable................. 31,691 
Interest on Federal Tax refunds Dod ge oy ead a ace ae a 247,976 
Rents received from company’s property gross 96,784 
Wemeranl TGs 100M ii. os cod oe cdeccaacecs ou 41,089 

Remittances from and for the account of 
Gig CUMOG sis: os cnnn ec waricdacucendadias 239 

Agents’ balances previously charged off profit 
nh aie OE CRIB a ore kc v-cnsienwnuonus 41,483 
ORG MCCUE a02-50o Sina xs Susie cae $10,810,698 


December 31, 1924.......... 14,791,682 


$25,602,380 


Ledger Assets, 











DISBURSEMENTS 

Gross amount paid for losses............... $7,623,054 
Cn ccd nanbanavewndwewene $341,270 
RGIMSGIEINGs 3 cig dicccduicuvewas 2,030,055 $2,371,326 

Net amount paid for losses............ $5,251,728 
Loss adjustment expenses. .............00. 183,941 
Commissions and brokerage............... 2,070,881 
AGGUE: CGI Soi 5. 0. 6 a ohne ee uusin wun 43,527 
Salaries and expenses of field men.......... 332,794 
Executive travelling expenses.............. 26,217 
SeaMASIED GIN SEO acc cco teecaweaa xewccuesien 625,210 
ORIE. cte ee dedddcs weve cactdtaaswendade 96,383 
Furmstuce atid GaGuneees . <ccckccscccaccvies 15,006 
ORR. «4 tied Bud dade aweda re aebewawawas 3,054 
Suanaeiions and surveys. itd dina:aie acacaieedaee 205,770 
State, county and municipal taxes.......... 237,929 
Insurance deparcments, licenses and fees.... 20,607 
Fire departments taxes.......ccccccccee “ae 44,338 
Fire patrol and salvage corps.............e. 28,939 
All other taxes, licenses and fees........... ‘ 189 
Postage, telegraph, telepHfone, etc........... 27,514 
EORR CNIS. dca ceeds kc cas csccrcecuess 12,923 
Advertising, subscriptions, printing and sta- 

HIME ass carn dewcawncudacedeudaecune 117,252 
TriSUvasee HIMRNE  5 & cen cn wns e aun ues 801 
Deposit premiums returned on perpetual risks. 3,978 
Remittances to and for the account ofjHome 

CHESS. cs Swlddcddcaucusdadusunegeuvunas 1,536,328 
Real estate, taxes, repairs and expenses..... 130,379 
Agents’ balances charged off. .............- 6,363 
L, O86: Of: Sale OF GSROUSIES . 60:6 cacccnccwixcue 30,482 
Decrease by adjustment in book value of real 

i c sivcteeoeseduindeawerccsduaverdis 88,000 
Decrease by adjustment in book val. of bonds 3,122 

Total Disbursements...... .. $11,163,656 


Ledger Assets, December 31, 1925... ccceuce Ra Gaeeae 


$25,602,380 
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ATLAS ASSURANCE CO., LTD., OF 
LONDON VS. HURST 
11 Federal Reporter (2nd) 250 

In order to avoid a fire policy because of 
fraud or false swearing, the alleged false 
statement must have been knowingly and 
intentionally made as to a material fact, and 
an innocent mistake or misstatement is not 
sufficient to bar recovery. 

The plaintiff was the owner of a stock of 
merchandise and certain fixtures in Kansas 
City, Mo. The building in which this mer- 
chandise was located was bounded on the north 
by three other storerooms, in the second of 
which an explosion occurred which resulted in 
a fire, destroying all four of the storerooms 
and the stock of merchandise and fixtures 
owned by the plaintiff. The plaintiff was un- 
certain as to just where the explosion occurred 
and was of the opinion that part of his loss 
was caused by fire and part by explosion. 

It seems that at the time of the catastrophe, 
the plaintiff had $27,000 worth of fire insur- 
ance with eleven different companies and he 
also had an explosion policy for $10,000. The 
valuation he has placed upon his fixtures and 
stock of merchandise located in the destroyed 
premises was $39,000 and in the proofs of loss 
which were prepared for him by an adjust- 
ment company, he claimed $27,000 loss from 
fire and an explosion damage of $10,000. After 
he had filed proofs of loss, which he was 
bound to do under the provisions of the poli- 
cies within sixty days from the date of the 
loss, he learned that none of the: loss was 
caused by explosion and the claim under the ex- 
plosion policy was therefore dropped. . Actions 
on the fire insurance policies were successful 
and in the present case there was a verdict in 
favor of the plaintiff for over $5000, from 
which: judgment the defendant sued out a writ 
of error to the Circuit Court of Appeals, 8th 
Circuit. 

The ‘Circuit Court of Appeals affirmed the 
judgment of the lower court in favor of the 
plaintiff and held that although a false state- 
ment made knowingly and willfully concern- 
ing some matter material to the risk with the 
intent to deceive, will avoid the policy, ayia 
although the intent to deceive will be implied 
where the false statement is knowingly and 
willfully made, nevetheless, an innocent mis- 
take or misstatement or over-valuation will 
not be sufficient to allow the insurance com- 
pany to avoid its contract but such a false 
statement must be knowingly and intentionally 
made. 


In considering the plaintiff’s action when he 
stated in his proofs of loss that the cause of the 
fire was unknown, the higher court held that 
since it was practically impossible for anyone 
to ascertain with a reasonable amount of cer- 
tainty just what was the cause of the fire, 





they believed that the plaitniff answered truth- 
fully to the best of his knowledge when he 
made the assertion that the cause of the fire 
was unknown. Also the court held that the 
insured did not swear falsely when he stated 
that the entire loss was due to fire, because 
the evidence tended to prove that the explosion 
occurred in a neighboring store room and the 
explosion did no immediate damage to the in- 
sured’s property. 


Discussion 

In the recent case of Diehl vs. Grand Farm- 
ers Mutual Fire & Lightning Insurance Com- 
pany, 205 Northwestern Reporter 672, it was 
held that a clause in the fire insurance policy 
providing “that the entire policy shall be void 
if the insured has concealed or misrepresented 
in writing or otherwise any material facts or 
circumstances concerning this insurance or the 
subject thereof or if the interest of the insured 
in the property be not truely stated herein, 
or in the case of any fraud or false swearing 
by the insured touching upon matter relating 
to this insurance or the subject thereof, whether 
before or after loss,” is a valid and unforceable 
provision, but such matter must be material 
and made intentionally for the purpose of 
deceiving and defrauding the insurer. The pres- 
ent case has also been sustained by the recent 
litigation of the Western Assurance Company 
vs Brownatine 236 Pacific Reporter 1013. In 
the latter case it was also held that the defense 
of false swearing in a statement of loss will 
not bar recovery unless the insured swore 
falsely to some material matter with the inten- 
tion of defrauding the insurer. 

It seems that New York takes the opposite 
view to the above cases, where the fraudulent 
statement was made before delivery of the pol- 
icy, for in the case of the American Surety 
Company vs. Patriotic Insurance Company, Ltd., 
decided in the New York Court of Appeals 
on January 12, 1926, the court states in part: 
“Independent of the fact that the policy con- 
tained an express provision that it should be 
‘void if the insured has concealed or misrepre- 
sented any material fact or circumstances con- 
cerning this insurance or the subject thereof,’ 
the trial justice confused the general rules ap- 
plicable to a plaintiff seeking to recover dam- 
ages at law for fraudulent misrepresentation 
and those applicable to a defendant who sets 
up the defense to an action to hold him liable 
on a contract that such contract was procured 
by material misrepresentation. In the former 
case it is true, as stated by the justice, that the 
plaintiff must establish that the alleged mis- 
representations were not only false, but were 
known to be so by those making them and that 
they were made for the purposes of deceit. 
(Rene vs. Bull, 226 N. Y., 546). That, however, 
is not the rule in the second class of cases re- 
ferred to. The defense there set up is in its 


2 


rer 
WHAT THE RECENT CASES HOLp 


Owners of realty as tenants by the entirety 
cannot individually insure the property as wil 
and unconditional owners, and a Provision jp 
a fire policy that it should be void “if the inter- 
est of the insured be other than unconditional 
and sole ownership” precludes recovery, where 
the insured is a tenant by the entirety with 
his wife. (Western Assurance Company ys 
White, Arkansas Sup. Ct., decided July Me 
1926.) . 





The defense, to an action on a fire Policy 
that the insured failed to file proofs of "ie 
within the sixty-day period, provided for in 
the policy, is waived by the company when jt 
denies any liability. (National Fire Insurance 
Company vs. Crooker, 151 Northeastern Re. 
porter 734.) 





The burden of proving that the damage com- 
plained of, was caused by fire, within the mean- 
ing of a fire policy, is upon the proponent, 
(Pocahontas Tanning Co. vs. Fidelity-Phenix 
Fire Ins. Co. of N. Y., 215 N. Y. S. 378.) 





The burden of proving a defense which 
voids the policy, is upon the insurer. (Thomp- 
son vs. London Assurance Corporation, 282 
Southwestern Reporter 553.) 





Evidence that a letter was mailed, gives rise 
to a prima-facie presumption that the letter 
was received by the party to whom it was ad- 
dressed, and in introducing primary evidence 
of the contents of the letter, a carbon impres- 
sion is sufficient, since a carbon impression writ- 
ten on a typewriter, made by the same stroke 
of the keys as the first impression, is considered 
an “original.” (U. S. Fire Ins. Co. of N. Y. 
C. vs. L. C. Adam Mercantile Co., et al., 245 
Pacific Reporter 885.) 





The fact that the insurer retained the ap- 
plication and the insurance notes given for the 
premium, taken in conjunction with evidence as 
to a custom of entering the policy when is- 
sued, which number appeared on the notes, is 
sufficient to support an inference of fact that 
the application had been accepted and the pol- 
icy issued. (Hartford Fire Ins. Co. vs. Garvin, 
et al., 133 Southwestern Reporter 29.) 








nature an equitable one and a party who is 
defending is entitled to succeed under the same 
rule that would be applicable if he were seek- 
ing as plaintiff to procure a rescission of a con- 
tract by reason of faise representations. In 
either case all that is necessary to be shown 
is that the contract being invoked against him 
was induced by representations which were 
false and material and upon which reliance 
was placed in executing the contract.” 
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Fire Insurance Stocks 








A REVIEW OF THE MONTH 

A large number of insurance stocks are 
quoted les3 dividends this month. With this 
fact taken into consideration the list stands 
practically unchanged from last month. In one 
o instances two to five point declines are 
In each case, however, the stocks 
in general are high priced and the decline in- 
It may be said therefore that the 
fist has withstood the shock of the Florida dis- 
aster Without a murmur. This speaks volumes 
for the sound underwriting policies of the com- 
panies, especially those writing windstorm and 


or tw 
noticeable. 


significant. 


Name of Co. 
Aetna Ins. (Fire)..... 


Agricultural Ins. Co... Watertown, N. Y. 
Alliance Ins.........+. Philadelphia..... 
Am, Alliance.........New York....... 
Am, Ins. Co. .....--- Newark......60.: 
Automobile Ins. Co...Hartford........ 
Bankers & Shippers...New York....... 
Boston Ins. Co....... BoatOtis< .cccecns 
MafglO INS: «0-66 060 Buffalo, N. Y.... 
Camden Fire.........Camden, N. J.... 
Caroling INS ..<s.<++. Wilmington, N.C. 
Chicago F. & M......Chicago......... 
City of New York... . New York....... 
Continental..........New York....... 
Detroit F. & M...... Detroit... 06d 
Dubuque F. & M..... Dubuque, Ia..... 
Fidelity-Phenix...... New York....... 
Fire Association...... Philadelphia..... 
RHGIEN S. «<.<0.0:6-'s so sINCWREEs 6 6.0:s:000 3 
Fireman’s Fund...... San Francisco... . 
Franklin Fire........ Philadelphia..... 
Glens Falls. .....6.. +100 Glens Falls, N. Y. 
Globe and Rutgers.... New York....... 
Great American...... New York....... 
Hanover Fire........ New VYork....... 
Hartford Fire........ Hartiord. «2.5. 
Home TiS GOv «..-<:<:01 New VYotk....<... 
Importers & Ex...... New Yoek........ 
ft Ce..0f Ni Aiccs..ss Philadelphia..... 
Ins. Co. of State of Pa. Philadelphia..... 
Marquette-Pittsburgh.Chicago......... 
MOCHANICS:, «6.0 666-006: Philadelphia..... 
Milwaukee Mech..... Milwaukee...... 
National Fire........ Hartford. ..6.%.. 
National Liberty..... New York....:... 
National Union...... New: York's «.«0:00% 
New Hampshire...... Manchester...... 
New Jersey.......... NGWaPE «65.65.0554 
Niagara Fire......... New York, N. Y. 
NOGEMER 6 s:0.506 6600 New York... 
North River......... New Work... .... 
Northwestern Nat’l...Milwaukee....... 
Old Colony.......... Boston. cicesieeress 
Pacific Fire.......... New York....... 
Phoenix Fire......... rartiord..<..<-<- 
Prov. Washington... .Providence...... 
Provident Fire N. H..New York....... 
SS. eee 
Reliance.............Philadelphia..... 
SRI See Harttord « ..6.<6 «+ 
Rhode Island. ....... Providence...... 


St. Paul F. & M...... 
Security His, €o....5 <. 
Springfield F.&M... 
Stuyvesant Ins. Co.. 
ited States Fire... . 
U, S. Merchs. & S.... 
Ictory..... 


Va Fire & Marine... 
Westchester Fire 
* Extra $5.00, 


tornado insurance, etc., in Florida. The aggre- 
gate company losses as a result of this storm 
have been estimated as high as 10 to 15 mil- 
lions of dollars. Considering the magnitude of 
the insurance business, losses even of such 
large proportions, while to be regretted are 
readily absorbed. 

General business conditions continue to be 
excellent, and if the amount of advertising 
space in the Saturday Evening Post is any 
criterion of the attitude of national business 
executives toward prospects for the last quar- 
ter of the year, then we will not be far astray 


Recent Market Quotations 


Location 
Hartford, Conn... 


St. Paul, Minn... 
New Haven...... 
Springfield....... 
New York....... 
New York....... 
New Vork.....:60:. 


.Philadelphia..... 


Richmond....... 
New York: «06.6. 


Div. $ 
Capital Par Per Div 
$ Value Share Dates Bid Asked 
5,000,000 100 24.00 J-A-J-O 495 505 
1,000,000 50 11.00 J-A-J-O 240 260 
1,000,000 10 2.00 j.& J. 47 51 
,000,000 100 16.00 J-A-J-O 295 305 
,000,000 5 1.00 J-A-J-O 22 23 
§OO0C00G 100 3 cscss  cicves Pas 250 
1,000,000 100 10.00 J-A-J-O 290 310 
2,000,000 100 16.00 J-A-J-O 455 465 
1,000,000 100 12.00 F-M-A-N 330 eee 
2,000,000 5 40 Jj. &]. 133% 14% 
500,000 10 1.00 f.&f. 31 34 
1,000,000 10 .80 M-J-S-D 10 14 
1,000,000 100 12.00 J.&f. 290 300 
10,000,000 25 6.00 J. &J. 133 136 
1,000,000 80 8.00 M-J-S-D 150 es 
500,000 100 20.00 J. &J. 280 oo 
5,000,000 25 6.00 J. &J. 190 194 
3,000,000 10 1.25 jf. &f. 523%, 538% 
5,000,000 50 11.00 J-A-J-O 227 231 
5,000,000 25 6.25 J-A-J-O 88 93 
1,000,000 25 7.00 J-A-J-O 173 178 
2,500,000 10 1.60 J-A-J-O 38% 40% 
3,500,000 100 36.00 J-A-J-O 1400 450 
12,500,000 100 16.00 J-A-J-O 288 291 
1,500,000 50 5.00 J-A-J-O 187 192 
10,000,000 100 20.00 J-A-J-O 465 475 
18,000,000 100 18.00 J. &J. 332 336 
1,000,000 25 3.50 F.&A. 66 70 
7,500,000 10 2.00 J.&J 52 54 
1,000,000 100 8.00 J.&J 200 ae 
300,000 Me -csase ee a, 3 
600,000 25 2.50 F-M-A-N 50 55 
2,000,000 10 2.20 J-A-J-O 34 35% 
3,000,000 100 20.00 J-A-J-O 715 730 
1,500,000 50 §.00* D.& J. 360 410 
2,500,000 i100 12.00 J-A-J-O 217 225 
2,250,000 100 16.00 J-A-J-O 326 355 
1,000, 20 1.80 F.&A. 33 38 
3,000,000 50 10.00 J-A-J-O 225 232 
1,000,000 100 10.00 jf. &Ff. 265 apc 
2,000,000 25 5.00 J-A-J-O 108 113 
1,000,000 100 32.00 M-J-S-D 600 ee 
1,000,000 100 16.00 F-M-A-N 250 ae 
1,000,000 25 4.00 J-A-J-O 95 103 
5,000,000 100 20.00 J-A-J-O 560 570 
3,000,000 100 12.00 M-J-S-D 305 315 
500,000 50 3.00 Jan. 35 a 
3,000,000 100 ce Jaci: 306 ae 
1,000,000 10 2:40 jJ.&J.- 20% 20% 
1,600,000 24 6.00 M-J-S-D 85 90 
600,000 100 12.00 J-A-J-O 270 290 
4,000,000 25 4.00 J-A-J-O 93 105 
1,200,000 25 3.00 F-M-A-N 84 85 
3,500,000 100 16.00 J.&J. 455 460 
1,000,000 100 6.00 J-A-J-O 190 205 
2,000,000 20 5.60 F-M-A-N 135 140 
1,000,000 100 8.00 M-J-S-D 247 253 
1,000,000 10 2.40. J. c&J- 20% 21% 
500,000 25 aso 6 90 95 
1,500,000 10 2.50 F-M-A-N 44 45 
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in assuming that business will continue upon 
its present high plane. 


Among the numerous favorable factors that 
may be cited are the continued activity in the 
building industry, operations of the steel in- 
dustry averaging about 85 per cent of capacity, 
exceptional activity in the automobile industry, 
where competition for new business is prob- 
ably the keenest in the history of the business, 
the demand for goods abroad because of the 
stoppage of industry in Great Britain, and gen- 
erally speaking favorable crops with satisfac- 
tory prices. In addition to all these favorable 
factors, are others, such as the political and 
the so-called strong-interests who may be dis- 
posed to render strong support, because of 
their desire to keep things more or less as they 
are for sometime to come. Unless new devel- 
opments occur it seems that the favorable as- 
pects of busines so far outweigh the unfavor- 
able, that any recession that might appear 
would be at best only temporary and of little 
importance to investors in stocks, especially in- 
surance stocks. 


However, because all conditions point to con- 
tinued business activity we should not close 
our eyes to any unfavorable factors that may 
be present, or that may suddenly arise. Some 
of the unfavorable aspects that are present to- 
day and which bear watching are, the money 
situation, high price levels on the stock ex- 
changes, instalment buying, the sharp decline 
in the price of cotton, numerous reports of 
damages by frost and the Florida disaster. 


The money situation is showing signs of 
strain. An open market call money rate of 
5% per cent, and rumors of increases in the 
Boston and New York Federal Reserve redis- 
count rates, are ample evidences of _ this. 
Furthermore, loans to brokers and dealers are 
little less than $400,000,000 under the high 
point reached last February. Conditions in 
this respect are somewhat different than they 
were then, but at the same time the peak of 
the demand for money seldom is not reached 
until the latter part of October. 


Stock prices in many instances have dis- 
counted favorable business for many months 
to come, and in many cases have climbed to 
levels that are unjustified. In such cases an 
evening up process would not be unexpected, 
as a matter of fact it would strengthen sub- 
stantially the whole stock market structure. 


Instalment buying while admittedly not a 
new form of buying is getting more and more 
attention from business men and bankers. The 
plan when not overdone undoubtedly is sound. 
The question to-day is whether or not it is be- 
ing overworked. There are ample evidences 
that this is the case, and if continued will lead 
to embarrassment. 
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Recent 





Fire Company Happenings 





S. J. Carey, vice-president of the Carey- 
Carter Insurance Agency of St. Petersburg, 
Fla., recently resigned as a director and 
treasurer of the new Alexander Hamilton 
Fire Insurance Company of St. Petersburg, 
Fla. Mr. Carey was only with the new 
company for a very short time. 





The Atlas Assurance Company, Ltd., of 
London, England, announces the appoint- 
ment of Zweig, Smith & Company as agents 
for fire and allied lines in the boroughs of 
Manhattan and Bronx, New York city. The 
new agency -is binding business effective 
after September 30. 

Arthur S. Hall, formerly Missouri State 
agent for the Atlas, has been appointed 
superintendent of the Improved Risk De- 
partment at Chicago. 

The Connecticut Fire Insurance Com- 
pany of Hartford, Conn., announces that 
Louis R. Cheney was recently elected a 
member of the board of directors. Mr. 
Cheney, who was formerly Mayor of Hart- 
ford, is filling the vacancy caused by the re- 
cent death of Franklin G. Whitmore. 


The appointment of R. L. Daniel as Texas 
Commissioner of Insurance by Governor 
Ma ‘Ferguson has been confirmed by the 
Texas Senate. 


E. J. Heavner & Company of Tulsa, Okla., 
has recently been appointed general agents 
for the Detroit Fire and Marine Insurance 
Company of Detroit, which recently entered 
that State. 


Edwin R. Hanna has ben appointed super- 
vising examiner for the Employers Fire In- 
surance Company of Boston, Mass. Mr. 
Hanna was acting examiner since July 1. 


The Fidelity Union Fire Insurance Com- 
pany of Dallas, Tex., announces that its 
Los Angeles office has moved from tempo- 
rary quarters in the Financial Center 
building to permanent offices in the Pacific 
National Bank Building, 315 West 9th 
street, Los Angeles, Calif. The Los An- 
geles, office is in charge of Justin Harrison, 
resident secretary, who is assisted by State 
agent H. H. Lacey and H. R. Powell. 


The Hampton Roads Fire and Marine In- 
surance Company of Norfolk, Va., which in 
March of this year reduced its capital by 
$126,485, recently announced the resigna- 
tion of James A. Blainey, secretary and 
manager. Mr. Blaney’s resignation which 


took effect at once, will in no way affect the 
policy of the company, according to Presi- 
dent Henry C. Barbee. 


The Home Insurance Company of New 
York, N. Y., announces the breaking up of 
the Missouri field into two parts. The West- 
ern section will be in charge of special agent 
C. P. McCaffrey, with headquarters at 1016 
avenue, Kansas City. State 

3all will be in charge of the 


Baltimore 

Agent J. E. 
Eastern section, with headquarters in the 
Pierce Building, St. The 
which became effective on September 1, 
lowed the death of State Agent Walsh. 


division 
fol- 


Louis. 





The Homestead Fire Insurance Company 
of Baltimore, Md., and the American Mo- 
torists of Chicago, have been licensed in 
Connecticut by Commissioner Iloward P. 
Dunham. 


The Illinois Travelers Home Fire Insur- 
ance Company of Chicago, a non-standard 
commission paying company, has been re- 
cently licensed by the South Carolina Insur- 
ance Department and the company has ap- 
pointed R. H. Stanton as South Carolina 
State agent, with headquarters at Atlanta. 
Following the licensing of the company in 
South Carolina, it is expected that the IIli- 
Travelers Fire will enter the South- 
eastern States. 


nois 


H. C. Howell, for the past eight years, 
an engineer with the Underwriters Bureau 
of the Middle and Southern States, will join 
the inspection department of the Liverpool 
and London and Globe Insurance Company 
of Liverpool, England, as of October 1. 


The Milwaukee Mechanics Insurance 
Company of Milwaukee, has rearranged its 
Pittsburgh territory and Leo J. 
recently appointed State agent for Western 
Pennsylvania, will take all the State of West 
Virginia, relinquishing Eastern Ohio to Wil- 
liam. C. Howe, Ohio State agent, who now 
has the entire State with Dewey ‘F. Durn- 
ford, special agent as his assistant. 


Kennedy, 





The Arkansas Insurance Department re- 
cently licensed the Rhode Island Insurance 
Company of Providence for direct writing, 
the Guardian Fire Assurance Corporation of 
New York for reinsurance, and the Pilot 
Reinsurance Company of New York for fire 
and allied lines. 


R. J. Coolidge has been appointed office 
superintendent at San Francisco for the 
Scottish Union and National Insurance Com- 
pany of Edinburgh, Scotland, and the Amer- 
ican Union Insurance Company of New 
York, N. Y. Mr. Coolidge succeeds R. B. 
Sinclair, who recently resigned. 
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It is understood that the Security Insur. 
ance Company of New Haven, New Haven, 
Conn., has no intention of re-entering Mis. 
issippi in the near future. This information 
follows recent reports to the effect that the 
Security was contemplating re-entry intg 
Mississippi. 

The Stuyvesant Insurance Company of 
New York, N. Y., announces the appoint. 
ment of I. N. Brown as superintendent of 
agencies. Mr. Brown was formerly super. 
intendent of agencies for the New Zealand, 
which recently reinsured its business and te. 
tired from the Eastern field. 


The Toledo Fire and Marine Insurance 
Company of Sandusky, O., is facing disso. 
lution proceedings instigated recently py 
Superintendent H. L. Conn, who charges 
that the present officers of the company are 
not making the required business reports 
and are refusing to comply with the insyr. 
ance department regulations. 

The company was chartered in 1848 with 
an authorized capital of $100,000. In 191 
all outstanding liability was reinsured in the 
Federal Underwriters. In 1912 the capital 
was increased to $150,000 and two years 
later was reduced to the original amount, 
In 1915 it was reinsured in the Federal 
Union of Chicago and did not resume wrt 


. ing again until October, 1919, when it com- 


menced with an authorized capital of $250, 
000, of which $100,000 was paid in. By No- 
vember, 1922, all business was either rem- 
sured or canceled. 


James Silhanek has been made superin- 
tendent of agents for the Trans-Continental 
Insurance Company of New York. Mr. Sil 
hanek was formerly manager of the Farm 
and Service Department of the Automobile 
and resigns that position due to the fact 
that the Automobile has discontinued farm 
insurance, 


Commissioner John J. McMahan of South 
Carolina has rejected the application of the 
Urbaine Fire Insurance Company of Paris 
France, for a license to do business in South 
Carolina. The Commissioner refused to 
grant a license on the ground that the Ur 
baine is a member of the Southeastern Ur 
derwriters Association and also of the South 
Carolina Inspection & Rating Bureau, which 
he has construed to be operated illegally. 
McMahan’s refusing 10 
license the Urbaine, follows license refusals 
to the Peoples National and the East and 
West of New Haven. It seems to be ctl 
rent opinion that all three companies wil 
institute mandamus proceedings to compel 
the Commissioner to license the companies 


Commissioner 
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A Loyal, Efficient Agency Corps 


Back of the success of a life insurance company is a 

force of enthusiastic men and women in the field, fol- 
lowing a vocation they like and serving a company 
in which they have confidence and pride. Their 
value to their respective communities and their own 
individual success stand upon the service their com- 
pany renders to its constituent members—the proving 
test. 
The Mutual Life of New York, the first American 
legal reserve mutual life insurance company, has for 
eighty-three years met the proving test of service to 
its members. To-day, this Company’s high prestige 
accorded to public service and achievement is upborne 
and carried on by loyal, efficient and contented field 
workers. 

They have unsurpassed contracts and facilities to 
offer to their public—all standard forms of insurance 
(ages 10 to 70) and annuities, both for men and for 
women; Disability and Double Indemnity Benefits; 
policy loans in branch agencies, and all other features 
of service the Company deems justified. 

They take a pride in building greatly upon a great 
past—a loyal, efficient agency corps successful for the 
Company and for themselves. 

Those who contemplate life insurance field work as 
a vocation are invited to write to 


The Mutual Life Insurance Company 
of New York 
34 Nassau Street, New York City, N. Y. 


ROYAL UNION LIFE 


INSURANCE COMPANY 


Des Moines, Iowa 


Offers an unexcelled line of policy contracts, 


Our Juvenile policies, written on children as young ag 
one day old, go in full benefit automatically at age § 
without re-examination. 


Our special low rate policies to business and profes. © 
sional men are fast sellers. 


We write women on equal basis with men. 


Splendid agency openings are now available. Write | 
William Koch, Vice President and Field Manager. 


ROYAL UNION LIFE _ 
INSURANCE COMPANY — 


Des Moines, Iowa 


A. C. TUCKER, President 

















Field Annuals 


Insurance Directories 


for 


*Greater New York 
~New York State North Carolina 
New Jersey South Carolina 
Kentucky Virginia 

Texas 


Tennessee 


*City and Suburban. 
tExclusive of Greater New York. 


Each volume contains a complete list of agents in 
the territory covered, with address, list of com- 
panies represented, etc. 


Many new features are included that will be found 
only in “Field Annuals.” 


Price of each $5.00 Postpaid 
THE INSURANCE FIELD COMPANY 


Incorporated 


P, 0. BOX 617 LOUISVILLE, KY. 














DETROIT FIDELITY AND 
SURETY COMPANY 


Home Office, Detroit, Michigan 
HOMER H. McKEE, President 
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Capital and Surplus Over $3,000,000.00 





FIDELITY AND SURETY BONDS 
EXCLUSIVELY 





Valuable Agency Territory Available 





CORRESPONDENCE SOLICITED 














